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Anaconda’s historic Alice and Lexington mines on Butte Hill were rich in 
silver 75 years ago. Today they are being mined for their wealth of zinc— 
as part of Anaconda’s program to increase the capacity to produce from the 
Company's own mines. [he new tunnel, which 1s now nearing completion, 
links the two shafts to railroad prade and greatly facilitates the mining 
operation through improved ore handling. 

lo handle the increased ore production from the Butte district, the Com- 
pany is expanding its concentrating and electrolytic plants at Great Falls 
and Anaconda, Montana. This expansion includes installation of addi- 
tional crushing, milling and flotation equipment—added leaching units— 
and new Cottrell treaters to reduce dust losses at the zinc roasting furnaces. 
In 1951, Anaconda turned out 62% of all electrolytic zinc—and 24% of 
all slab zime produced in the United States. Within the next few vears, 
the Company's accelerated zinc program will increase Anaconda’s mine 
output capacity by an estimated 50%. 

[his zinc story is just one part of Anaconda’s continuing program of 
expansion, improve ment and modernization—at mines, mills and fabricat- 
ing plants. Today the program ts producing more metal and finer metal for 
America’s strength. Tomorrow it will mean better products and better 


living for America’s people. 


ANACONDA 
COPPER MINING COMPANY 


Anaconda Sales Company 
The American Brass Company 
Anaconda Wire & Cable Company 


Andes Copper Mining Company 
Chile Copper Company 
Greene Cananea Copper Company 


Portal of 5,469-foot 
tunnel beme driven 
through Butte Hill, 
Montana, to connect 
the Alice and Lexine- 
ton mines uith rail 
road grade. Diagram 
shows route of tun- 
nel, uith completed 
section in black. 
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ANACONDA’'S FAMILY OF METALS 


Copper zinc, lead, silver. gold 
platinum, cadmium, vanadium, sele 
nium, mangonese ore, ferromanganese 


International Smelting and Refining Company 


B2A32ZiA 








New wings for the work of accounting! 


ACCOUNTING MACHINES 


You can see how every Sensimatic feature contributes to 
the volume-handling velocity of these superb new account- 
ing tools. You can translate this into more efficient, more 
economical figure-fact production in your business. Next 
step is to learn how little your Sensimatic will cost. Why 
not take it... why not call your Burroughs man now? 
Burroughs Adding Machine Company, Detroit 32, Mich. 


A carriage that’s all automatic— 
Carriage opens, closes and 
forms are spaced by automatic | 
Sensimatic control, All moves 
ments are motor-driven for 
smooth operation, Transpar- 
ent slip-proof form guides are 
easily moved, easily adapted... 
give all-operation visibility. 


e! 











A keyboard that’s simple as ABC— 


All Sensimatic keyboards feature 
square keys with “Finger-tip Fit.” 
Key pressure is scientifically cor- 
rect for swiftand simple operation, 
Keys and motor bar can be de- 
pressed simultaneously for extra 
speed. Automatic functions can also 
be controlled from the keyboard. 





A mechanism that thinks the job through— 


This “mechanical brain” sensing 
panel directs the Sensimatic through 
every figuring operation and car- 
riage movement... enables it .o 
compute while in motion for greater 
speed. Any four jobs to a panel— 
any number of panels to a machine 
—means unlimited versatility. 








Now there are three! 


Sensimatic 300 with 11 totals 
Sensimatic 200 with $ torals 
Sensimatic 100 with 2 totals 
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“The attendance figures *'" "to" 


have just come up... 


Nowadays . 


announce the attendanee tour 


radio and EV ye porters 
early 
THe nit sriannne and nol estumated of 
round numbers, erthes 


P hier vstal bycall (if 


rertat required Lhe hieruane ~are correct, 


Pity ¢ econd 
fresh from the office of the ball park can 


becuuse thre licket ure mow counted 


accurately on the Tickometes IO to 
L000 per minute! 

heated contasptangy «al taal i] ea la 
ihe may man froue bot now one 
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PITNEY-BOWES 


i 


( ountine A lr printtig VI. evittre 


() 


ickometer 


99 


the largest gate ina couple of hours. 
Bank 
Of dou iti 
check 
licket 


and hundreds of othes Ly pes 
usethe Lickometer tocounl 
bills, tags, coupons, and job 
kind 


than 


paper forms of every 
eight to tem times faster 
COUPLES ly hand, \\ hole or 
partial counts are shown on 
visible registers. ..Can be 
equipped lt breiporanad, date, 
rubber 


endorse, lamp, 


cancel or code leis as 
they are counted 

The Tickometer replaces tedious 
hand-counting, gets results quickly, 
saves time andmoney 


sold, the 


mivestment... 


... Rented. never 
lickometen requires ne 
isserviced in 93 Pitney- 
Bowes offices 

Call the PB ofhee nearest you fora 
send the 
for free illustrated booklet. 


demonstration. (ot coupon 
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Menswear: Past. Present. and 


Future 
W. A. BENNETT Wert 
Le Pie 1Mder{ 


To-Morrow 
l. Gs. MacGowan 
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The Trend of Business 
The Business Bookshelf 


Here and There in Business 





\W : L saved 


t 


ON THE TEAM, SHOWS THE Hise ! a 
BFETER A | | AND TO THINK : 
VISITING FIREMEN A FEW | I'VE BEEN WEARING MY l aye 


— 


TIMESAVING TRICKS s*+ ep — Sl" Mops DOWN TO THE HANDLE 
THANKS TO alee WHEN I COULD HAVE BEEN Rims saele 
YOULL \\ USING LUSTRECLEAN , S BLAC 
zy—\ NOTE,I DONT ) THAT REQUIRES NO RINSING. }/ MOPWELL OUT OF TE 
(EVEN USEA  ) AND LISTEN To THIS=-iT'S ff BOWENG LaAmu ros 
NOW YOU SEE KQE( ScRUBBING ptm at tl NOT TELLING US ABOU’ 
GENTLEMEN, 7 BRUSHs TOO + ‘12 LUSTRECLEAN** 


LU = — THAT 1S, UNLESS HE 
STRECLEAN a. AS AYN \\\ BUYS THE BEERS NOW 




















IN ONE SIMPLE OPERATION: 
SAVING ME HOURS EACH 
WEEK FOR BOWLING, 
TELEVISION, LOAFING 
AND OTHER PLEASANT 

ACTIVITIES s** 





——— 


IT LEAVES 
A SURFACE 
CLEAN AS 
A FROZEN 
MILLPOND! 
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THE MORAL TO OUR STORY? Make the job easier for your LUSTRECLEAN really cleans! Its emulsifving action 


maintenance personnel... and you avtomatically loosens the most persistent dirt, grime... hard 





lower your maintenance costs. Let “em Wart as they to-remove rubber burns No need to use harsh 
clean—with a specially formulated material that soaps or injurious chemicals. Proof? Ask for a 


performs 3 operations in one! sample and test it on the spots and blemishes your 


present cleaner won't remove ! 


LUSTRECLEAN (‘pine-scented or plain) cleans ... 
deodorizes ... and deposits a light film of wax. 
effective on any tvpe of surface! No heavy scrub- Pine Lustreclean is only one of many WEST products formulated 
bing. No rinsing. Mop dry... buff the film lightly for the promotion of sanitation. Others include floor sealers and 
if a soft satiny finish is desired! Save time and waxes... washroom service . . . disinfectants deodorants 

labor cleaning floors, walls, woodwork—-wherever insecticides cleaners . . . soaps . . . protective creams. West 
excessive wear and heavy traffic has made daily is the exclusive distributor of Kotex Sanitary Napkins sold through 


maintenance al back-breaking job. vending machines 


i ea ee 
eg: 4 SAVE$ $$... WAX as you WASH 


I'd like to try a sample of Lustreclean 








WE pany Pine-Scented Plain 
\ 7 2 | Name 
\ ass 
42-16 West Street Address 


Long Island City 1, N. Y. City 
(64 BRANCHES IN U.S. AND CANADA) 
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Now you can make low-cost sound movies 


Here is the new 16mm Filmosound 202--not just a sound with magnetic sound movies is this possible at but the cost 


movie proyecto! not just a magnetic sound recorder — but of the film and SOUNDSTRIPE. 


combination of both for making and showing sound Now you can add sound to old silent films that have been 


ledge, no costly profes- transferred onto single perforated stock ... new sound to a 
film with an obsolete sound track. Write for full details 


al 
Mmaovies You need no « xpert know 
sional equipment. 

With the Filmosound 202, a sales presentation can be put The attached postpaid reply card is for your convenience. 


on film and the MmCssSape ¢ hanged as often as desired. Only Or see your Bell & Howell dealer today ! 


the sensational, new l6mm 


Filmosound 
“nD” 


RECORDING PROJECTOR 


Guaranteed for life: During the life of the prod 
uct, any defect in material or workmanship 
. . will be remedied free (except transportation 
Record voice and sound effects, and mix You‘re ready to project movies with p portatio 
voice with musical background a: picture sound immediately after you record. Later, ; i 
is projected. All recording errors can be to change the sound, erase and record ; 
easily and quickly corrected. Magnetic re again in one simple step. Remember, your 
cording will last for life of the film, yet can Filmosound 202 will project any 16mm 


we changed instantly film, silent or sound. 


You buy for ae on Bell ¢ Howell 
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TO THE EDITOR 


OLD RIVER MAN 


is a Mr. Coley was thrilled that he had 
suessed it (frontispiece, May issue) to be 
on the Mississipp: although he had no 
idea it was as tar down the river as lowa. 
He was equally thrilled at offer 


send a print of the picture which he will 


youl lo 


have framed and huny 1n his ofhece. 


Llowevet this may he somewhat or a 


problem—when he casts a weary eye al 
the picture and lapses into a reminiscent 
mood what happens to the dictation? 
Mrs. M. Rousseau 
Hdoward Bros. Mtg. Co. 


W orc ster, Mass. 


Let's hope the preture will have a powe 
of suggestion that will permit the dicta 
ed. 
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KUREKA! 


Was inte rested to note Wn “Secret irial 
\ction.. the 1); 
Pitman ( ommercial leachers 


| Trait Ss mn Orit ssional pOul 
nal of the 
\ssociation tor March 1052 
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in interesting booklet entitled “Is Business 
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uage Fuzzy?" 
ates that COples May be had by writing 
‘Oo You. 

Claudia Garvey 
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WORD FOR TO-DAY 


where | 


and read i 


At the Spee! Coal Company, 
work, we vet ey N's RieviEw 
thoroughly each month. | was especially 
in reading vour article on ce 


eloping leadership. 


interested 
\s a vounver execu 
wholeheartedly that a 


portant to deve lop 


ive mvsell, | ayvree 


peckthe provram 1s 


those capability swhich waillinsure the con 


TmMnuIty OF Manayement in our businesses. 


To my way ot thinking, a very impor 


tant part of leadership training 1s that ot 


aL velopment awav from on place of 


business. A yood executive should be a 


well-rounded individual. tnteresced in 


than his 
family. Ld should be civic minded and 


( in ? 


more just his company and 


vrevarious. xcellent Wal 
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Take a look atyour plant cleaning 
methods. Then imagine how the 
powerful Tornado, that pulls in air 
at 300 m.p.h., can speed your 
cleaning. 

Just imagine one machine that 
picks up all dirt, metal chips, water, 
oil and scrubbing solutions, from 
all types of floors, with astonishing 
speed and thoroughness. 

The savings you enjoy in reduced 
time and more thorough cleaning 
quickly pay for your Tornado Vae- 
uum Cleaner... and from then on 


wf > 
§ new 


TAKES OVER 


these savings become accruing com- 
pany profits. 

What's more, it quickly converts 
toa shoulder type cleaner for stair- 
and tight aisles, a portable 
blower for cleaning hard-to-reach 
motors and equipment, ora blower- 
for under desk 
bench cleaning. 


Wiis 


sweeper seat, ane 

Yes, Tornado is really 4 versatile 
cleaning machines which will help 
vour cleaning costs “nosedive” 
Write for Bulletin 600 ane 


put lornado to work in your plant. 


today 


KEGER ELECTRIC MFG. CO. 


106 N. Ravenswood Avenue 


. Chicago 40, Illinois 





with Zippo | 


When the job ts to build and keep 


goodwill, giveamana Zippoengraved 
with your company trademark. You'll 
be on the job all day, every day! For 
Zippo is the one lighter men make 
sure to carry with them wherever they 
go because it’s the lighter that al- 
ways lights with a zip, even in wind or 
rain. Yes, no matter the time or place, 
vou can be there with Zippo. See how 
little it Costs. Send the COUPON today 


for « omplete details. 


Quer? 
The One-Zip 
Windproof Lighter 


“-=— — — <— = ee ee oe ee ee oe ee ee ee ee oe oe ae ce oe 


Ideal for sales incentives, length 
of service awards, sales promotion 
premiums, business anniversary gifts. 


FREE mechanical service —for life! 


GET YOUR COPY 
OF FREE BROCHURE! 


Zippo Manufacturing Company 


Bradtord Pa 


Please send FREI 
Zippo models 


Company 


Addr« ss 


Dept. tot: 


brochure 


showing 
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as these other attributes, is through th 
Junior Chamber of Commerce. 

We Jaycees have a special type of lead 
ership training which we believe, benefit 
In Pittsburgh, for 


' 


example, we have specific programs—such 


its members vreatly. 


as a public speaking course, and others 
aimed at making our members leaders. 
We encourage employers to encourage 


Ives and 


their employees to better the mise 

we believe, by active parti Ipation in fay 

cee affairs, that is one way of developm nt 
Raymond S. Ehrman, President 
Junior Chamber of Commerce 


Pittsburgh, Pa. 


BLUEPRINT BANTER 


The May issue of Dun’s Review has an 
Mr. J. E. 


President ot American Enka ¢ orporation 


interesting article by Bassill, 
As we do not know where to address 

Mr. Bassill, we will appreciate it if you 
will ask him to send us a COPY) of the 
manual mentioned in his article. We 
would like to use it as a guide in consid 
ny the pol V set up for this Company. . 

\lvin Hl. Mosse 

LL. R. Ward Company 

Dallas. Tex 


| have yust read your article “Blueprint 
for Presidents. There 1s a lot of meat 
init for those of us who are not executives 
R. W. Hague 
176 W. Truesdell Street 
Wilmington, Ohio 
sirloin? 


But will it ve place 


NOW HEAR THIS 


Would you kindly send me four copi 
of “Developing Leadership tor To-mor 
Tasks,” by Dr. Earl Planty? 

Articles such as this are rapidly bring 
ing Dun’s Review into the toretront of! 


rOW § 


required reading for the American bust 
ness world. 

Willard D. Andrews 

Becton, Dickinson and Company 


Ruthertord, N. J. 


We've sull trying to get our feet bach 


on the ground. Ed. 


BULL SESSION 


Can you tell me where I can get a slick 
Or glossy Sx 10 print ot the picture that 
March 1s 


It is an unusually good shot 


appears om page 12 of your 
Suer 
of a cowhand, calf, and horse. 
Bill Swanson 
Globe Laboratories 


Fort Worth 2, Tex. 
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Once at talked of profitl ss 


Business likes paradoxes. 
sperily Now it senses profits tt tthout prosperity. One 
pIOst ¢ herished pights ts Lhdt to voice Our Grievances. 
Of tAat right. 


adcts should Nol rop tts 


[Injury to the economy caused hy the steel strike, sert 

: Lae £ { | / , fi } /, } 

Ous as it is, has had little restraining effect on the rising 
! hich pervades nearly eve ‘yment 
spirit of optimism which pervades nearly every segmen 
of business. This is the tenor of reports from every se 
tion of the country, particularly from the South and South 
No ereédl Jedi of inflation t reported from any see 


An et 


already 13 for C8CEN 


of the country. vht months period of active 


Veed for finding a way to prevent strikes in crucial 
dustries, which has been apparent for along time, has been 
hrought home dramatically to the public by the steel strik 
Communications from all parts of the country that have 


flooded 1n to legislator s urge that permanent machines) 


} 


, : : : 
he devised to handle such cases. Fos Congress to quit with 


j f / / 
Oul actin, principall y for the Purpose of CMPATTASSING The 
Pre SaCHT, Is almost ds Pad as the re fersal of thre Pre wdent 


for political reasons, to invoke the Taft-Hartle) litt 


income and defense spending ata high level, with 

lapsing into ineffectiveness, and with the attitude 
sf l, f , / j; rye 7 

msumers what it is, more need than ever ts seen foi 

a tight money policy and for every possthle Government 

economy to guard against a resurgence of inflation late) 

the year. There ts stentfhicance in the fact that the Fed 

ivenctes dealing with banking and the spokesman for 

Stute banks have signed a formal declaration urging 

Le fpper / , 

/ aT fo incredse their sd Ne ,dsa deterrent to inf adlion. 

Lhe increase in the demand for consumer durable goods 

since the dropping of Revulation W 1s ¢ vpected to carry 

over into 1952. Installment credit, already increasine more 

rapidly than at any time since July 1950, 1s expected to 


CONTINU Lo mount. 


Since no change in restrictions 
comstruction in the middle bracket of fF seul ti 


fo expand, aduthorities antictpate 


| Nein wn Aanh fodans iz Littl 1} any 


for —y ccasonal NeECAS 


karlier in the year some beartsh sentiment was based 
on beltef that expenditures for plant and equipment could 
not hold up, but now the prospects favor an increase ove 


IQ57. 


lreasury borrowing of $4.2 billion throug 


ts inflationary, but tn portant horrowing ts owe 


Leadership of the hederal Reserve ws vood. hut there 
are definite limits to the board's ability to vestst pressure 
better public understanding of the forces that cause infla 
Li0N 18 NeECESSUaT\ i} the sttuation 1s to be pnproved NfVOne 
cemands for the complete independence of the Federal 
Reserve Board from the Treasury and from the White 
House were brought forcefully to the attention of the Reso 
qT he Com 


miillec fol leconomu LD velopment 16 an tmnportant factor 


cations Committee of the two political parties 


Mt Ppromotun, publr understandine of the proble pi) 


While observing the political conventions last month 
this writer was given a card to the famous old Saddle and 
Sirloin Club in the Union Stock Yards at Chicavo by 
Edward Foss Wilson, head of the packing house firm 
there ts no club of business men like wt anywhere lhe 
club was founded by the “lofty spirits of a mighty past’ 
y | hey Dirvlt 
“an inner shrine wherein the wrangling of the busy mai 
dedt ied Lt0 the 


who had rich achievements in fruitful freld 
het place obtrudeth not.” A plaque Is 


master stockman “whose lowine herd 1s the oft supreme 


of hushandry 
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Through correspondent banks and through branches and OVERSEAS BRANCHE! 


, , . ; , . aie cm London 
; ) , s . . : 2 , > ; , . —- , " 
representatives, Chase provides banking facilities in every part of Frankfurt, Main 
7” Id t | . 1. 3 Heidelberg 
the world reached by American business. Current trade information Stuttgart 
Tokyo 
Osaka 
Havana 
these sources for the benefit of exporters ; ters | , Marianao 
xporters and importers and other Ricci Oe 
| , as ' ‘ Santurce 
Chase customers. More and more businessmen every day dare Saying, casiiens 
: Colon 


it pays to do business with Chase | eae 
ristooba 


tt eine = 

(wort WIDE BANKING ) Balboa 
-| r | 

. Offices of 


THE CHASE NATIONAL BANK @@n@id) ics?" 


Buenos Ajres 


OF THE CITY OF NEW YORK Rome 


Cairo 
HEAD OFFICE: Pine Street corner of Nassau, New York Bombay 


THE CHASE BANK 


Paris 


from all commercially important areas is gathered from 














Twenty-seven branches in greater New York 





' 
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i eV bederal Deposit Ininrance Corporation 
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Here's a revolutionary, 
new way fo add figures ! 


Rhvthm-add ups adding speeds 
; / ££ Ss] 
by as much as 160%! 


Boosts production, slashes overhead! 


Monroe will train your operators free! 


You ll be amazed at how this new. scientifie 
method can increase the speed and output ol 
your adding machine operators after only a 


brief period of instruction, j NEW 
Rhythm-add Way 


Camera shows how smoothly, ef- 
fortlessly operator's fingers glide 
over keyboard. Result: greater 

‘ . . ’ ™ 
totalled as many as 126 items a minute! : speed, production, fewer errors, 
less fatigue 


Tested in 250 typical American companies. 


operators trained in Vlonroe Rhythm-add* 


biecure production In Some Cases Tit reased 
LoOo, ! Tension disappeared, CTrors were 
reduced, operators worked miore smoothly, 


more efherently. 


OLD 
“Punch and Plod’’ Operation 


Fingers lack speed, rhythm, and 


Rhythm-add coordination. Operator uses much 
more energy, tires faster, accom- 
lt — SO) simple easy to learn, And Vionroe plishes less, makes more mistakes 


Your Operators Will Welcome 


will train them in vour own office and with 

out cost of obligation lo Vou. Read what this 

revolutionary new te hnique has accom Monroe 410 Adding Machine 
: one of more than 50 models 

plished bavt ready Proepressive ( COPTEp aes —" 


learn what it can do for YOU. Send for the 
mew bres booklet All Hlands Take to 


-—_-_—- ee 


Rhythm-add.” Mail the coupon today! 
ee —e a , " Monroe Calculating Machine Company 


Publications Depot.. Qdranve. N. J. 


Please mail free booklet on Monroe Rhythm-add, 


| Name 
| Company 
CALCULATING, ADDING & ACCOUNTING MACHINES | 
| 


MONROE CALCULATING MACHINE COMPANY 
General Offices, Orange, N. J. 


Street 


City... 





















































ANYONE CAN BUILD A PNEUMATIC CONVEYOR... 


It’s true! Anyone can build a pneumatic to your specific handling problem. 
conveyor—of some sort. Of course, it . Designed accurately by engineers 
won't be efficient . . . it won’t stream- having many years of experience 
line your materials handling operations exclusively in this field. 

. and it won’t reduce your handling . Constructed of quality materials 
costs — but it will be a pneumatic for long, trouble-free service. 
conveyor. If you are handling bulk granular 

However, in solving your bulk ma- or powdered materials, remember 
terials handling problems, you will that Dracco Airstream Conveyors 
want to investigate Dracco Airstream possess unique advantages over any 
Conveyors. Kach high-efficiency, auto- other type of system. 
matic Airstream Conveying system is: DRACCO CORPORATION 


1. Designed for a cost-saving solution Harvard Ave. and E. 16th St., Cleveland 5, Ohio 


Bulletin 529 presents complete, technical 
information on handling bulk materials 
with Dracco Airstream Conveyors. Write 
Dept. D-8, Cleveland 5, Ohio, for your copy. 


. eitvee — “a ~ | i 
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Hisieedn.. CONVEYORS - DUST CONTROL EQUIPMENT 
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Porency IN PropuctTion Pages 14, 
Output and the Debt. . Arms and Ar 
senals ... New Plant and Equipment... 
Power, Petrol and Steel .. The Con 
struction Boom .. . Textiles and Ma 
chinery . . . Industrial Production 


39 Compass Points of Business Paves 16. 


On Bippinc anp Buyine Page 


Price Fluctuations . . . Reaction to De 
control . . . Inventories .. . The Record 
in Retailing . . . For Homes and High 
ways 


Somt Facts in FINANcE Pay 
Employment and Profits . . . Consumer 
Credit and Income . . . Farm Output 
and Receipts 


THROUGH THE TELESCOPE Page 
The Near-Term Outlook 
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Like a volatile brew in the chemist’s flask, business usu- 
ally contains elements which could combine into either 
good fortune or failure. For the third and fourth quartezs 
of 1952, the elements most important to high-level business 
appear, as in previous quarters, to be the large Government 
outlays for defense and the heavy spending by private in 
terests for new plant and equipment 

A fillip may be added to the already revived volume 
of consumer spending by the recent dropping of the con- 
sumer installment credit curbs and the relaxation of the 








OUTPUT AND THE DEBT 


SELECTED YEARS 


GROSS NATIONAL PRODUCT 
IN CURRENT DOLLARS 
IN CONSTANT (1939) DOLLARS 


THE FEDERAL DEBT 
IN CURRENT DOLLARS 
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THE MORE THAN SIX-FOLD INCREASE IN THE FEp- 
ERAL Desr FROM 1939 To 1946 CONTRIBUTED 
SUBSTANTIALLY TO THE INTENSE INFLATIONARY 
PRESSURES WHICH AROSE IN THE POST-WAR YEARS. 
Write Gross NaTionaL Propuct, THE VALU! 
OF THE GOODS AND SERVICES PRODUCED IN THI 
ECONOMY, ROSE ALMOST FOUR-FOLD FROM 1939 
To 1952, APTER ALLOWANCE FOR HIGHER PRICES, 
PHYSICAL OUTPUT WAS UP ABOUT YO PER CENT. 


if 


if 


TIT hhh) 
; 


Tilia 
Piitl 
iil 


j 
i 





i] PTTTTT 











( 


, 
3% 
3 i 


SESS Fee ES 2 Pe f 
ffeait! 


i 


idttiet 





Ac 


Madi 


MUTT 


~ 
Perey 
Pine 


ee 1 
we “ Pings 


1947 1948 1949 1950 


eeessesesssaesneaassas 
PETE | if 
Piiiial j 
' if 
; | iif ij i ; ; 
teat iTilidt iii 
— + Piet ea eit ~seeeees 


| 


tf 


HTT [ if HLL 


"> 
j 

/ 
if 


TTTTTT 


TitttiitiE 


[eit 


[ 


ITT? 
Mr 


TT 
iff 


HTT 
| 





atm cod 








BILLIONS O 
DOLLARS 


40 





While industrial output 


may dip in the third quarter as a result of the steel strike 


restrictions on home building. 


and the Summer vacation schedules at some factories, the 
ultimate settlement of the former and the seasonal nature 
oi the latter seem likely to induce the resumption of extraor- 


dinarily high over-all activity. 
Arms and Arsenals 


Scheduled to increase through the remainder of 1952, 
the rate of defense deliveries rose to $8 billion in the second 
quarter. This was 20 per cent above the rate in the first 
quarter of 1952 and more than six times that at the time 
l.orea was invaded. According to Defense Mobilizer John 
Steelman’s quarterly report to the President, defense de 
liveries are scheduled to reach the rate of $105 billion a 
quarter early in 1953; they are to be sustained at this rate 
until the end of 1954. 

Ot the $94 billion available for military procurement 
and construction in the two-year period that ended in mid 
1952, some $50 billion is presently obligated under procure 
ment contracts; deliveries have totalled $34 billion. Early 
in the third quarter, a request for an additional $38 billion 
tor defense was pending in Congress. The financial posi- 
tion of the Government is reflected in the Compass Points 


) 


30, 31, and 32 on page 17. 


New Plant and Equipment 


Added to the spending for defense, there will be sub- 
stantial outlays by business for the expansion of produc 
tive facilities (Compass Point 19). It is expected that some 
$6.2 billion will be invested in new plant and equipment 
in the third quarter of 1952, according to a recent survey 
conducted jointly by the Department of Commerce and 


W hile this 1s 


slightly less than the $6.4 billion spent for new productive 


the Securities and Exchange Commission. 


capac itv in the second quarter, it 1S close to 7 per cent above 
the year-ago level. For 1952 as a whole, it is felt that new 
plant and equipment expenditures may surpass the pre 


vious estrmate of -$24.1 billion. 


Power, Petrol, and Steel 


The rise in capital outlays is largely centered in the 
electric power, petroleum, chemicals, and rubber indus- 
tries. The expansion programs in most of the other in 
dustries are expected to be rather stable at rates prevailing 
in 1951. While purchases of new plant and equipment by 
both durable and hondurable goods producers were at 
record rates in the second quarter of 1952, a planned in- 
crease in capital spending in the third quarter by the soft 
roods industries may be offset by a reduction in durable 
goods lines. 

The steel industry increased its ingot-making capacity 
by 3.4 million tons in the first half of 1952, an achieve- 
ment that compares very favorably with the 4.1 million 
ton expansion for the entire year 1951. At about 112 mil 
lion tons of ingots, the productive capacity in steel is about 


12 per cent above the pre-Korea level. Outlays for new 
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plant and equipment by the primary iron and steel indus- 


tries are scheduled to decrease about 10 per cent in the third 


quarter of this vear. 


The Construction Boom 


Volume in the construction industry reached a record 
$15 billion in the first half of 1952; this was some 4 pet 
cent above a year ago. It was expected that at least 1 mil 
lion new homes would be built in 1952, particularly in 
view of the provision in the new Detense Production Act 
that residential real estate controls be suspended if the rate 
of home construction in any month should fall below a 


rate of 1.2 million a year. 


Textiles and Machinery 


Since the Summer of 1951, producers’ unfilled orders 
have fluctuated mildly from month-to-month around a 
volume of about $63 billion: this is almost 3 times as large 
as manufacturers’ average monthly sales in 1951 and well 
above the pre-Korea relationship. Largely because of in 
creased orders for defense goods and capital equipment, 
backlogs in the durable goods industries increased, off 
setting a reduction in unfilled orders for nondurables. 

W hile new orders rol nondurable goods Aare principally 
filled from inventory as soon as they are received, back 
logs frequently occur in the textiles, leather, paper, and 
printing and publishing industries. Deliveries continued 
to exceed new orders for these products in the second 
quarter of 1952, but the rate of decline in unfilled orders 
slackened noticeably. 

There were divergent trends in the durable goods in 
dustries as a whole, although total backlogs for durables 
advanced slightly in the second quarter of 1952 While 
unfilled orders for primary and fabricated metals remained 
high, Spring deliveries more than kept pace with new o1 
ders. In spite of increased shipments, unfilled orders for 
electrical machinery and equipment and transportation 
equipment continued to edge up to new re ord levels. De 
fense contracts accounted for about halt of the backlogs 
in durable goods in the first quarter of 1952 in contrast 


with one-fourth a year previously. 


Industrial Production 


The over-all volume of new orders for some primary 
and fabricated metals dipped somewhat toward the end ot 
the second quartet of 1952. With some 2 million tons of 
steel lost each we ek of the steel strike, there were scatters d 
reductions in output at some steel-using factories. Inven 
tories of raw materials were reduced in some lines as pro 
ducers balanced companion stocks with the supply of steel. 
The walkout of iron miners and dock workers in the Great 
Lakes region resulted in a substantial reduction in ore ship 


W hen the Winter treeze halts the (;real Lakes 


shipping operations, ore stockpiles may be dangerously be 


ments. 


low the normal level of 30-million tons. 
Labor disputes in the lumber and oil refining indus 
Continued on page 18 
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A RECORD OF BUSINESS ACTIVITY 
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Second quarter figures for most series are based upon preliminary estimates and da 
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fdlimnment credit controls on M a 4, 4 reduction in the supply of rau’ prid- 
terials, resulting from the steel strike, may further curtail output in the 
d quarter of 19 The figures used in the chart are from the lederal 


firirie Board. 


tries, as well as steel, were largely responsible for a decline 
in industrial production in the second quarter of 1952 
(Compass Point 16). The production index, which mea- 
sures the physical, not dollar, volume of output, dropped 
to an average level of 211 (1935-1939—-100) in the second 
quarter. ‘This was about 5 per cent below the levels in 


both the preceding quarter and the similar year-ago period. 


Price Fluctuations 


The conservative buying policies of most businesses 
and the public . couple d with ample Sto ks ol pr ae tically all 
kinds of voods, generally contributed to a downward trend 
mm the le vel ol whol sale prices if} the second quarter ol 
1952. Although increased costs pushed prices up in some 
lines, declines in the prices of many commodities were more 
than offs thing in the over all dAVCTAaye, Rents and the prices 
lor many consumer and business services advanced, while 
both thr whole sale and re tail price stor Prtli finished goods, 
except foods, decreased. 

Reflecting largely the usual lag, prices at the retail level 
advanced shvhtly, in contrast with the declines at the whole- 
sale level (Compass Points 8 and 9), Consumers’ prices 
(Coompass Pont 7) rose 0.4 pc! cent in the second quarter 
of 1952 and were 0.3 per cent above the previous peak 
reached in the fourth quarter of 1951. Increased rents and 
higher Prices bor goods were largely responsible fol the 


Ove all gh 


W holesale prices, on the other hand, were 
down about | per cent trom the first quartel level and 4 


per cent below a year ago. 


Reaction to Decontrol 


While controls over some prices and wages were re- 
newed in the revised Detense Production Act passed this 
year at the end of June, price controls were suspended on a 
Iii mber *) commoditt Ss x ling well below the lorme! ceil- 


invs. Among these commodities were some foods, wool, 
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raw cotton, most textiles and Varhs, hides and leather, fais 
and oils, and whiskey and wines. Higher ceilings were 
provided tor some other products and services. 

‘There was no immediate reaction to the event of decon 
trol in the commodity markets. The Dun & Brapbstreet 
Daily Wholesale Commodity Price Index declined almost 
imperceptibly in the week following decontrol; at the 
week’s end the index was down less than 0.5 per cent to 
the lowest level in nearly 21 months. 


Inventories 


One of the surest restraints to future price increases 1S 
a high level of inventories (Compass Points 27, 28, and 
29). While the stocks of retailers, wholesalers, and manu 
facturers decreased slightly at the end of the second Quarter 
of 1952, total business inventories, estimated at $69.6 bil 
lion, were approximately 1 per cent above the level of a 
year ago. In the face of rising sales, however, they are not 


considered unwieldy (Compass Points 24, 25, and 26). 


The Record in Retailing 


There was a perceptible pick-up in the volume of re- 
tail trade in the second quarter of 1952. Shoes, apparel, 
and some other soft goods were purchased by consumers 
with renewed enthusiasm. Following the suspension of 
installment credit controls by the Federal Reserve Board 
on May 7, volume in jewelry, home furnishings, and auto 
mobiles increased noticeably. 

Retailers as a whole sold slightly more in the first halt 
of 1952 than in the corresponding period in 1951 when con- 
sumers were on a buying spree. Department store sales in 
June were about 5 per cent above the year-ago level, repre- 
senting gains in both durable and nondurable goods. 


Personal savings continued at a high rate in the first 





EMPLOYMENT AND PROFITS 


CORPORATE PROFITS 
AFTER TAXES 


pitionsor «> “ALE aT LEFT) 


DOLLARS >_\ 
20 ~- 4 — —— 200 


MILLIONS OF 
PERSONS 























THE EMPLOYMENT LEVEL i 
(SCALE AT RIGHT) 











1945 1946 1947 1948 1949 1950 1951 1982 


half of 1952; estimated at about 7.5 per cent of disposable 
personal income, the rate of saving was somewhat below 
the post-war record rate of 9.2 per cent in the third quar- 
ter of 1951. 


Consumer Credit and Income 


[Installment sale credit rose markedly after the suspen- 
sion of controls, with the monthly increase for May the 
largest on record except tor that in July 1950. The rise 
in. total consumer credit outstanding was somewhat milder 
(Compass Point 33); installment credit is roughly two- 
thirds of the total. Amounting to $20.5 billion at the end 
of the second quarter of 1952, consumer credit was close 
to the record level at the end of 1951 and about 6 per cent 
above a year ago, 

The ratio of consumer credit outstanding to disposable 
personal income in the first half of 1952 did not change 
appreciably from that in the last half of 1951. Disposable 
personal income is the income consumers have left to spend 
after having paid their taxes; in the second quarter it was 
at an estimated annual rate of $228.3 billion (Compass 
Point 13). Consumers owed about 9.0 per cent of this in- 
come for their credit obligations in the second quarter of 
1952, as compared with 8.7 per cent in the first quarter and 


4.9 per cent in the last half of 1951. At 9.3 per cent, the 


Any deterrent to production which mi 
in corporate net profits in 195] 
sncreased Covernment spending 

has been ace 

pass Points 3 and 

and lv »] lf Atle fr fit 


¢ m ploy meni dippe ad, primaric 


manpower for the military needs tn 


mentin LYS] and the first auar! 
Seas j / " , 
adthnouga profits were down not 


rales of faxalion, 


ratio ot consumer credit outstanding to disposable a rsonal 


income was at its highest in the fourth quarter of 1950, 


Farm Output and Receipts 


Farmers marketed an estimated $13.3 billion worth of 
crops and livestock in the first half of 1952, some 3 per 


W hile 


the physical volume of marketings was up about 7 per cent, 


cent more than a year ago (Compass Point 21). 
prices averaged somewhat lower. Wheat, cotton, and pota 
focs were the predominant CrOps sold, with substantially 
larger quantities offered than a year ago. Price changes 
were chiefly responsible for the slight decline in the tarmers’ 
income from livestock and the slight rise in dairy products 

Farmers’ production costs, such as interest, taxes, and 
wage rates, in the first half of this year averaged about 4 
per cent above a vear ago. Net avricultural income in 
1952 1S CX cted to he close to the 195] } ie ak level, although 
the ratio of the prices received by farmers to the prices 
paid by them (the parity ratio) may be less favorable than 


a year ago. 
The Near-Term Outlook 


After a Summer of high and stable business activity, 
an Autumn up-turn in volume is expected. A rise in em 
ployment and production may be stimulated by the in 
creasing Government expenditures for defense and the 
record rate of capital investment. Consumers may be in 
clined to increase their buying ol hous hold goods dS are 
sult of the relaxation of home. construction and consumer: 
credit restrictions. A slight increase [rom year-avo levels 
should be maintained in retail volume. It is thought that 
a seasonal rise in the Treasury deficit in the second halt 
Bur the large 


coupled with expand) 


of 1952. may exert some pressure on prices, 


Stan ks of most types ol eoods. ny pre 


cuctive capacity should be adequate Msurance avalnst a 


pronounced upsurge in price levels, 





Build Your Plant 
in Birmingham 
aud Watch tt grow! 


2 ° ; . CENSUS 1. Poputation: U. S. Bureau of 
{_ , oe -_ 
When you visit this Southern indus she Consus; mid-period estimates of total popu- 


trial, transportation and _ distribution iaihdis taihadline date Undies eanesat~n. Mine 
center, you will see many large enter- BER OF Businesses: U. S. Office of Business 
prises like the Birmingham Slag Com- Economics; number of nonfarm business organ- 
pany that started, in a small way, just izations under one management excluding pro- 
a few years ago. fessional practises 


EMPLOYMENT 3. Crvittan EMPLOYMENT: 
U. S, Bureau of the Census, data prior to 1929 
from National Industrial Conference Board, 
monthly averages of noninstitutional population 
14 years of age and over who were at work, tem- 
porarily absent because of sickness, strike, or vaca- 
tion, or with instructions to report for work 
within 30 days—4. AGRICULTURAL EMPLOYMENT: 
U. S. Bureau of the Census, data prior to 1929 
from National Industrial Conference Board; 


é | — Xs : 
ens ‘ monthly averages of those employed in —s 
oe ture—5. NONAGRICULTURAL EMPLOYMENT: U. 

° ° A Mg Mins Bureau of the Census, data prior to 1929 frien 

Second Largest Slag Processor in the Nation i National Industrial Conference Board; monthly 

; F , hay Uf; averages of those employed outside of agricul- 

Slag was formerly a waste by-product of Birming: |, sc A ture—6. UNEMPLOYMENT: U. S. Bureau of the 
ham’s blast furnaces. Founders of the Birmingham yd 

Slag Company foresaw the commercial possibilities 


Census; monthly averages of those not at work 


| dn , 
f ia but looking for work, also includes those who 


of slag. They recognized that centrally located re would have sought work except for temporary 
Birmingham would he the ideal distribution point illness, belief that no work existed, or waiting to 


to serve the South. They pioneered the first South- return from an indefinite lay-off 


. . ‘ « s td hi LY, 
ern plant to process slag. Rapidly their operation . "7,77 PRICES _7. Consumans’ Paicus: U. S. Barcen 


Y/ 4 


with the South’s broad-scale building program. ye of some 200 goods and services purchased by 
| —e moderate income families, as a per cent of the 


Anywhere you go in the South, you will now see 1935-1939 level—8. Retait Prices: U. S. Of- 


Birmingham slag ... as ballast on the busy lines fice of Business Economics, based upon data col- 
: lected by other Government agencies; average 


of railroads ... in asphalt and concrete paving and prices at retail stores as a per cent of the 1935-1939 
the macadam bases of modern highways .. . in level—o. WHoLEsaLe Prices: U. S. Bureau of 
every kind of reinforced concrete construction . . . Labor Statistics; average wholesale prices of some 
as moulded concrete block and tile . .. in fact 2,000 items as a per cent of the 1947-1949 level— 


wherever enduring ager eCLgi ite is needed. 10. INDUSTRIAL Stock Price AVERAGES: Dow- 
Jones & Company; daily average of the prices 
* e * a a 4 


of 30 industrial stocks 

Your plant, if soundly operated, can look 
forward to substantial, steady growth in Bu 
mingham today because the South is marching 


INCOME 11. Hourty Earnincs oF Inpus- 
rriaL Workers: U. S. Bureau of Labor Statistics 
average for production workers, reflects extra 
pay such as for overtime and late shift work— 
opportunities to serve this Southern market 12. Weexcy Earnincos oF INpusrriaL WorKERs: 
exist now in Birmingham for varied types of U. S. Bureau of Labor Statistics; average for pro- 
industry. Our Committee will be glad to pre duction workers before any payroli deductions, 
pare spe ific information on the prospec ls for reflects length of work week and hourly carn- 
your plant, office or warehouse in Birmingham. ings—13. DisposaBLe PERSONAL INCOME: U. S. 
: Office of Business Economics; personal income 
remaining after deduction of taxes and of nontax 
payments to government such as fines, licenses— 
14. DisposaBLe INCOME PER Capita, 1951 DoL- 
BIRMINGHAM COMMITTEE OF 100 tars: Compiled by dividing Series 13 by the 
1914 Sixth Ave., N., Birmingham, Ala items in Series 1 and adjusting results for changes 
Executive Committee in Consumers’ Prices, Series 7—15. CORPORATE 
Willem ©. Gaget Claude $.Lawsen =O. W. Schanbacher Prorits Arrer Taxes: U. S. Office of Business 

President President President 
State of Alebome Engel Companies United States Lovemen, Joseph & Economics; total corporate profits after deducting 


Gradterd C. Colkerd W. W. Prench, Jr. Pipe & Foundry Co loeb .. =e 

a de te ea a all tax liabilities 

Weodweard tron Co Moore Handley Chairman of the Board 

Sohn $. Colemon Hardware Co Alebame Power Co Mervyn MH. Sterne PRODUCTION 16. INDUSTRIAL PRODUCTION 
President Clarence 8. Hansen, kx. Fred Osborne Sterne, Agee & Leach 

Birmingham Trust Publisher President (Puysicat): Federal Reserve Board; average 
nce oll gg enum op gevaangy ows eines physical volume of manufacturing and mining 
Cheirmen of the President 4. C. Persons President output as a per cent of the 1935-1939 level— 


Executive Committee Employers Insurance President Tennessee Coal & tron Div. 


Avondale Mills Ce of Alebame First National Benk United States Stee! Co. 17. Evectrric Power PropucrTion: Federal Power 


forward at an ever faster rate. Many pioneering 


Wiete —or better still, visit Birmingham and 
Cc for yourself! 
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Commission; total produced by utilities and 1in- 
dustrial establishments excluding hotels, office 
buildings, and other commercial establishments 
18. Bui_pinc Permits, 120 Crries: Dun & Brad- 
street, Inc.; total value of permits issued in 120 
reporting cities—19. EXPENDITURES FOR PLANT 
AND EourpMENT: U. S. Department of Commerce 
and Securities & Exchange Commission; totals for 
private industry excluding agriculture-—20. Gross 
Nationa Propuct: U. S. Office of Business Eco- 
nomics; total market value of all goods and ser- 
vices produced by the economy before any deduc- 
tions for depreciation 


SALES 21. Farm Income: U. S. Bureau of 
Agricultural Economics; total receipts from farm 
marketings, CCC loans, and Government pay- 
ments-——22. Exports: U. S. Bureau of the Cen- 
sus; total of all merchandise—23. Imports: U. S. 
Bureau of the Census; total of all merchandise— 
24. Rerarm Saves: U. S. Office of Business Eco- 
nomics, data prior to 1929 from Kuznets ‘‘Na- 
tional Income and Its Composition”; total sales 
of all retail stores—25. WuHoresate Saves: U. S. 
Office of Business Economics; total sales of all 
wholesalers—26. MANUFACTURING SaLes: U. S. 
Office of Business Economics, data prior to 1929 
from Kuznets “National Income and Its Com- 
position”, total of all manufacturers’ sales 


INVENTORIES 27. ReTatr INVENTORIES: 
U. S. Office of Business Economics: book value 
at end of period—28. WuHoresace INVENTORIES: 
U. S. Office of Business Economics; book value 
at end of period—29. MANUFACTURING INVEN- 
rories: U. S. Office of Business Economics; data 
prior to 1929 from Kuznets “National Income and 
Its Composition”; book value at end of period 


FEDERAL 30. Feperar Receipts: U. §, 
Treasury Department; annual totals are for fiscal 
years, quarterly totals are for calendar quarters— 
31. Feperat Expenpitures: U. S. Treasury De- 
partment; annual totals are for fiscal years, quar- 
terly totals are for calendar quarters—32. Gross 
FeprraL Dest: U. S. Treasury Department; an- 
nual figures are at end of fiscal years, quarterly 
figures are at end of calendar quarter: 


FINANCE 33. Consumer Crepir: Federal 
Reserve Board: toval consumer credit outstanding 
at end of period— 34. Loans or CoMMERCIAL 
Banks: Federal Reserve Board; volume of |oans 
outstanding from all commercial banks at end of 
period—35. Currency Oursipe or Banks: Fed- 
eral Reserve Board; volume outstanding at end 
of period-—36. Demanpb Deposits Apyustep: Fed- 
eral Reserve Board; total at end of period exclud 
ing interbank and Government deposits and cash 
items in the process of collection—37. TURNOVER 
0; Demanp Deposits: Federal Reserve Board; an- 
nual turnover rate of adjusted demand deposits 


FAILURES 38. Business Faitures: Dun & 
Bradstreet, Inc.; total number of industrial and 
commercial failures—39. Liapitities or Fatr- 
ures: Dun & Bradstreet, Inc.; total current lia- 
bilities excluding long-term publicly held obliga- 
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BETTER CONTROL METHODS 


CAN OFFSET INCREASED COSTS 


Perhaps your experience ts similar to that of a 
company which Trundle has served for several 
years. When our organization was first called in, 
the company’s material prices were rising in line 
with the general trend. And tor competitive reasons 
it was necessary to “hold the line” on prices by 
absorbing the cost increases. 


But something had to give—-some substantial source 
of savings had to be found, in order to maintain a 
profitable operation. Trundle Engineers were told 
to find these savings. And find them they did! 


A general work-improvement program was recom- 
mended and installed—-involving better labor con- 
trol, improved time study methods, closer con- 
trol of production and the related planning and 


scheduling. 


The result: First-year savings amounted to more 
than $100,000. Thus, in spite of a 7° wage increase, 
the company was able to maintain its production 
schedules at the same dollar and cents labor cost 
per unit. The ratio of indirect to direct labor was 
reduced by 20°. And the controls established now 


permit prompt corrective action to be taken when- 
ever it is indicated. 


Trundle works as a “‘team” with your executive staff —on 
problems involving Management Methods, Marketing, 
Manufacturing, Engineering and Industrial Relation 
functions. May we give you more information on 
whom we serve, and how we might serve your company? 
Write or phone The Trundle Engineering Co., 905 
Bulkley Building, Cleveland 15, Ohio, 





THE TRUNDLE ENGINEERING CO. 


AND TRUNDLE ASSOCIATES, INC, 


CLEVELAND - OHIO 


NEW YORK + WASHINGTON +« CHICAGO 





tions 34 YEARS OF CONSULTING SERVICE FOR MANAGEMENT 
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To rea hy thie Decision Ve fi thie contract 
signers, the business men that ultimately must 


he sold run vour advertisement in Forbes. 


This way you get select not diverse — 
circulation. You gel what you want, 


without waste, 


Git mew strvey af subse ribers wNnecovenrs some 
remarkable fae Is. keorty one por cent make 


over SLO.O00 vearly. Most korbhes subse ribers 


are ain manulacturing, construction, and service 


businesses, Ninety-three per cent are over 
if) the \ve ct Control Decision Wen. 
Hlardly anvone reads korbes who cannot decide 


or influence major business decisions. 


hort s § ale rl editorial poli y sorts oul your 
kind of custemer. Business news is humanized 
made palatable. This explains why circulation 


has almost doubled to 123.000 tin 5 years. 


Before you make up your magazine list. heat 
this enlightening story fully. Call CHelsea 
3-86000 in New York. Or write Forbes 
Magazine, 80 Fitth Ave., New York LI, N.Y. 
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The magazine of business and finance 




















concentrates on decision men 
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FACTS AND 


Forbes circulation going up. 

At a faster rate than any other 
business magazine! Circulation has 
almost doubled in the last 5 years, 


now stands at 123.000. 


Forbes readers earn more. 
Ninety-one per cent earn over 
$5.000. One out of every three 
Forbes readers gets along on between 
S1LO.000 and $25.000 every year. 
Ninety-five per cent own stocks, an 


1.821 shares per 


average ol 
subscriber. They hold shares in an 
average of 11.6 companies. Seventy 


per cent have brokerage accounts, 


You get thorough readership in 
Forbes. Because subscribers buy 
Forbes (and don't get it free). they 
read it thoroughly. And Forbes 
ahead-ol-the-news reporting, Forbes 
penetrating articles are the “reasons 
for purchase.” High percentage of 
editorial content insures good 


visibility for advertising. 


@ August I Issue 


“Top Banana.” the fabulous story of 

lL nited Fruit — its growth. headaches, 
personalities and explosive history. With 
this story is the exclusive “Forbes bra 
tionator’ — a unique ranking of shipping 
companies’ performance since 1941, 


“Annual Stockholders’ Summary —not 
a spot-check, but an actual count of 
stockholders of all companies in the 
over-50-million-dollar class. Are blue-chip 
stocks being more widely or /ess widely 
held? The facts are here, 
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Forbes readers are Decision Men, 
In business 73 per cent are top 


oflicers or operating executives, 


Forbes readers are in the Age of 
Control. They are older men — 81 
per cent are more than 10 years old, 
only 2.74 are under 30. More than 
one-fifth are associated in some 
additional business as Aires tor or 
part owner. Twenty-two per cent 
make investment decisions for 
others. Ninety-three per cent influence 
the buying and administrative 
decisions of the ( hur h. fraternal, 
civic and other associations in 


which they are active. 


Forbes is A.B.C. Forbes growing 
circulation represents subseription 
cost-on-the-barrelhead. What you 
pay for. you value and 125.000 
Decision Men value Forbes. Our 
survey shows 91.6 per cent read 


Forbes at home. 


@ August 15 Issue 


Annual Re port Rating Issue. Some annual 
reports /ook pretty, but do they tell you 
what you need to know?’ Our exclusive 
evaluation rates reports of 300 leading 
companies for presentation, data, and 


veneral information. 


In Forbes. business news is humanized 
You get more than just the facts you need 

because Forbes writers probe 
personality backgrounds. This kind of 
writing seeks out Men of Decision, makes 
loyal forbes readers of them. 
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Ip LKING DOWN two sides 


of a street at the same time is a mighty 
cough job. Yet we have ho other choice 
tO day, as We try to meet a record peace- 
time demand and produce for war at 
the same time. 

A situation like this makes it look as 
1 selling 1S going to be our easiest 1ob, 
but I wonder if exactly the reverse isn’t 
going to be true. 

For example, is it going to be easy 
to sell industrial customers on substi- 
tute materials and higher prices? 


Is it going to be easy for a depart- 


-- —-- — 7 
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| | 
{ENGINEERING | 
| [DEPARTMENT 


od 


ROBERT J. BERRY 


President, lhe klectri Products Ce mpany 


ment store to switch from the sale of 
scarce items to the sale of plentiful 
items, when manpower shortages are 
likely to mean that the selling must be 
done in part by new and untrained 
pee ple ? 

Is it going to be Casy tO keep abreast 
of changing customer patterns as small 
buyers become big buyers, and old cus- 
tomers switch to new products... and 
possibly to new suppliers? 

Is it even going to be easy to keep 
employees from going to war plants, 


with high overtime and perhaps the 
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e (ALAZANG A TRAIL INTO TO 


MORROW S MARKETS CALLS FOR 


CULTIVATION OF TO-DAY S POTEN- 


ria. ALTHOUGH WE MAY NOT 


HILL, 
AND 


KNOW WHAT LIES OVER THI 
if IS POSSTBLI Pt) DISCOVER 
Usk THE HIDDEN TALENTS AT HAND, 
A DIVINING ROD IS 


BETTER THAN 





hhHik KNOWLEDGE OF HOW HID 
DEN SALESMEN CAN BE FOUND AND 


PHik IR SPECIAL SKILLS BE USED 


HIDDEN SALESMEN 


prospect of CVC) stead I employment? 

‘The answer is that there 1s a re al nee d 
and a real opportunity for organiza- 
tions able tO Sé I] themse lves and thi ir 
products, but I am talking about a dif- 
ferent kind of selling than we know 
Phaow. 

| sometimes wonder if there is any 
business man, anywhere in America 
to-day, who should not be properly 
classed as a salesman. For who can 
Say al what pom Ma business the sales 
effort begins or ends? 


The fellow who invented nylon 
y 
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looked upon himself as a scientist. Yet 
more sto. king sale S and Mio;re ¢ leitte re cd. 
up bathrooms were generated by his 
test tubes than by any other cle vice in 
the history of mankind. 

Some plant engineers might drop 


| 


dead if thneyvy were 


forced lO make Suics 


; 7 


calls on customers. Their business 1s 
produy t improvement, yet is there any 
better me thod te) boosting sale S than 
product HWnprovement C4 rtainly yood 


ecnginecring is also good salesmanship. 


Output and Obstacles 


virtualls 


We Americans can produc 
any amount of anything, trom Cadil 
lacs with leopard skin upholst ry to 
I< rf VISION ae rials for automobil Ss with 
oul tel vision sets. Our oreat American 
productive machine can overcome neat 
ly any obstacle including even income 


taxes and government meddling. 

Yet to-day, our production machine 
is racing full blast with an unbalanced 
flywheel. We pay higher taxes not only 
for war but also to finance such projects 
as keeping tha price Of eggs high SO 
that the army can buy less of them for 
its MIOney And we boast about solving 
labor problems through the simple 
panacea of higher wages, while each 
rise in the cost of living provides an 


ke ic I; 


Ones who teu h Our children. 


othes CCONnOML inthe teeth to the 


Peursine ss must! do al lot a) selling, if 


it is to solve even a fraction of these 
problems, And they are our problems 
solve them, we are 


since. unless we 


going to be running twice as fast to 


make half as much. An = industrial 
civilization such dS OUTS depends on 
thr ability ol busin SS to sel] iL s¢ If, for 
there IS HO other road to PrOyress., 

‘| hat 1S why CVCry busine SS nan who 
also is a good salesman may well be 
the most HWMportant man ol the new 
and contused hall U¢ ntury. 

Cine vood thing about be Ing pre Si- 
dent of a company, in addition to the 
opportunity it provides for parking 
VOUT C.ll close to the door, 1S thre chance 
to see every phase Ol the Cpr ration of 
a business. If nothing else, a president 


learns how ral down Wito a COMP Any 





the roots ol selling SuUCCCSS Call pein 
trate. 

And that’s the only reason for this 
Case history, outlining the Story ol a 
program under way for seven years 
in our plant. It is a story about people 
whom a great many purchasing agents 
neithe r know nor see. It is a story Ol 


the hidden salesmen, who like taxes, 


can pack a powertul punch, both for 


business success and for the cause ol 


[ree enterprise. 

The Electric Products Company, the 
COMpany I work for, got its start mak 
11) $? battery chargers tor the electric 
automobiles and then later for indus 
trial trucks. We also bx came a Mayol 
produces QO} ( nerators for ele ( troplat 
ing cquipment, 

We sp cialized in these two basi 
products, concentrating on quality and 
CnyOYINE a steady growth as the leader 
in our field. 

But our employment quadrupled in 
World War II. We actually had more 
people returning trom military service 
than we employed in our entire com 
pany before the wai a familiar 
pratle rn to most of you. 

Our only choice was to offer addi- 
tional products, and to go hunting for 
bigger markets. We had to become a 
bigver fish in a bigger pond. 


Fortunately. we didn’t have to loo! 


Q)ver the 


far for our new products. 
years we had built a wide variety of 
special power conversion equipment; 
some for our own use; some as a favor 
to old and valued customers; and some 
probably just because ot the sheer 
cussedness of the Sales Department in 
heckling engineering and production. 

This equipment included synchro- 
nous motors and generators, frequency 
changers, industrial dynamometers, 
alternators, and all sorts of special 1.C. 
motors and generators. 

A quick survey showed that if we 
developed all ol these specialties Into 
full-fledged product lines we would 
have not merely a larger pond tO Op- 
The 


problem then, was how to move into 


erate in, but a good-sized lake. 


these new fields quickly in the tace of 
strony, well-entrenched competition. 
Obviously, our progress could be 
only in direct proporuon tO OUF SUCCESS 
in getting every employee strongly be- 
So, while 


Engineering and Production worked 


hind the new program. 


together to de velop the new product 
lines, and Sales worked out plans to 
expand our field selling eflorts, the en- 
tire Management worked together in 
trying to formulate a plan that would 
build a fire under the enthusiasm of the 
people down the line—the people we 
Continued on page 82 
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Profe ‘sor, GCrradttale ScAaoal i} Busine ‘ 


y 
. VAN A PERIOD of prosperity, 


a main concern of the public and legis- 


lators is to hold down “the high cost 
of living.” In the past, this has usually 
taken the form of anti-trust legislation 
and enforcement drives. The current 
boom is exceptional in that emphasis 
has been placed on inflation as the root 
of the evil of rising prices, since it 1s 
so clearly apparent that monetary and 
budgetary influences, rather than inade 
quate competition, are primarily re 
sponsible for high prices. 

In depression periods, by contrast, it 
1S the seller rather than the buyer who 
feels the need for relief. Demands 
arise to protect sellers trom “cut-throat” 
competition and “ruinous” price cut 
ting. The great depression of the 1930's 
produced the NRA and the State laws 
to enforce resale price maintenance and 
to prohibit sales below cost. 

Our laws to regulate competition are 


schizophr« nic in character. On the one 


3 ie a 
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RAYMOND ROGERS 


New York University 


fy 
-AA EWARE OF GREEKS BEAR 


ING GIFTS, IHE SAYING GOERS, 


FAIR TRADE LAWS WHICH APPAR 
ENTLY BENEFIT BUSINESS BY PRI 
VENTING UNFAIR COMPETITION 
MAY ACTUALLY HAMPER THE PRO 


GRESS OF INDUSTRY BY STIFLING 
NEW PROD 


A PRO- 


FESSOR OF BANKING DISCUSSES THI 


PHE DEVELOPMENT O] 
UCTS AND ENTERPRISES, 


INLOUTTIES OF FAIR TRADE LAW‘ 





hand, the Sherman Act and cognate 
Federal and State statutes entorce com 
petition tor the protection of consumers. 
On the other hand, the fair trade and 
untair sales laws limit price reductions, 
curb competition, and protect sellers. 
The obvious conflict between these 
(WO opposing trends in the law reflects 
the dynamic character ol compectnition, 


: 7 
It is at low ebb in periods of prosperity, 


W A U G 


{[dministration 


Us S nad (f Sriyar | A 


when sellers’ markets pre vail and the 
buyer icels he needs protection trom its 
ASperilies. Competition is most keen 
in periods of recession when buyers’ 
markets develop and then the seller, 
especially the r ss efhicient and weakel 
seller, loudly demands protection from 
those who can or must reduce prices. 
Business YFOUPS that tear the price 
CulLting which develops at times in a 
ree. COMPpCctilive CCOnMOMY ar scel ny 
to utilize the opportunity provided by 
the long period 2) Prosperity which 
be ibd) If) 1940 LO | riect mac bine ry that 
will limiut the right to reduce prices in 
future recessions, ‘| he \ sulle rec a scl 


back last VCal when th United ate: 


Supreme Court, in the case of Schweeg 
Prycthih Bros. vs ( alve rt Listillers. ruled 
that minimum resale prices could not 
bye enforced Upon re tale rs who had not 
maintain resale 


signed a contract to 


prices at or above those Sct DY thie n.ihna 
ctlurer., But th Opponents ol a iree 
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OM Pcriti ve market only lost a battle; 
they did not lose the war. 

This near-mortal blow suffered by 
fair trade Jaws may well mean, how- 
ever, that State laws prohibiting sales 
below cost or setting minimum per- 
Contape mark ups will hencetorth AS- 
sume. the leading place in efforts to 
limit compctition, while resale price 
maimtenance may be rele oy ited toa role 
of se ondary Importance. ( ANIZTESS will 
be asked, in all probability, to enact a 
Federal untair sales law. corre sponding 
to the Mille: Tydings Act tor resale 
price mamtenance, to apply to mnter- 
state transactions the Typ Ol} prohibition 
on sales below cost that the State unfair 


sale § statutes now Impose, * 


Past History 


Business men would do well to study 


the untair sales laws and follow closely 


they history it} the lc oislatures and 
courts, for they could become a restraint 
than 
NRA 


these 


Upon COM pcuition more eflective 
anything Chcount red Since the 
codes, Superficially plausible, 
laws provide a Trojan horse by means 
of which, if the courts permit, esse ntial 
features of European cartel agreements 
could ly introduced Mito Ou CCOROMY 
with the specific sanction and encoun 


State legislatures. It is 


agement ol 
vitally Hn portant therelore th if the eco. 
Phcoraaic implications and consequences of 
thie S( laws be Mare widely understood 


‘The 


untair sales laws is that 


basic doctrine inherent in the 


cl sale below 
COST OF Le low al specily d mark Ups an 
economic evil, and should be prevented 
and punishable by penalties. 

The doctrine of a legal or fair mini 
mum price recurs throughout recorded 
history. tis implied in the Babylonian 
(lode of BC. 


“market value ac 


Hammurabi of 2100 
which reters to the 
cording to the scale fixed by the king” 
of yrain and sesame. It was a cardinal 
tcnet of medievel times. 

The canonical doctrine of the “just 
price” involved a minimum price to 
protect S¢ llers, as well d8 a maXsinium 
lo protect buvers. ‘| he guilds placed 
great emphasis on minimum prices to 
protect their members from the rigors 
of internal and external competition. 


Minimum prices to protect all mem. 


tr on luly i4 1952 
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bers, inefhcient and efficient alike, have 
been a primary objective of modern 
cartel agreements, although experience 
soon showed that the minimum prices 
could be maintained only by limiting 
The National Industrial 


Conterence Board reported In its 1931 


produc tion. 


study of Rationalization of German in- 
dustry: “Pure or simple price cartels are 
not found in any important industry, 
because price fixing without produc tion 
control is impossible.” 

In this country, pool agreements 
designed to prevent price cutting were 
Act. sut 


the Sherman. Federal Trade Commi- 


outlawed bv the Sherman 


sion, and Robinson-Patman Acts have 
themselves been used to halt sales below 
cost deliberately designed LO force a 
Some of 


laws forbid 


compctitor out of business. 
the early State anti-trust 
sales below cost made with intent to 
destroy competition. Malicious price 
cutting to injure a particulas competitor 
has also he 1) condemned as atort on oc- 
casion by the courts, notably mn Tuttle 
Lig N.W. 


‘ ) ny 
Us. suck, 10” 


g46 (1909). 


Minn. 145, 


PENALTIES UNDER 


STATI 


Arizona 
Arkansa 
California 
Colorado 
Cloonnmecticut 
Idaho 

Kansa 
Kentucks 
Loumina 
Maine 
Marvland 
Massachusetts 
Minne ota 
Montana 
Nebraska 

New Hampshire 
North Dakota 
Oklahoma 
(Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
Dennessece 
Utah 

Virginia 
Washington 
West Virginia 
Wisconsin 
Wyoming x 


(1) On third violation 
(2) Trnple damages authorized by law 
(3) Violator guilty of misdemeano: 


(4) Wholesaler ot tobacco ot 


no specilic 


roe rics 
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THE GENERAL 


Broader attempts to limit the right 
to reduce prices were made by several 
trade association’ that sought to bar 
selling below cost in the 1920's, and 
by the Federal Trade Commision in 
Rules 


adopted to promote “fair competition” 


Trade Practise Conterence 


in 1926 and ensuing years in various 


industries. But the high water mark 
in the drive to set minimum prices was 
reached, logically enough, at the worst 
of the depression under the NRA. The 
large majority of the NRA codes pro- 
vided, at least initially, for minimum 
prices, uniform cost systems, and pro- 
hibitions of sales below cost. 

With the collapse of the NRA, the 
war to limit the rigors of competition 
shifted from the Federal to the State 
front. The Food and C;rocery Contfer- 
ence Commission, representing manu- 
facturers, wholesalers, and retailers, 
took the lead in securing the enactment 
of unfair sales laws in a number of 
States, receiving support from confec- 
tionery, cigarette, and gas distributors. 

California passed a general unfair 


Continued on page 68 
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Noasnn statistics are often 
an optical illusion. Business men for 
decades have realized the vreat need 
tor unit sales and unit stock figures on 
an industry-wide basis. Without ques- 
tion the key to the true picture of the 
movement of goods—whether it be 
automobiles, cereals or skirts—is units, 
ol dollars. 

Dollar sales during-an inflationary 
period may increase and at the same 
time unit sales decrease. But, units are 
not easily obtained. Here is the story 
ot how that unit basis has finally been 
applied to one of the most difficult of 
all industries to analyze, the men’s cloth 
ing industry. 

The compilation of these facts and 
their analysis, which has been developed 
over the past seven years, involve all 
three levels of this industry; the woolen 
and worsted mills, the garment manu 
tacturers, and the retailers. And at all 
levels, the story deals with units, not 
dollars, on an industry-wide basis. 

for more than twenty years the mens- 
wear woolen and worsted mills have 
been searching for a method of mea 
suring the movement of, and the de- 
mand tor their fabrics. Faced with re- 
curring peaks and valleys in the demand 
Lor the 1] products, itis a problem that 
is often intensified by suddenness of 
change. And in timing and degree th 
woolen and worsted industry’s usual 
two-year business cycle frequently dif 
iers from the nation’s economic pattern. 

Much of the industry’s problem is 
inherent in its method of distribution. 
For its products ife sold tO any One 
of a thousand-odd manufacturers who 
in turn process the cloth into finished 
varments for sale to tens of thousands 
of retailers. Once the fabric passes to 
the clothing manufacturer, the mill— 


with a rare exception or two—loses 
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; Ar MENSWEAR INDUSTRY IS 


WAITING FOR THE TRAIN TO COM} 
IN, MAaNy Now sTATe, “ LHeERt 
ISNO PLACE TOGO BUT UP. But 
HOW ici Is UP? Here Is AN 
INFORMATIVE ACCOUNT OF THI 
LAST THREE YEARS IN THE MENS 
WEAR INDUSTRY AND FUTURE PRO 


PECTS BASED ON THAT HISTORY 











complete track of his manufacture 

Lacking that knowledge, the mills 
ure neverthe le SS required LO plan pro 
duction rie arly d YCar in advance Ol th 
time thei cloths eventually reach th 
retailer in the form of clothing. ‘Th 
result, historically, is that comparative 
ly Miho! shilts 1h) CONSUMCI ar mand Lor 
men’s clothing Alt compounded D5 the 
tiny they alle cl the clothing manu 
turer, compounded again by the time 
the v reach the mill. 

A case nm porn are t hye Veuars b.go 
through 1951. In rg4g, unit retail sales 
of men’s clothing declined less than 2 
per cent fromthe preceding year. Manu 
lacturers’ unit production, though, cd 
creased by f2 per c nit, while mill qui 
put of mensweal fabrics dropped 27 
per cent, 

The following year, 1950, the mens 
wear industry moved up at all levels. 
But again it was totally different b 
tween levels. Retail sales increased 
pr r cent, Manutae Pure rs production 
gained 23 per cent. Y ardage produced 
DY woolen and worst d mills advan ed 
20 per cent. Finally, adjustment was 
again due in 1951. Retail volume 
dipped g per cent. Clothing produ 
Pion, however. Came down bv Re: per 
cent, while mill output tumbled by 


Continued on page bo 
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LIGHTS BURN LATI 


MEN PREPARE FOR 
PROBLEMS OF TOMORROW, 
ONE POST-WAR PERIOD ENDING 
A \NOPTTILR foto N lop) BEGIN. 
PROBLEMS WONT WAIT. 


| Pitt PIKST OF IW) 


ARTICLES 


Disc RIBINGE PHfOOsShb PROBLEMS AND 


Pitti ik POSSITIBLI OLUTION 


sugnmenl fe He. 


| JS MERI AN business men, 
and Phone particularly Ame ricahh CXeCcu 
tives charged with sales responsibilities, 
will CXPCHIChes in the next two or three 
years an unusual period of trial and 
tesung. It will be unusual in the sense 
that these mich have faced nothing ol 
the sort in a long time. It will also 
be unusual in the magnitude of the 
chalk Hywe aflorded to the ir cherpy, In 
PCHUILY, and resourcetulness. 

‘These next years will almost certainly 
witness the long-awaited strugvle =) 
ull business and industrial System to 
shilt without serious recession trom the 
days of easy sales and 


profits to more normal times in 


lush post-was 
CUS) 
which sales and profits have to_ be 
worked hor and even fought or. 
Indeed, more normal times are in 
Phy.tnyy lines of business with us already. 
In line after line conditions have been 
shifting from a sellers’ market to one 
i which the buyers call the turns. ‘The 


Pact is that, even though buying power 


1) | ON 


T. G. MacGOWAN 


Manage 
The tuvestone Tire and Rubber Company 


VMuarketing Research Department 


stands at a very high point, the level 
of demand has been adversely aflected 
in many trades by the existence of high 
consumer inventories and, in some, by 
resistance to prices which seem high 
from the consumers point of view, 

Kasing of consumer credit’ restric 
LIONS 1S proving to be of some help, ce) 
be sure, but the tapering off of the re- 
armament program which will inevit- 
ably occur 1n a vear or so-—if we assume, 
as secms reasonable, gradual relaxation 
of international political tension——will 
increase the burden on top manage 
ment and sales CXCCULIVES. 

Opinions on the duration and on 
the precise characteristics of the buyers’ 
market ol course Mat and do diller. 
But it seems clear, in any case, that such 
a market is likely to persist for some 
time unless we have an early mayor 
War ol! unless detense pore Paratlons are 
considerably increased. 

It will be 
World Wat 


recalled that the Ppost- 


Il era was to have been 


W A 


OFRVCONU 


divided into three periods. One was 
the transitional phase in’ which we 
shifted to a peacetime economy. ‘The 
next was the boom stage in which bus! 


11CSS soared 


to New high levels on the 
strength 2) accumulated demand ted 
by great buying power. ‘The third, and 
Most dangerous Stage of all, was to be 
the period in which we made an ettort 
to shift from a catching-up to a sell 
sustaining basis. 

This neat timetable worked out well 
enough through the second stage. But 


Korean 


with its resulting semi-war economic 


then the untorescen conflict, 
state, interposed a third period, Now 
drawing to a close or, perhaps, already 
ended. This was a secondary boom 
stage in which remaining shortages 
acted \ ith dete nse Preparations tO hold 
the economy al record-breaking levels. 

But now the United States economy, 
into what 


clearly enough, 1s PaASSHIDS 


Was to have bee n the third. and IS TOW 


the fourth, stage since World War IL. 





It is the phase of our post-war existence 
in which our American economic and 
business system may be put to the test 
more severely than it perhaps ever has 
before. 

When that phase is past many busi- 
ness situations and relationships will 
have changed. Many firms now in 
business will no longer be active. Many 
companies will occupy new posts of in- 
dustrial leadership. Many individuals 


will no longer be occupying their pres- 


ent positions of authority; they will 


have been succeeded by others who, 
although perhaps no more capable, will 
at least not have been touched with the 
mark of failure. 

Probably, although not certainly, this 
transition will be made successfully for 


Out 


scems too sound basically for the result 


America as a whole. economy 


to be otherwise. But tor the individual 
management and the individual busi- 
ness, the situation will be one of brill 
ant success, mediocre survival, or 
tragedy and defeat, depending in no 
small measure on how well it organizes 
and plans for the hard selling job that 
lies ahead. 

Company will be fighting company 
Sales will be hard 
to get, even for fine products with long 


records of sales SUCCESS and On re Accept- 


in a tight market. 


ance. It IS Cas) fo Imagine how dithcult 
it will be, in such circumstances, to 
sell come-lately products which have 
found the VOY heavy even unde rC- 
cent conditions of boom OFr Heal boom, 

Neither will there be easy profits in 
will be no 
Rew 


dS always. the biga st need 


the days ahead, There 
place for the slipshod Ope rator. 


although, 


i Ser oe oe 


will be to generate sales power, it will 
be particularly important also to hold 
expenses to the lowest prac tical levels 
consistent with good practise. It will 
be no time tor waste. 

It will, rather, be a time for market- 
Ing methods that are Not only etles tive, 
but ethcient as well. It will be a time 
for common-sense, practical marketing 
which does hart nevlect the wean 1 practh 
cal tools which re available to day tor 
making the selling process successtul 
all along the line. 

Against this background, it is im- 
portant to inquire how many American 
businesses AT? like ly lO Prove equal tO 
the challenge which has been outlined. 
The question is not an idle one, for 
that 


there iS reason to beleve Mhny 


business executives, including those in 
both top Mithavemcni and site ‘, do Piet 
tully 


ire ready tO then hands. 


realize how manv of these tools 
Some ol thre tools aire old, but Treaty 


have been developed or greatly im 
proved ly recent years, even during 
thr Casy selling days ot the fairly re 
CCH! past, ‘Laken tovethe r. these tools 
marke Cinnge Cee hnique s may be the 
beter [crim will spell the ditlerenc 
in the individual business and perhaps 
I our economy in an over-all sense, 
betwee hn amectiny of the challe hive and 
a costly, perhaps an irre parable , failure. 
In attempting to chart a sound course 
in these coming times—-a course suited 
to the needs ol a ditheult market, thie 
first thing of all is for the individual 
COTTE lo find out where iI stands in 
a sales sense right now. One has to 
know where he is before he can decide 
where he wants to goa, and betore he 
can make a plan for getting there. 
How big is the COMpany im its In- 
dustry—what is its industry position? 
Put another way, 1s 1 the bigyest com- 
pany, the smallest one, or number fiver 
Does it have 60 per cent of the busi- 
ness, Or I per cent OF 10 
‘That sort of thing should be known 
in general and for all the company’s 
products Such bntormation can be 
hot trom trade association 


( , i 
SP ihIeca, i] 


Continued on page 75 








THE TREND 
or BUSINESS 


iL ork stoppages in basic industri 


began to cut into defense production as well as 


into the output of civilian hard goods. New building activity mounted further. De 


spite increased layoffs, employment remained above a year ago. 


Prices 


at the wholesale and retail levels. 


S pe nding dip pe ad 


were lower. Business failures increased. 








HE PROLONGED steel 
strike of last opring continued into July 
and by that time had largely crystallized 
mito a dispute over the union shop 1s- 
sue, Although more and more settle- 
ments were reached dmMony smaller 
stec] producers, the nation’s six largest 
stecl-making corporations remained 1n- 
operative. ‘The lengthy union-manage- 
ment deadloc k had already Cut into 
detense production and steel] users 
among the civilian industries were 
doubtlessly destined to feel the pinch 
on their own supplies for a long time 
to come, 

Steel output in the first two w ecks of 
July averaged I4 per cent ol the in- 
dustry’s total rated Capacity, OF about 


At the 


same time last year the mills were turn- 


250 thousand net tons a week. 


Ing out more than million tons of 


ingots and castings a week. There was 


Pase 22 ls CUriéDUCUUCUN S 
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growing concern also in the industry 
regarding prospects for next year’s iron 
ore supply. 

The full impact of the ore miners’ 
strike (in sympathy with the steel work- 
ers’) would be felt in February 1953, 
according to most estimates. Betore 
the strike the industry had hoped for 
a record movement this Summer of g% 
million gross tons of ore through the 
(jreat Lakes. Now they will feel luc ky 
if they can get 85 million tons moved 
before the big Winter freeze. 

Layoffs and production cutbacks aris 
ing from the steel shutdown hit rail- 
roads, the bituminous coal industry, the 
automobile industry, and the appliance 
industry, and made serious inroads into 
detense production. All through June 
when the strike was at its peak the 
movement of freight over the nation’s 


railwavs was about one-fifth less than 


: 2:4 ; OW 7 A 


at the same time last year owing to the 
curtailment of ore, scrap, and coal ship- 
ments to the steel makers as well as re- 
duced shipments of finished steel prod- 
ucts from the mills. Bituminous coal 
output averaged about a fourth less than 
a year ago. 

Although the final assembly opera 
tions of automobile producers had not 
shown any visible effects in June of the 
steel strike, by the first week of July 
the automotive industry was already be- 
cinning [TO SCraypn the bottom of the bins 
2) finished steel. (var and truck Out- 
put took a sharp downturn in the fast 


half of the month. In the first six 


’ 


months of 1952 the industry built 2.8 


million vehicles compared with 3.9 mil- 
lion in the first half of 1951. Last June’s 
production of 499 thousand Cars and 
trucks was 20 per cent short of 1951. 


Machine tool producers, however, 


U G 








PRODUCTION 


scemed less concerned with raw ma- 
I¢ rial shortages than VW ith ordet cancel- 
latlons if} the face ol Vrowiny produc 
rive 


Last May, for example, 
t he 


Capra ily. 


output rose tol tenth COMSCCUTLLVE 
month to reach aten-vear high. Valued 
at anestimated $95.1 million, shipments 
ha) produce rs topped the VCar-daPo rate 
by Sg per cent. Order cancellations in 
machine tools amounted to $25 mil 
honin May bringing total cancellations 
since January to $160 million. 


There 


all types of building activity in June. 


Was a moderate hMicrease mn 
expenditures for public and Private, 


totalling $3 billion for the month, 


amounted to 7 per cent more than out 
lays in the previous month and outran 
VCar-avgo expenditures by 6 Per cent. 
Much of the year-to-vear rise mirrored 
increased (sovernment spending ce) 


Total 


public construction outlays were 2 , pel 


militarv and naval installations. 


cent larger than in June tg51, while pri 
vate building expenditures were pra 


tically unchanged from last vear’s level. 


As the stee| con 


a 
( sift bo yment 


On MLO July, queues of the iobless vrew 


troversy stretched 
1) MANY affected areas. Largest nn 
creases in unemployment last June were 
reported in’ Pennsylvania, California, 
and Hlinois, particularly in such steel 
related industries as coal mining, limi 
stone quarrying, firebrick making, anid 
Effects of the dis 
pute were also beginning to be felt in 


and 


rail transportation, 


the construction, steel fabricating, 
machinery industries. 

Assembly line workers 1} the AULO 
mobile industry were also laid off in 
large numbers. In the Detroit area the 
unemployment toll reached 155 thou 
sand persons by mid-July, well above 
the peak levels oO} late IQ5l. Rising job 
I Ssness Was also noted iW a number ol 
industries not re lated to steel as in tex 
tiles, apparel, furniture, and food. ‘Total 
employment in June, at 62.6 million 
persons, was 1 per cent above the year 
ago level; unemployment tor the nation 
amounted to 1.8 million, slightly lower 
Both showed in 


than a yeal 


‘7 
ayo. 
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THE TREND 
or BUSINESS 
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creases inthe month. ‘The spurt of 1.6 
million Persons iM thr country § labor 
supply was mace up largely of the 
usual June incursion of career-seeking 
high S< hool and colle vo men. em 
ployed persons represented g7.2 pet Cent 
somewhat less than 


7) the labor borce, 


th Q7.4 per cent a month earlier. 


Ordering dipped in July 


(7 

S rade 
apathy settled over many ol the Thal 
Abet 


] 
Vacation si hedule Ss 


as the usual mid-Summet 


Thon Ss Mao! wholesale Cenrers 


Liddy’ thy eflects QO] 


‘ na Dchween-season hia] S 1t) TPVATVS byrne S 


ef{lects QO} thy 


were further dampening 


— 1] ned 
Stee}; controversy ana threatened Work 


SLOppapes 11) other basi industries. 


In dolla rerims early luly’s wholesale 


ordering Was TUS about thy Same as last 


cent be low the 


‘ | 
years, DUEL Tan LO pe 


high-tide level of early 1os1 when the 
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turn of Far Eastern events influenced 
many buyers to buoy their inventories. 

Inventories this past June, particu 
larly those of civilian durables manu- 
facturers, took a rather sharp drop 
pointing partly to strike effects but also 
to the modest buying policies over the 
past halt 
both the wholesale and retail levels. 


Textile and apparel buying declined 


vear among distributors at 


in} July ds Most orders had already been 
placed to fii] anticipated Fall needs, 
Most textile mills were closed for ther 
annual Vacation period, Food whole 
saling volume dropped slightly, but 
ranged trom 8 to 10 per cent above that 
Ol a year ago, The call for air condi- 
tioners, freezers, auto supplies, and 
other seasonal merchandise made up 
th bulk oO} demand lor hard goods. 
After a steady three-month rise in the 


Spring, retail sales began levelling off 


\V 


TRADE 


FINANCE 


in June and declined further in the first 


halt of July. 
every Summer there ts a slight July dip), 


Mostly seasonal (nearly 


last month’s downturn was also at- 
tributable to a rising number of fac- 
tory layoffs and declining disposable in 
Comes in strike affected areas 
Increased spending for home turnish 
ings and appliances was reported in 
CONVENTIONS 


many localities. Political] 


lent al litt tO tel VISION sales while hot 
weather spurred sales of fans, air con 
ditioners, home freezers, and retrigera- 
tors. New car deliveries, particularly 
in the low-price field, slowed to a trickle 
Wy some lov alities with | corresponding 
effect on sales. 

The Dun’s Review Regional Trade 
Barometer reflecting consumer spend- 
ing for June fell 0.2 per cent after sea 
sonal adjustment to 352.3 (preliminary ) 


and was 5 per cent above a year ago. 


YA, 7 and I; hages 


of basic commodities averaged irregu 
last 


S| Or VW hi le 


sale prices 


larly lower in the first half of 
month. Grain prices drifted down 
ward On reports ot favorable weather 
conditions in the plains States and YOO 
prospects for the current year’s crops. 
Cotton prices fell somewhat with the 
slackening of domestic demand tor cot 
ton gray gvoods and réduced prospects 
for exports of next season’s crop. 

Price tags facing the average shoppe 

BANK CLEARINGS—INDIVIDUAL CITIES 
(Thousands of dollars) 
June 

Boston . ° 
Philadelphia .... 
Buffalo 


Pittsburgh 


Cleveland 


Ltianta : 
New Orleans 
Mierninihis 


Chicago 
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: RESIDENTIAL ELECTRIC SALES 
COMPARED WITH INDUSTRIAL ACTIVITY 
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Some of our 
best 
customers are 
People! 





West Penn Electric’s residential business has shown steady 
growth in recent years even when industrial activity was vary- 
ing greatly. Despite competition from natural gas in a large 
part of our service area, the rate of growth of residential 
revenues has exceeded the rate of growth of electric sales to 
residential customers for the entire country, which in general 
is less industrial in character. 

Throughout our territory of 29,000 square miles—-in Penn- 
sylvania, West Virginia, Maryland, Ohio and Virginia — the 
folks at home are enjoying more and more of the modern 
comforts which electricity makes possible. ‘They like to live 
and work in West Penn Electric territory. With no big cities, 
it offers the advantages of friendly, small-town living. Manage- 
ment as well as employees industries and individuals—-enjoy 
this kind of business climate. We have plenty of power to 
serve them all. 

If you would like to receive West Penn Electric’s regularly 
published reports and other information, we'll be glad to place 
your name on our mailing list. Write the Company at its 
office, 50 Broad Street, New York 4, N. Y. 
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“National” 


information in Edison I jee 


* Note data computed trom 


tric Institute 


bulletins. This information is stated to 


he representative of the ‘ ntire elec tri 


hight and power industry contributing 


to the publi power "UDDoLY if the 


United States lity companies, 


municipal plants, rurai cooperatives, 


and other government agencies 








Principal operating subsidiaries: Monongahela Power Company ° The Potomac Edison Company « West Penn Power Company 
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dust and 
fume 
raolitage)| 


the toolhouse of management 


Guards profits 
Protects capital investments 
Improves employee and public relations 


Your costly investments in equipment, methods and labor cannot produce 
the profits desired if men and machines are hampered by dust. 


Management men who are concerned over shrinking profits have found 
the Dustube Collector is a ‘“‘toolhouse’’ that makes all other tools more 
efherent. It removes the shackles from production and enables men and 
machines to produce at top efficiency. Equipment maintenance is reduced. 
[:mployee and public relations are improved. And very often, sizeable 
profits can be salvaged from the materials recovered. 


[he Dustube increases profits because its simplicity of design reduces the 
high operating and maintenance costs often encountered with other 
methods. It traps dust with virtually 100% efficiency, and collected ma- 
terial can be reprocessed without further operations. 


Make Dustube your ‘‘toolhouse’’ and save money as these firms have: 


Socony Paint Products Co. -‘‘The Dustube has made 
our operations so much healthier and cleaner that 
it 1s indispensable from the standpoint of improved 
working conditions.” 


Worthington Pump Co. -‘Our Dustubes are the best 
investment we have ever made. Their efficiency and 
cost-saving performance return direct cash savings 
which will pay us a profit for many years to come.” 


Send today for this 
neu Brochure: “In- 
dustry Relies on 
Dustube Far Lf- 
Dust and 
Control” 


The Oliver Corporation-—‘‘Dustubes are the most 


ficient é 9 
trouble-free units in our whole plant. 
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American 
WHEELABRATOR & EQUIPMENT CORP. 
831 S. Byrkit St., Mishawaka Ind. 





THE TREND 
or BUSINESS 


al thie COLSUMET le vel. however. con 
tinued the rise of recent months. Last 
June consumer prices rose for the fourth 
consecutive month. At that time prices 
for meats and OrOCCTICS (said to absorb 
about a third of the average family’s 
spending) rose 0.3 per cent. 

The increase in food prices together 
vith increased rental and service costs 
more than offset scattered pric e declines 
tor clothing and other family budget 
items. Over-all consume prices topped 
those of a VCdar ago by 2 per cent. Since 
just before the Korean war started, two 
vears ago, they had risen 11 per cent. 

The pray envelopes ot bactory workers 
were about 4g cents bulkier last May 
than they had been in the month be 
fore. At $66.22, the weekly earnings 
7) production line mien averaged » pet 
cent more than they did in May 1951. 
Total personal incomes, including 


wages, were 5 per cent above a year ago. 


e . . 7 
Securities prices dec lined 


Hi. 
; Finance 


7) July lS effects 7) the stee] strike be 


slightly in the first halt 


came more widely felt following the 
The Dow Jones 


AVCTALC ol closing Prices lor 30 indus 


moderate June rise. 


trial stocks rose that month for the first 
time this year, At 205.29 the AVCTALE 
was 3 per cent above the May level and 
S per cent higher than a year ago. 
Shares traded on the “Big Board” of 
the New York Sto¢ k Kxchange also | 
panded over the May level. Sales 01 
25.5 million shares during the month 
were nevertheless the smallest June vol 
Bond dealings, at a pat 


ume since 1g49. 


value Oot 62.1 million. were somewhat 
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Private Placement 
Term Loan? 








Under present corporate 
tax rates a term loan 
offers 


financing at low net cost. 


advantageous 


We analyze your needs and, 
as your avent, negotiate the 
desired financing on you! 
behalf. If your net worth 
exceeds 3500,000, phone or 


write us for an interview. 


W."T. GRIMM & GO. 
Private Placement Loans Negotiated 
Mergers « Sale-Leasebacks 


Financial 6-5265 
231 So. LaSalle St. © Chicago 4, Ill. 
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METAL STAMPING CO 
1520 W. Mentana St 
CHICAGO 14. ILLINOIS 
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or BUSINESS 


] 
larges than ad POM Carlie and 12 pret 
CCntE ADOVE a VCar avo. 


The chasm bx 


P Povetgn : Trude 


ments out of and into this countrs 
] 
vawned more widely last May. 


While 
| | 


IMIPOrts Cipypr d to a value of D235 mil- 


tween ship- 


lion, thi volumi ol ¢ \ports swelled OO 
anew all-time high of $1,461 million. 
‘| his WialS 


VIOous Post Will high, $1.4 an million, al 


. ' 
substantially above the pre 


tamed last December and even reached 
beyond the high level of May 1944, neat 
th Lurhnineg point of World Wai II, 
when ¢ xports totalled $1,455 million. 

‘| he eflects of dolla shortages abroad 
and the consequently expanding num 
ber ol Hnport restrictions in foreign 
countries, however, were seen in de 
clining CXport totals between March 
and April to British-dominated sterling 
arcas and to a growing number of key 
[latin \merican markets. Noticeable at 
that tim<, howeve r, were the increased 
Cxports to ¢ anada, 

Meanwhile, imports from Canada de 
clined along with those from Mexico. 
Brazil, and the Philippines, more than 
offsetting the shehtly risen value ot 
shipments from the United Kingdom, 
Australia, India, and the Argentine. 

Most of the « Xport rises were in cruct 
onl, coal, VOCuUr tealole oils, and PASSE vel 


cars. While declines were noted in to 


YOU CON copy 


documents of every type with 
your photocopy machine 


It doesn’t matter if the original docu- 
ment is non-translucent...if it includes 
typed, drawn, written, or printed de- 
tail on both sides. 

Your photocopy machine is designed 
for all-purpose service in your office 
... will give you photographically ac- 
curate and complete copies of any 
record — quickly, conveniently. And in 
9 cases out of 10 at a mere 
fraction of the cost of 
transcribing a record 
manually... and proof- 
reading it. Check your 
paper-work routines 
and you'll see. 


For the best 
photocopies, use 
Kodagraph 
Contact Paper 


This new paper is made 
by Kodak for use in all ty pes of contact 
photocopiers. It reproduces all docu- 
ments in dense photographic blacks, 
clean whites WV ith, new sparkle and 
legibility. And it's easier 


no more split second 


mire CCCs 
nomical to use 
timing or trial-and-error testing. Order 


if... and a a) YOURS If. 


K ee ao. | 
OE jj repla 


CJ) J 
q oe mn Tale | Xs —~ 6 
Contact Paper 


‘‘THE BIG NEW PLUS*‘’ 
IN THE OFFICE COPY FIELD 


EASTMAN KODAK COMPANY 
Industrial Photographic ¢ 
Division q 


Rochester 4, N. Y. A Ke O ‘ll alk 
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ow much will this 


suggestion save you § 


It can cut your costs as much as 75% 
if you ¢ mploy as many as three men 
at handling operations In you plant 
or warehouse. 
Wherever materials or tinished 
products must be moved from one 
Yale Fork Lift 


proven mime y 


place to another 
Prucks and Hoists are | 
savers—for industries large and small. 
Our free booklet shows how modern 
Yale equipment makes manpowel 
more productive Increases storage 
space, speeds shipments, ends costly 


bottlenec ks. 





Don’t let profits slip away... 


find out how Yale equipment saved 
$196,000—and increased profits tor an 
important Calitornia industry. 


Find out how Yale equipment tripled 


W iil house space and wicwre ased profits 


for il food ( hi titi. 


ind out how Yale « quipment cut ship- 
ping costs thre ( quart rs and micredage d 
profits in the sugar industry. 


Find out how Yale « quipment re duced 
handling man-hours by half—increased 


profits for a bottle manufacturer 











YOU GET ALL THE ANSWERS with the Picture Story of Yale Materials Handling Equipment 


YA i E c————— —MAIL THIS COUPON TODAY == 


MATERIALS 
HANDLING 
EQUIPMENT 


as ? 
" 


catnip tra 


Ke Re, iatered trade m 


Yale Hoists are sold 
exclusively through 
INDUSTRIAL Ll l 
DISTRIBUTORS ; 


The Yale & Towne Manufacturing Co., Dept. 598 
Roosevelt Blvd. and Haldeman Ave., Phila. 15, Pa. 


Please send my tree COpy of Picture Story of 
Yale Materials Handling Equipment. 


in Canoda write 





(its 
The Yale & Towne Mfg. Co., St 


State 
Catharines, Ont 
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GAS AND ELECTRIC INDUSTRIAL TRUCKS + WORKSAVERS + HAND TRUCKS + HAND AND ELECTRIC HOISTS + PUL-LIFTS 
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THE TREND 
or BUSINESS 


bacco, rains, Cotton textiles. and iron 
and steel. Import declines for the 
month consisted largely in a falling off 
of shipments of COcOa, coffee, tea, and 


4 


meats. There were increased Imports 





| of wool, newsprint, and machinery. 
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June than they were a month earlier. 


Business failures were 
more widespread in 


Although 5 per cent more numerous 
than in May, the 671 June failures were 
sull below last year’s level when June 
Dun’s Fat- 


URE INpEx, which makes allowance fo: 





casualties numbered 699. 


the normal month-to-month fluctua- 
tions in the casualty rate, rose to 31 
failures for every 10,000 enterprises. 
Liabilities involved in the month’s 
failures increased slightly to $21.2 mil- 
lion. Failures numbered somewhat 
more than a month earlier in all lia 
bility categories except those with hia 


bilities of less than $s.o00. The number 


} 


of businesses failing grew in all industry 


Faitures By Divisions oF INDUSTRY 


Number I 


Motor Vehicles. 


Miscellaneous 


Reratt TRADE, 


Food and Liquor 
General Merchane 
A 
urnishings... 
Mats Hdwr 


Highway Trans... 
ee < Pp Services 


iifs.. 


I9o52 





When you 








When peak loads demand extra trucks, rent a 
truck from Hertz. It's easy, it's convenient, 
and the cost is low 


Rent passenger cars from Hertz too! 
Hertz, world's largest, has properly 
conditioned, current model passenger 
cars for rent in more than 500 cities 
throughout the United States, Canada, 
Great Britain, Mexico, Hawaii and 
Alaska. Rent a new Chevrolet or 
other fine car and drive it as your 
own for as little or long a time as you 
want! Gas, oil and proper insurance 
are included in the low rates. Count- 
less thousands rent cars from Hertz 
for business or pleasure —try it! 


need 
truck... 


When your company trucks have trouble on the 


street avoid delays just call the 


nearest Hertz station 


Why invest in 


them in long periods of idleness 


truck trom Hertz on 
truck tor just as 
with vas, oil, insurance 


long as 


extra trucks 


ad moment s 


Businesses not owning trucks often have need of 
a truck at one time or another. So do 
individuals, for moving, or other personal needs, 
For such occasional use, call Hertz 


and have to pay to maintain 
when it’s so easy ti 


notice? You Can rent 


you need it, pay only as you 
. Ve? vihing furn) hed but thie 


driver. When you need a truck, call Hertz! 


Enjoy the many HERTZ SERVICE advantages 


Who can rent from Hertz? Large cor- 
porations, small companies and individuals 
too rent trucks from Hertz. You need 
only a driver's license and normal identi- 
fication to rent exactly the kind of truck 
you need for your specific job. In most 
of the more than 500 cities in the nation- 
wide Hertz System, fleets of 2 ton, | ton, 
2 ton, pickup, panel, van and stake body 
trucks are available and are always kept 
in excellent condition. 


How much red tape? None at all! Ac. 
credited business firms simply call on the 
phone, make arrangements, send a driver 
for the truck. Call your Hertz station any 
time and rent ao truck. In ao matter of min- 
utes you or your driver will be on the 
way! You pay only for actual time and 


mileage ...no hidden charges of any kind. 


How small the cost? The rate for the use of a 
1'A2-ton Van truck for a 12-hr, day in Richmond, 
Virginia is only $8.50, plus 10c per mile, in- 
cluding gas, oil, and insurance. Thus, the total 
cost for a 30 mile trip is only $11.50. Rates 
lower by the week or on a long-term lease, 
lin other cities the rate may be somewhat 


higher or lower.) 

Short term rent—long term lease 
Hertz’ Truck Lease Plan, for one truck or a 
fleet . 


capital investment, and yet gives every 


_is a proved plan that releases 


single advantage of ownership, at a cost 
often less than ownership! For complete 
information about either short-term rent- 
ing, or long-term leasing, call your local 
Hertz station, or write to the address be- 


low. Learn the facts. You'll profit! 


an r ‘ 
Ye fd 
row im mons THF 9 LOOK IN YOUR TELEPHONE DIRECTORY UNDER “H" FOR YOUR LOCAL HERTZ STATION 


NATIONAL HEADQUARTERS: HERTZ Driv-Ur-Self SYSTEM DEPT. H82. 218 S. WABASH AVENUE, CHICAGO 4, ILLINOIS 
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No Missing Link Here 
Deep in the Jungles ‘way back when’ aus 
Apes made the FIRST “Rivetless Chain” 


Ane s have long heen known to form “‘‘rivet 
oY the sin ply 


hi linking tails they swing themselves out to 


less’’ chains coupling process 


crosé streams and gorges 


Drop-Forged Rivetless Chain 
another FIRST by 
JERVIS B. WEBB COMPANY 


Proved by years of dependable service is the 
Drop Forged Rivetless Chain. first developed 
by Jervis B)| Webb Company for Trolley Con 
veyors. Simple and strong, it is cheaper and 
lighter per unit of ultimate strength than any 
other type of conveyor chain. It can be in 
stalled or removed by unskilled labor. Having 
no rivets, welds or bolts, it requires no spe 
cial or joining links and may be disconnected 
at any point, yet it is so designed that it 
cannot become disconnected while in service 
The No. X458 Chain (illustrated below) is 
completely interchangeable with the Webb 
FIRST - the original No. 458 Chain designed 
in the early Twenties by-Mr. Jervis B.| Webb 
X458 Chain has the improved webbed side 
link which substantially stiffens it preventing 


telescoping while in service 


Need lorwreyor Uhan? 
- NOW - 


We're In Position To Make 


IMMEDIATE DELIVERY 
X458 Drop-Forged Rivetless 


CONVEYOR CHAIN 


Improved production and material 
conditions have enabled Jervis B. 
Webb Company to stock an ade- 
quate supply of X458 Chain — 
ready for immediate delivery —to 
meet your conveyor system needs. 


wvyiroe num Ginmettes 7 ano Manmwuractuetes 
> J 


JERVIS B. - WEBB > COMPANY 


B94! ALPINE AVE — OFFICES IN 
DETROIT 4 MICH PRINCIPAL CITIES 
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THE TREND 
OF BUS : NESS 


and trade VrOUpS YC jot commercial 


services. Inthe lattes vroup transporta 
tion failures dropped to the lowest num 
ber since August 1g50 

In manulacturing the most marked 
rise occurre d it} the textile and apparel 
industries. Similarly, the expanding 
pumbe r ol hol saling failures CCli- 
tered mostly in the apparel and dry 


Most ret 


more failures than in the month before. 


goods Lroup, al line Ss sul re | 


with the casualty toll dmMone automo 
bile and truck dealers rising to the high 
cst peak SINCE TYO50. Failures Were less 
however, 


numerous, among furniture 


retail outlets and among Eatine and 


drinking establishments. There was a 
slight increase in failures among the 
building trades. 

Geographically, the heaviest increases 
in failures occurred in the Middle 
and New England States. The 
largest drop occurred in the West South 


Central States. 


lantic 


THE END 


Business Pamwores anclude those busine: 
ceased operations following assignment o1 
PUNTO ceased fi ith los fo creditoi 
achions as execution, foreclo lite OF 

aluntarily withdrew leaving unpaid obliga 
were involved in court actions such a 
chip, reorganization, or arrangement; o 
tarily compromised with creditors out 


kRENT Lrapiniries, as ased in the 
Record, have a special meaning; they 
dcocounts ana NOTE: payal le ana all od 
whether in secured for mornot, known t 
by hanks, officers, affiliated 


ing companies, or the Government 


mpanic 


include long-term. publicly held obl 
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Now you can do 


'@ PLASTIC BINDING 


RIGHT IN YOUR OWN OFFICE 
this modern low-cost way 


utility... 

attention-compelling appearance 
to reports, catalogs, all printed 
and duplicated material. Save 

| money, too. Anyone can operate, 


Add prestige...color.. 


FREE... PLASTIC BOUND 
PORTFOLIO-PRESENTATION 
Get your personalized edition today — 
packed with illustrated facts and ideas 
—gives the complete application and 
. cost story ...a wealth 
j of timely information 
for the busy executive. 
Includes 2 valuable 
plastic bound pocket 
memo books. All ab- 
solutely free. No ob- 
ligation. 


GENERAL BINDING CORPORATION 
Dept. DR.g 808 W. Be 


° imont Ave. 
Chicago 14, il. 

















NO NAILS-NO SCREWS 
Set it up without tools 


Learn all about this sturdy, 
easily erected, economical 
shelving for permanent rec- 
ord storage. 


Just a few Completely prefabricated of 


REPEAT USERS: 


Aluminum Co. 
of America 


precision cut Ponderosa pine, 
with factory applied metal in- 
terlocking brackets. Measures 
76” x 42” x 24”. Each of six 
shelves are adjustable 1° up or 
down. 


Fansteel 
Metallurgical 
Corporation 
Halliburton 
Oil Well 
Cementing Co. 
Perfect Circle 
Corporation 
United States 
Rubber Co. 


Extension units lock to 
starter unit making infinite 
linear shelving or back-to-back 
island shelving. 

CLIP THIS AD TO YOUR LETTERHEAD 
for details and the name otf 
your local dealer. 





BANKERS BOX COMPANY 


Record Retention Specialists Since I918 
720 S. Dearborn St. .¢ Chicago 5, Ill 














It's here! New Bruning 


First desk-side machine for copying any size office form! 


Speeds Ordering, Invoicing, Production Control, 
Accounting, Purchasing, Shipping, Reports! 





Now, for the first time, with the new Bruning COPYFLEX 14's 
greater width—20 inches—you copy amy ofhce form in seconds. 

What time you save! COPYFLEX handles paperwork so much faster. 
What efficiency you gain! COPYFLEX eliminates wasteful manual copy- 
ing, lets you use skilled employees for other duties. What money you 
save! COPYFLEX usually is the lowest cost way to quickly make 1 to 
100 copies of practically anything drawn, written, typed or printed on 
ordinary translucent paper. 


ONLY COPYFLEX 14—of all desk-side copying machines—gives you 


1. 20" width! Copies even large oe 3. Copies even opaque origi- 

nals or forms printed on both 

, sides, using Bruning's exclu- 
simultaneously. Separates and > sive Refer Film 


returns originals automatically 


reports, of two ordinary forms 


4. Unequalled combination 
of speed, volume, low-cost. 


2. No installation! No fumes, 
( Opies thousands of large or 


ono exhaust ducts are needed ; 

sas se ‘fm, small, different originals daily, 
The 14 is mobile, rolls tO any . uae at an average cost ot only 2¢ 
work -site per sq. ft. 


ST DME DONE SIAC Lach Mail Now for full, 


“BRUNING money-saving COPYFLEX story! 


Specialists in copying since 1897 Copytlex I: 4 


Copyflex 


Typical COPYFLEX users* reap savings! 
] COPYFLEX saves life mMsurance con 
pany $100,000 yearly via loan pro 
essing system 





2. COPYFLEX saves hardware wholesaler 
$15.000 annually via order-invoice 
system 

4. COPYFLEX (peed manufacturing. 
stops errors, for large metal tabricator 
Via production control system 

4. COPYFLEX saves national merchan- 
diser $25,000 in six months by cutting 
clerical work in halt producing in 
voices on time *Names on request 








COPYFLEX 14 makes exact, error- and smudge-proof 
copies delivered in seconds— flat, dry, ready-to-use 
There are no masters or stencils, no inks to soil hands, 
no darkroom, no fumes, no special room lighting, no 
high-priced operators. Anyone can learn tocopyin Smin- 
utes. Streamline your paperwork with COPYFLEX. Mail 
coupon to Charles Bruning Co., Inc Teterboro, N J 


am == CHARLES BRUNING COMPANY, INC. <= — 
Dept.N-82, Teterboro, N. J. ~ | 


(] Send me free booklet on COPYFLEX 14 
["] Show me COPYFLEX in action (no obligation), 


Name 


Street 


| 
| | 
Company , beg 


Wood , State ‘ a 
——m “OFFICES IN PRINCIPAL CITIES™ “ “™ 





How to get more 
from your 
Service Award Plan 


You get more out of your Service 
Award Plan when 


Award has oe @ 


your Service 


® Lasting value in itself 


® Useful value for years 
to come 


® Prestige that honors you 
as well as your employee 


You get all these advantages when 
award is a fine watch. 
the of all 
watches, American-made Lord 
or Lady Elgin with the heart that 
the 


DuraPower Mainspring. 


Kspe- 


you! 


cially when it’s finest 


ati 
quarante ‘ d 


never breaks 


facts that 
when you give 
Award, 
that hundreds of firms now use 
thew Write 


iree, no obligation ooklet today. 


Let 


prove 


us give you the 
you get more 
lacts 


to 


your 


more tm a Service 


advantage. for 


Service Award Department 
Elgin National Watch Company 
Eigin, Ilinois 


ELGIN 


WATCHES 





Lady Elgin 4241 A and Lord Elgin 4902A Service Award 
Watches. Case engraving with special company iden 
tification (including trade mark reproduction) available, 
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Fringe on the Top 


SUCCESSFUL EMPLOYEE BENEFIT PLANS, 
prepared hy the keditorial Staf} of} Prentice Hall, 
Ine Prentice-Hall, lnce., New York, s61 pages, 


Abe Lincoln once 


nancial success is purely mx tallic. 


oe 
The 


his 


man who gains it has vold 
brass in 
How- 


Ccver true May by th first part a) this 


palm, silver on his tongue, 


his face, and iron in his heart 


pore SCTIPUION to-day, thie re is little doubt 


that th Passape Ol time has seriously 
Uprsel the rele VaAhICY of the last part Ol} 
The non-metallic heart as evinced by 
the employee benefit plans of 
Am rica 
in this comprehensive volum« ec 


77 
li 
Ha B 


Many companies have learned 


Pyyctth\ 
1} industries 1s clearly at picte 


by the « ditorial stall a) Prentice 


Ine. 
that employee benefit plans which ar 
steadily spreading—they already equal 
1th COST 70 pel cent of the total dividends 
paid to stockholders are one of the 
most effective means of achieving many 
manavement goals. ‘The S¢ mncluct 1h) 
creased productivity, reduc el turnover. 
and a mor 


In adadh- 


toward the 


vreatel morale and loyalty, 
lesirabl yroup of workers. 
ray the 


Leviathan State can 
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fon, COUTSC, urge 


be ore atly dimin 


ished a industry provides those things 
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for which many people have been turn- 
ing to government. 
This work is not a mere tendentious 
for the of 
Rather handbook 


in the method of setting up and 
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Some salesm 1} like prospects, others 


prefer customers. While the process of 


lurning Prospx CLS INto customers is UN 


deniably vital, many companies hav 


found richer veins in cultivating ther 


present pure hasers. A recent survey re 


vealed that the AVCTALC salesm ih) has 


216 customers, each of whom buys an 
average OF 3575 worth of goods ad yeal 
lf this total return were capitalized 
then the average list of customers could 
as worth 


be considered rearly »2 mil 


lion. A custodian of such an asset 
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Ancient Problem... 


For centuries, a Mariner’s only instruments of navigation were 
Ihen came earls 
astrolabes primitive instruments— but at least thev relieved 


the sun and stars. forms of Compasses and 
navigators from utter dependency on the solar system. 

With the development of the Sperry Gyro-Compass early 
in the 20th Century, a new era wus born... an era that made 
navigation an exact science. While great improvements had 
been made in magnetic Compasses and sextants, for the first 
time navigators had in the Gyro-Compass a true-north 
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MODERN SOLUTION 


seckine direction indicator free from the disturbing influences 
of electrical storms. ship's magnetism. variation and deviation 
due to local attraction 

With the advent of loran and radar Sperry brouvht turthes 
peace of mind to the shipmiastet mn helping him surmount the 
hazards of heavy weather. 

’ 
time. in all weather. anvwhere within ranve of radio signals 


verry Loran gives the modern mariner his position any 


from land-based transmitting stations 

Sperry Radar is his safeguard and protection when visi 
bility is poor . 
through fog, rain and darkness. 


.. permitting his ship to operate on schedule 
Today, this group of three Sperry instruments— with thei 
complementary auxiliaries provides a vessel with a modern 
means of making navigation safer, simpler and more efficient. 
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Here's another case where the 
speed and automatic accuracy of 
Multipress bring cost cutting pro- 
duction gains . . . forming plastic 
parts of Teflon at the U. S. Gas- 
ket Company. 

Tough, heat-resistant Teflon ts 
Du Pont's newest wonder 
plastics. But feeding the sticky raw 
material was a problem—unotl UV, S. 
Gasket found the answer in Multi- 
press and its special, hydraulically in 
terlocked, agitator-equipped shuttle 
feed many standard Multi- 
press ACCESSOTIES. 


one of 


one ot 


Wherever you want smooth pres- 
controlled for accurate 
production at high speeds, get the 
facts on Multipress—no matter how 
ordinary or unusual the job may be. 
W rite today for latest data on Multt- 
press and how you can use tt 


The DENISON Engineering Co., 
1211 Dublin Road, Columbus, Ohio 


DENISON 
72 40)| ware 


sures more 





would be extremely arrant were he not 
to devote sustained effort to its improve- 
ment and nurture. 

The author, a well-known sales coun- 
sclor—he has trained over twenty thou- 
sand salesmen—provides from his wide 
experience the specific details On how 
to enhance the value of present cus- 
tomers, to woo wayward ones, and to 
recapture lost accounts. Rather amus- 
ing is the chapter in which the author 
leads the reader through his gallery of 





| typical customers—the perfectionist, the 
esthete, the bon vivant, the egomaniac, 
the skeptic, and 25 others, with accom- 
panying remarks on the care and cul- 
tivation of each. 


Down East 


THRE ECONOMICS Of] 
Seymour Harris. 
Cambridge, Vass 


NEW ENGLAND. Ay 
Harvard University Press, 


S17 Pages, D4.7 


5 
Perhaps the most effective diagnosis 
of the ills of New England could be 
achieved by one skilled in geriatrics. 
Nevertheless, Dr. Harris—one of our 
foremost CcOnomMIsts -considers the 
problems of aging as well as the many 
other complications that have brought 
about the present conditions in one of 
the oldest regions in the nation. 
Although never as depressed as the 
predictions of the after-dinner speech 
would have us believe, the economic 
health of New England is a serious 


problem for the nation as a whole for 





the ills that now beset that region al- 
| ready are threatening to spread like a 


The Stay- 


virus to contiguous regions. 


nation of industrial and population 
vrowth relative to the rest of the na- 
tion, the migration of industry, the 


slac kening ol per capita income growth, 





the shifting of markets, and myriad 
| other vexations are discussed with strik- 
ing candor and searching analysis by 
the author who has spent most of his 
lite in New England, judiciously weigh- 
ing the enigmas of economics. 

lt should be emphasized that the de- 
cline of New England is mainly a rela- 
tive one vis-d-vis the other areas of the 
nation. While the number of workers 
per 1,000 engaged in manutacturing 
rose 39 per cent throughout the country 
and 74 per cent in the Rocky Mountain 
States in the last decade, New England 


had 7 much smaller ge pet cent. 





However, it is still the most highly 
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industrialized region, having 137 manu 
facturing workers per 1,000 against the 
national average of 82. This is most 
likely the source of the malaise in New 
England for the high concentration on 
manufacturing is quickly reflected in 
community-wide slumps during periods 
of industrial adjustment. 

The author offers his prescription for 
alleviating the distress that plagues 
New 


ot them are 


some industries and sections of 
W hile 


easily palatable, some business men will 


England. most 
undoubtedly balk at such remedies as 
the extension of Federal supervision 
over minimum wages and other work 
ing conditions, cheap public power, and 
the building of the St. Lawrence Sea 


Wa y. 


Better to Give 


THE MANUAL OF CORPORATE GIVING, ed. 
hy Beardsley Ruml. National Planning Asso 
cation, Washington, D. C., 415 pages, $6.75 


Charity for its own sake 1s most com 
mendable. However. those business 
men charged with meeting requests for 
charitable donations would be less than 
prudent and untrue to their calling 
were they not to seek the most efficient 
means to benefit both the recipient and 
the donor. A dollar of donations which 
can cost a corporation as little as 
eighteen cents at to-day’s lofty tax levels, 
can be multiplied into important bene- 
fits if a proper program is established. 

This hook gathers together, under the 
editorship of Beardsley Ruml, the valu 
able advice of 24 experts, many of whom 
are experienced corporate donors. Spe- 
cific details are included about extend- 
ing charitable aid to all varieties of 
organization from adult education pro- 
jects tO ZOOS. 

Heralded as the pioneer book in its 
field, this volume treats such problems 
as judging the deductibility of contribu 
tions, creating trusts and foundations, 
assessing the probity of petitioners, and 
determining the best methods of mak- 
ing gifts. 

While contributions have rarely ex- 
ceeded fr per cent of total corporate net 
income—the Internal Revenue Code al- 
lows a maximum of 5 per cent for each 
company—there is little doubt that the 
share would expand measurably were 
the advantages more widely known. 


THE END 





HERE 
and 


THERE 


The average American business 
executive is medically underprivil- 
edged.’ So said Board Chairman 
Samuel Markel of the Madison Foun 
dation tor Biochemical Research re- 
cently in announcing a new preventa- 
tive medical program for business men. 
Mr. Markel is also President of the 
American Fidelity and Casualty Co. 

[t was pointed out that the executive, 
on the average, now dies nearly six 
vVears sooner than the averare indus- 
trial worker. The plan was to provid 
diagnostic facilities to business groups 
on an annual fixed-fee basis so each 
executive would receive a thorough 
vearly examination comparable to the 
best offered by diagnosti centers, yet 
without hospitalization. 

Patients are first given all standard 
laboratory tests and an over-all physi 
cal examination. Subsequently, they 
are examined by whatever specialists 
may be required as a result of the gen 
eral examination. Diagnostic reports 
prepared by the medical staff of the 
group are furnished the patient’s own 


family physician. 


In the metallurgy of brass for cos 
tume jewelry and other small objects 
the grain size of the alloy is of ut- 
most importance. Successful drawing, 
stamping, or forming of the small brass 
parts in making such objects as watch 
cases, pens, and pencils, depends on 
certain physical characteristics that, in 
turn, are determined by the uniformity 
of the grain size. 

At Chase brass & Copper Co. as 
much as 10,000 pounds of brass strip is 
loaded on the turnace pallets at one 
time, then covered with a steel bell, 
whose base fits into an oil-filled Lroove 
there by s< aling oul the air. 

Over this is lowered a gas-fired 
heater. In an annealing period of five 
hours, the bell IS filled with d HO 
oxidizing atmosphi re to keep the brass 
‘| hie sc 


} 
irom losing Its original iuster. 


large bell shaped annealing turnaces 


[>r 








YOU COULD 


ACROSS 


FLARED DOCK BOARD—For easy 
access in a limited turning area. 


MAGNESIUM lightness—Easily 
hondled by one man. 


BOARD-and-RAMP TYPE—For low 
docks and low underclearance 
equipment. Positive-acting, avto- 
matic drop lock. 


MAGLINE INC. 


Ky VIL W 45 


GET IT 


THIS WAY, but — 


. we certainly don’t advise it! It's slow, 
dangerous—and expensive! Ridiculous as 
it may seem, it does serve to point out 
how out-moded bridge-and-ramp equip- 
ment can keep your loading operations 
moving at snail's pace. Today, shipping 
and receiving departments interested in 
low cost, high output loading, are equip- 
ping their docks with Magliner mag- 
nesium dock boards. Custom engineered 
for fast, easy transit between plant and 
freight carrier, Magliner dock boards 
eliminate loading bottlenecks speed 
up incoming and outgoing shipments! 
Magliner’s magnesium lightness permits 
easy dock board handling by one man. 
Bridge design construction provides 
strength-to-spare for the heaviest of loads 
and equipment. Magliner dock boards 
are available custom engineered to your 
exact loading requirements, and in a wide 
range of standard models. Save time and 
money for YOUR business! Send today 


for complete information. 
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INTRODUCING 


~eethe Recordak Bantam Microfilmer 





You can feed documents by the handful. 
The built-in automatic feeder does the rest... 


eliminates individual handling . .. enables you 


to take over 500 pietures per minute. 


Mh Sitppysc, 


wane. 4 wy , 
POS rsa % . 
AN sata ‘ 
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You have this choice of reduction ratios .. . and 
you can change from one type of recording to an- 
other in a matter of minutes—simply by substitut- 
ing the desired type of lens kit in the camera. 











...the ‘“desk-top” microfilmer that gives you 
more pictures per foot of film... at sensational speeds. 





Now... you can record up to 

29 OOO check mages ... Up to 10.700 

letter-size documents on a 100 foot roll 

of lomm. Recordak Microfilm—the 

ereatest number of pictures ever... at 

the lowest film cost per picture! 

And the Recordak Bantam Microfilmer 

does more than cut film costs—it enables 

you to microfilm at maximum speeds... with maximum 
convenience, 

It features a built-in automatic feeder which whisks 
over 500 checks into the microfilmer per minute; over 
200 letter-size documents. And as for conventence—look 
at the compactness of this new microfilmer , .. less than 
L sq. ft. of desk space is required... everything's at the 
operator's finger tips—the feeding tray and the receiv- 


ing tray, for example, only inches apart. 
Versatility Plus 


Documents up to Il inches wide, any length, can be 
photographed in the Recordak Bantam Microfilmer at 
varying reduction ratios to suit your convenience, For 


 Recordak” is a trade-mark 


example, records IL x 14 inches in size can be photo- 
graphed at a 10-1 reduction ratio, which gives you max- 
mum film economy; also at reduction ratios of 24-1 
and 19-1, using readily interchangeable lens kits.* Doe- 
uments less than 9 inches wide can, in addition, be 
photographed at a 32-1 reduction ratio with an acees- 


sory lens kit.* 


Buy or rent at these low prices 


The Recordak Bantam Microfilmer (with one lens kit) 
and its companion piece, the Recordak Film Reader 
(Model P-410), can be purchased outright for $2225. And 
one year of service—including parts replacement— will 
be prov led at no extra cost. 

The rental cost for this combination is $43.50) per 
month... with no extra charge for servicing or necessary 
parts replacement. 

Write today for complete information on the Reeordak 
Bantam Microfilmer. Recordak Corporation (Subsidiary 
of Lastman Kodak Company), 444 Madison Avenue, 
New York 22. N. Y. 


iil pe ices quoted are subject foe hange without notte e. 


*accessory equipment al slight extra char we 


SRECORDRK 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming—and its application to business systems 


You can record all documents up to I i inches wide, 
any length, in the Reeordak Bantam Microfilmer. 
Thus. deeds, legal-size documents, ete., can be 


recorded as well as your smaller items. 


Your film records will be enlarged sharp and 
clear in the Recordak Film Reader (Mlodel P-40), 
And large-size facsimile prints can also be pro- 


duced quickly -directly from your microfilms. 




















FREE 
Letterhead 
Analysis 


A FREE Letterhead Analysis and 
a copy of “Letterhead Logi "is of 
eriously interested 
using 5000 


fered to firme 
in better letterheads, 
or more annually 

satished with your 
letterhead and yet 


lf you're not 
you re not sure 
Hill's 
of experience enables us 
letterhead 
execute genuine en 


whiv. we re ready to help you 
3) veut 


to analyze yout then 
design and 
yraved stationery that will reflect 
credit on your organization at real 


patie economical prices 
Simply jot down the quantity usu 
alls peur hase d on vout letterhead 


and mail to us No obligation 


r.o.H. HILL, me. 


LETIERHEADS — BESINESS CARDS 
VOD Latavette St Veu Y orl, I? 
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Put it to work on 
your mailing list 


Mae fades 


} vw oruginal spirit process addresser 


Two 
MODELS 


$24.50 and $44.50 


Y— s6Fed. Tax & Supplies Extra 
(Slightly higher on Weat Coast) 


Address envelopes, cards, circulars, 
quickly and efficiently. Prints from 
paper tape prepared on your own 
typewriter — NOSTENCILS — NO 
PLATES. Simple and easy to use 

saves time and money. Over 30,000 





sold in past two years. Ask your dealer 
for a demonstration or send coupon. 


NO STENCILS —NO PLATES 
Master Addresser Co., 6500-U West Lake Sr., j 
Minneapolis 16, Minnesota. 


Please send complete information and 
name of nearest dealer 


Na ne ; —_ | 
Address | | 


: , — Zone State 


were at signed to permit daccurate con 
trol of the grain size through closely 


regulated heating and cooling. 


Lowered over coils of strip brass the inner steel 
hood of the huge bell-shaped annealing furnace 
if ili hie oil ccaled and coverca 17] ifs furn hy the 


/ 
(iw ASE mobly, 


A revolution has come to Wall 
Street in the . 


mechanical signers for stock certificates. 


guise of time-saving 
Under a recent ruling by the Board of 
Governors ol the New York Stock HK x- 
change member firms for the first time 
in history are permitted to print fac- 
simile signatures by mechanical means 
lor the purpose of executing assign- 
ments and for the transfer of stock 
certificates. 

A new signing machine for this pur- 
pose was especially designed by the 
Rochester, New 


For the protection ol stock 


Todd Company, Inc., 
York. 
brokers, however, Todd has built some 
fraud-preventing features into the new 
mechanical signer including a scientifi- 
cally designed fingerprint whorl back- 


ground on each signature slate. 


The wink of safety. One hot night 
early this Summer the sheriff of Madi- 
son County, Indiana, received excited 
calls from nearby Anderson's residents. 
Luckily, he could explain why a num- 
ber of cars on a certain road were blink- 
ing their lights mysteriously. Engineers 
of the Guide Lamp Division of General 
Motors were testing a new automatic 
headlight dimmer, the Autronic-Eyve. 

Equally excited were those taking 
part in the testing. They saw in the 
boye the answer to a hivhway safety 


problem that dated back to the time 
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195; 
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lights were installed on cars. 
Tilting reflectors, the two-fhlament 
lamp, and S¢ aled be ATT) he adlights Were 
all tried in their time by various com 
panies. But in all the control of th 
headlight be AM depended Ol) the di iVe] 
to lower his lights at the approach ot 
other cars. There were always thos 
drivers who, through absentminded 
ness or yust cussed laziness didn’t bothe: 
with this courtesy. 

Clearly, an automatic control was 
needed. The theory was that a photo 
electric cell could be arranged to re 
spond to the light of ONCOMING Cars 
and activate a control which would im 
It both the ap 


proached and the approaching cars had 


turn reduce its lights. 


the device, the safety of night driving 


would be considerably improved. The 


first experimental cells, however, wer 


not sufficiently sensitive. A multiplic: 
photocell controlled by a regulator was 
finally developed which could attain a 
satisfactory voltage. 

sur still there were problems. ‘Thx 
phototubes were red sensitive and th 
multiplier tubes were blue sensitive, so 
while they worked well in the labora 
tory together, they failed in actual night 
driving tests. A solution was reached 
by overlaying a tiny, optically-designed, 
amber film on the front of the tube. At 
last a perfect Eye was achieved and 1s 
already beginning to be put into mass 
production. It may well prove to be 


a life-saver. 


Putting atomic waste to work \o 
industry is the problem now contront 
ing a group of scientists at Stanford Re 
search Institute at Stanford University 
in California. A recent survey initiated 
at the behest ol the Atomic nergy 
Commission found that the millions of 
gallons of radioactive material now |) 
ing idle in Government storage tanks 
could be used for food and drug steril 
ization for radiographic inspection of 
metals, for improvement of engine per 
formance, and for the synthetic pro 
duction ot chemicals. 

Outlining results of the survey 1n 
last month's “Scientific American,” Mr. 
Paul J. Lovewell, director of the study, 
indicated that huge quantities of fission 
products can be made available to in 
dustry at relatively low cost compared 
to the present limited and expensive 


sources of radioactivity. A gram ol 


, 








radium, for example, giving one curie 
oO! rad ation, to-day COSLS $15 to 320 
thousand, while one curie of radiation 


will cost no more than a few dollars. 


Seeing through five inches of steel 
plate was made possible with the help 
of a high-powered X-ray recently in- 
stalled at the Titusville Forge Division 
of Struthers Wells Corporation. It 
made the disagreeable (toa shipbuilder) 
chore of sectioning Or SaWINYg Into the 
plate unnecessary. Defects SUC h ds lac I 
ot fusion, slag, cracks, undercutting, and 
gas porosity are readily revealed by the 
penetrating rays driven into the steel 
with a 400,000 volt Impact. 

Installed by the Pittsburgh and Erie 
engineers of the General Electric Com 
pany X-ray Department, the main ap 
plication will be for the radiographic 
inspection of larger vessels with heavier 
sections than was possible with the 
lower voltages of previous equipment. 
The short waves produced by the new 
equipment also make possible the pene 
tration of widely varying thicknesses 
and densities ina single exposure, great 


1) reducing analysis time. 


Nitrate wastes in Chili have recent- 
ly been made to yield a powerful new 
kind of natural nitrate fertilizer by the 
action of the hot sun on huge man- 
made ponds. Not so lor g ago this sup 
ply of natural plant food was allowed 
to soak into the local desert sands and 
lost because it was part of the waste 
solutions left over from normal ni- 
trate manutacture and no economical 
method could be found to extract it. 
Engineers of the Chilean Nitrate Com 
pany have now developed paving ma 
terial from readily available chemicals 
and stone combined in such a way as 
to resist the rigor of local earthquakes 
as well as seepage of the solution. 

Calling into service a Worthington 
concrete Paver of the kind used in air 
port runway and superhighway con 
struction, 200 paved areas were poured 
surrounded by seven-foot walls LO pro 
vide vats in which the solution could 
Lx CX POSE d to the sun until evaporation 


r¢ duc ( cd itto amass ot nitrate residue. It 


is said that a rich fertilizer treasure esti- 


mated at 100 thousand tons a vear can 


eve ntually be produced by this method. 


Four such solar ponds have already 
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Many Banking Offices Serving Northern California 


Head Office: San Francisco 


Statement of Condition 


JUNE 30, 1952 


Resources 


Cash on Hand and in Banks 237,789,751.36 
U. S. Government Obligations 321,784,243.80 
State, County, and Municipal Bonds §6.179,986.08 
Other Bonds and Securities 16,121, 556.15 
Stock in Federal Reserve Bank 1.211.150.00 
Loans and Discounts §()6.097.967 38 
Bank Premises and Equipment 10,315 444.37 
Orher Real Estate 1.00 

Customers’ Liability under Letters of Credit 
and Acceptances 8. 887.973.53 
Accrued Interest Receivable and Other Assets 11,685,436.90 
Total Resources $1.170,073,5 10.87 





Liabilities 

Deposits $1.095.756,879.63 
Letters of Credit and Acceptances 9 064,783.99 
Reserve for Unearned Discount 5 294,464.68 
Reserve for Interest, Taxes, etc. 6,491,174.02 
Orher Liabilities 2,073, 554.33 
Capital Stock 

Preferred $ §.§81,.650.00 

Common > §3).640.00 
Surplus 22,257,130.00 


Undivided Profits 11.021.233.92 





$1.39) 4653.9) 


Toral Liabilities $1.170.073.510.57 





United States Government and other securities carried at $142,795 439.19 are pledged 
to secure U. §. Government Deposits, other public funds, trust deposits, and for 


otrer purposes § require 1 or permutted by lau 
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Clear your 
floor area 





with an Allied Scrap Baler 
electrically 


. simple, inexpensive, 
operate ad | Orms dense ly pac ked bundles 
19 400 Ibs. Wound up in 


Needs only one man, 


19” x 19”, about 


a few minutes 


Sell Bundles of Steel 


A 
salvaging 


»o «6 e« SSVER THe. clears floor areas. 


profitable 
right. at 
compact, saleable bundles ready for ship- 
ment 


means for 


quick 


shearing Operations. Produces 


ALLIED STEEL & CONVEYORS, INC. 


17357 Healy ¢ Detroit 12, Mich. 
Compl Maltiidl Handleng Sigler 


Designed « Fabricated « Erected 


Ti ‘ 


been built and work on six more is 


currently in progress. 


Nature’s old standby, the force of | 


gravity, has been put to work deep 
beneath the earth’s surface in a vast 
mining program that is helping 
maintain the free world’s supply of 
nickel. Engineers of The International 
Nickel Company of Canada, Ltd. have 


recently put into operation a technique 


by which huge clods of ore far under- 


ground are induced to cave and crumble 


of their own weight. 

Called “induced caving” this method 
has now made economically feasible 
the recovery and treatment of lower 
yrade ore than has evcr before been 
The 


idea for this low-cost, bulk mining 


worked in underground mining. 


method came when engineers observed 
the natural tendency of lower grade ore 
to subside and break up after the higher 
vrade ore below it was mined out. 


Treatment of oil well drilling 
muds with two new products, Hydro- 
fan and I lydrocarb, PCC ntly ar veloped 
by the Columbia-Southern Chemical 
Corporation at its Corpus Christi, Tex. 
plant, will very likely make tor sater 
drilling control and more economical 
operations. While Hydrotan is a dry 
material for use with drilling mud on 
the drilling Site designed to control 
the mud’s viscosity, Hydrocarb 1s to 
be use d In preparimy oil « mulsion muds 
and has already proved successful in 
field tests of displacing water-based 
muds on deep wells. Mass production 
of the latter should ultimately relieve 
American drilling Operators of dep I- 


dence on Argentine -produced quebra- 
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“You fellows 
run along— 


I have 
payroll checks 


How often have you had to turn 
down a game of golf because there 
were checks and checks and more 
checks to be signed ? 

No need to tell you that signing 
checks by hand is not the kind of 
exercise that keeps you in the pink. 
Ic’s drudgery and it’s dangerous. 

W hen your signature is machine- 
controlled by Todd, you can go away 
—on business or pleasure at any time 
—and know that bills will be paid, 
discounts taken, payrolls met on 
schedule and with complete control. 

The Todd Controlled Signature 
Machine is sate. Two locks plus 
recording meter assure positive 
count control over check issuance. 
Insurance guarantees you against 
loss from duplication of signature. 

Get all the facts about the Todd 
Protectograph Signer. Mail the cou- 
pon below. Do it NOW. 


COMPANY, INC. 


ROCHESTER 
SALES OFFICES IN 


NEW YORK 
PRINCIPAL CITIES 
DISTRIBUTORS THROUGHOUT THE WORLD 


THE TODD COMPANY, Inc., Dept. DR 
Rochester 3, N.Y. 


\ irthourt cost ofr obligation plea cs nd rie the 
facts about lodd Protectograph ( heck SincTSs. 


kirm 


Addre SS 
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TO THIS WONDERFUL DICTATING MACHINE 
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You'll rub your eyes with astonishment when 
you see and try the finest and most successful 
electronic dictating machine yet invented! 

No bulk. no speaking tube. 
PIME-MASTER! You eradle the tiny 


‘ nothing old-fash- 


honed about 
microphone ino your hand. Controls are within 
finger reach. 

Only d'2 inches high, TIME-MASTER covers just 


the area of a letterhead and records on ic taphone s 


Red plastic Dictahelts exclusive with TIME-MASTER make po 


ele ts dictation which secretaries trans 


DICTAPHONE 


THE GREATEST NAME IN DICTATION 
TIME-MASTER—The Modern Way to Dictate 


“Dictaphone” is a registered trade-mark of Dictaphone Corporation 


Ld 


Vlaster 


exclusive recording medium—the Lictabelt. 


(dr red plastic Dictahn ts vour voree comes over 
crisp and svilable-clear. And these Dictabelts are so 
Inexpensive that you use them only once. They 


may be transeribed, mailed or filed. 


So new and different and better is TIME-MASTER 
that heads of nations. corporations, HniVversities, 
and leaders in business and the professions have 
turned to it enthusiastically. Of course. such Leopr- 
drawer personalities could get along without ma- 
chine dietation. But they don t— once they ve tried 


hIME-MASTER! 


What are you waiting for? The coupon 


will bring you full details promptly! 


i, 
Dic TAPHONE CoRPORATION Lderpot 4 -* 


120 Lexinvton Ave., N.Y. 17, N.Y. 


Please send me my tree copy of ‘Time Itself.”’ 


Your Name 
Company 
Street Address 


City & Zone 


AUGUS1 








cho, heretofore an essential mater} i] tO) 


this country's oil well drillers. 


An improved —* check 
endorser that is claimed t lorse 
checks nearly four times faster than 
] 


previous models has been announced 


by the Cummins-Chicago Cor poration. 





Called the Super 270, it may endorse, 
date, and stack up to 27 thousand 
checks an hour. One of. its possibl 
uses is with microfilming equipment 
to provide a continuous microfilming, 
bookkeeping, and endorsing operation 
at relatively high speed. 

A Spec ial tripping device 1S TON ided 
to eliminate possible skips. It works 
on a one-twelfth horsepower motor r 


quiring as little as go volt 


P< 
. 


weight and portable, the equipment 


Kocka Fle Svcch. 
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Patents Pending 
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Choose the arrangement | pn ee a ee 
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Just tight for you! ee 


Call Casily be moved from one depart 





Rock-a-File MODULAR — four-drawer file cabinet com- 
the versatile office furniture. bination. 
Precision-engineered for com- Any combination of Rock-a- 
plete interchangeability to suit File MODULAR units—desk, | listing machines. 
your individual taste and per- file, bookcase, waste receptacle, 
sonal working habits. | typewriter cabinet, corner cabi- The heat-absorbing and glare re- 
Here is the utmost in comfort- net and shelf storage cabinet — 
able, workingefficiency combined — easily connect to companion units 
with smart, modern appearance to best fit your office space. 
that is economical, too. A com- Steel construction throughout, to flat-drawn sheet glass, according to 
plete Rock-a-File private-office available in gray or walnut finish the Pittsburgh Plate Glass Company. 
interior layout actually costs less also available in wood with So tile ee een Roles the new 
than a good steel desk, table and natural walnut finish. 


ment to another for use as either At 


dutomatic or hand ted endors r WIth 





ducing qualities of Solex plate glass 
have for the first time been imparted 


vreenish-tint, heavy, flat-drawn glass 


has about the same heat 





duction properties 


: i ) 
Arrange it — i (Patel! be plate O LASS, but ‘is said to be esp 
| \, , iv’ \} , oP : | 7 
, \ | adaptable to the glazing of public build 
Yourself —eecemrens ——- = —— | fie Invs, factories, othices, s« hools, or other 


places where the smooth pertection ot 


e to fit your office - 


polished plate glass iS Not nee 
e to fit your needs 

Starting gasoline or Diesel en- 
gines under severe Arctic conditions 
in an unprecedentedly short time has 


a Sony Ne AeA TAME | been made possible by the Stewar 


for catalog and name — 
35 East Wacker Drive e Chicago l, Hil. AY, arhner ( OT poration ee yw, ni eeReeelenen 


of nearest dealer | 
tion of engine pre-heating equipment 
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designed to heat engine interiors at 
external temperatures as low as minus 
65 degrees Fahrenheit. The pre-heating 
equipment should find many practical 
applications. It is described by its 
manufacturers as adaptable to use for 
vehicles, on ships with exposed Diesel 
equipment, on engine-driven genera- 
tors or compressors, on exposed cranes, 
winches, or other materials handling 
equipment subject to the rigors of cold 
weather or a frigid climate. 


Sharply curtailed use of nickel 
since the beginning of the present de- 
fense program has led many tormer 
large users of the metal in civilian 1n- 
dustry to shift to less adequate metals 
or skinap on whatever small nickel sup 
plies they were able to obtain. 

Looking ahead tothe time when pres 
sures on the world nickel supply grow 
less the International Nickel Company 
has recently made a new booklet avail 
able called Standard Alloys for Special 
Purposes describing ways in which al 
loys of the metal may be advantage- 
ously used in a multitude of different 
industrial applications. 

For the manufacturer, however, with 


unusual current or anticipated prob- 


lems the company now offers the assis- 


tance of a special engineering staff to 
determine that particular nickel alloy 
which has the correct combinations of 
properties to meet the manufacturer's 
needs and provide a plan for its appli- 
cation. All that is asked is a statement 
or outline of the basic facts involved in 
his parti ular problem sent to forward 
Planners, International Nickel Com- 
pany, Inc., 67 Wall St., New York. 


A new approach to industry-edu- 
cation relations was instituted last 
June by one of the leading industries 
of Stamford, Conn. Requested for thei 
usual advertising contribution to the 
local high schools’ yearbook, Pitney- 
Bowes, Inc., dec ided instead to dis- 
tribute to all members of the senior 
class several month's prior to the an 
nual’s publication this poser: “What is 
the one question you would most like 
to ask the president of an industry like 
Pitney-Bowes if you could talk with 
him alone in his office?” 

The most frequently asked question 
turned OUL tO be “VY hat qualifications 





beneral 1861 Miner Street, Des Plaines, Illinois 


HE’S DISCOVERED 

THE STARS THAT 
ANSWER HIS 
PACKAGING PROBLEMS 


Remember this bar and five stars... it’s the 
trade-mark of General Engineered Shipping 
Containers. It’s your positive assurance of 

a lightweight, extra strong shipping container 

that is designed by our engineers to meet a specifi 
need ...a container that is Part of the Product.” If you 
have a packing problem...if you too want to cut pack- 
ing and shipping costs... write us. Our Designing 
and Testing Laboratories will be glad to design a 
good-looking, efficient, and more economical 
container for your product. Write us TODAY. 


Send for your FREE. copy of “The General Box.” 


It shows how you too can cut container costs. 


BOX COMPANY 


GENERAL OFFICES 


District Offices and Plants: 





Wirebound Nailed 


Cincinnati, Denville, N. J., Detroit, East St. Louis, Kansas City, 
Lovisville, Milwaukee, Sheboygan, Winchendon, General Box Company of 
Mississippi, Meridian, Miss., Continental Box Company, inc., Houston, Dallas 





General General Generol General General Generolif# General 

Corrugated Cleated All. Bound Pallet and W oatkins- 

Corrugated Bos Pallet Type 
Contoiner Bos Box 


Crate Box Box 





He took his mass-mailing problems 


to headquarters... and came back with 


INSERTING: MAILING MACHINE 


Once, his mailing team worked 
overtime, omitted enclosures, 
skipped stamps and tore en- 
velopes . . . so he took his 
mass mailing problems to head- 
quarters at Phillipsburg, N. J. 
There his eyes were opened — 
he found .ome INSERTING & 
MAILING MACHINE replaces a 
The State Mutual Life Assurance Co., battalion of clerks — a battery 
Worcester, Mass., says of their new ae of ordinary “mailing machines” 
I & M MACHINE: “For years it has . a “Tilaeg ' 
been our custom to send our Annual ~~ would save him a 
Report to every policyholder. Before money. The INSERTING & MAIL- 
we installed your MACHINE, inserting ING MACHINE is mechanized 
the Reports was a long, tedious, expen- = . mailing at its best. Ask about 
sive operation. Now it is almost fun.” = test run of one of your mailings. 


INSERTING AND MAILING MACHINE COMPANY, pniiiirseurc, new serser 
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NO BEAMS wide 
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and graduaticns 
on 8” dial elevated 
32” from floor. 


‘RANSON 


WEIGH- 
MASTER 
HI-DIAL 


‘ = Model No. 700 — ; 
A mmerprece of scale making Down. | OlTIC@e Paperwork 


guished — Modern — Practical. Designed 
for doctors oflices, clubs, and home use. 
Capacity 300 Ibs, by pounds. Floor space 
required 15'>” x 12”. Built for a lifetime 
of accurate weighing. Retail $49.50 


HANSON SCALE CO. Est. 1888 


s25 nade st chione 22, tells how on Page 4 
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do I need to get a good job and ad- 

incer’” Ultimately appearing in the 
yearbook in much expanded form as 
an editorial advertisement was the an 
swer: “The thing we look hardest for 
is character.” The important fact, how 


ever, was that from the size and nature 


| of the response Pitney-Bowes concluded 


that here at least was one indication that 
the oncoming generation shows an 
overwhelming interest in opportunity 
and (contrary to popular belief) faith 


in the future of rree enterprise, 


An escalator clause for bond- 
holders is now being tried by the Chris- 
transen Or poration ol ¢ hicago to pro 
vide the mivestor with a hedge avalnst 
further inflation. Geared to changes 
in the Bureau of Labor Statistics “Con 
sumers Price Index,” the debentures 
would have a maximum rise in fac 
value of 150 per cent and a minimum 
Ol 100 per cent. 

Thus in a period of falling prices, the 
maturity value of the 4% per cent, 
20-YCal debentures could hot drop be 


| 
= 
ICG 


low the original face value. Cal 
the “Christiansen Plan—Inflation Pro 
vision Debenture,” the first experimen 
tal offering proposed was $300 thou- 
sand to be issued in multiples of $100. 

Protection would also be provided mn 
the interest payments. With a rat 
stipulated at 4’ per cent, the actual 
payments would be determined by ap 


uae) ae feeder © 


“Well, if the Russians want the inflation in this 
country, for pity’s sake let's give it to them! 





REG. U.6. PAT. OFF. 


Photographic Copying Equipment 


wan hablo you 


with your copying problems! 


"Ebeee modern photographic copying machines 
make copies quickly, accurately and economically 
of anything that is written, printed, drawn, 
typewritten, or photographed . . . in exact size... 


or enlarged... or reduced. 


Used with a wide choice of PHOTOSTAT photo- 
graphic papers for different requirements, 
they provide permanent, errorless copies that 
are fraud, erasure, and water proof... with 
big savings in typing, checking and proof- 
reading time. 
If you haven’t considered PHOTOSTAT 
Photographic Copying methods... 
there’s no better time than now. 
Whether your needs be large or 
small... it can help you. 
Write us... and detailed 
information will be put in 


your hands promptly. 


PHOTOSTAT CORPORATION 


303 STATE STREET, ROCHESTER 14, NEW YORK 


Service Offices in Principal Cities 





This picture 
can cuf your 


office overhead... 


lf you see 


the dealer who features 


STEELCASE 


The picture shows a portion 
of an office that is completely 
equipped with Steelcase fur- 
niture. Your Steelcase dealer 
can translate that picture into 
benefits for you. He can show 
you how Steelcase saves val- 
unable floor Space, speeds up 
work flow, increases efficiency 
and improves morale. Steel- 
case 1s more than a name 

it's a principle of efficient en- 
gineering Interchangeable, 
standardized parts provide 
complete flexibility to chang- 
ing work requirements. Beau- 
tiful, modern colors and fin- 
ishes make surroundings more 
attractive. Everything is de- 
signed for comfort and con- 
venience, Your Steelcase deal- 
eris anh expert On economical 
othee engineering see him! 


Now! 


y oy Look for your Steelcase 
dealer in the classified 
section of your 
telephone directory. 


— ee — ey. i 


Po OE Vial ot o- I & quip err 


) For new ideas in 


office planning, write for 
Tooling Up Your Office’ 


METAL OFFICE FURNITURE COMPANY 


GRAND RAPIDS, MICHIGAN 


Lt 


plying the interest rate at halt year in- 
tervals to the changing maturity value 
of the debentures as based on shifts in 


the BLS Index. 


maximum and 100 per cent minimum 


Again the 150 per cent 
would apply. The Christiansen Cor- 
poration and subsidiaries are makers of 
aluminum and magnesium alloys, zinc- 
base die castings, and other foundry 


products. 


A new testing service has \ately 
been added to the United States Lest 
hiv Company's roster olf services call d 
the Psychometric Laboratory. Unde 
the |e adership of a trained psychologist 
the new department will evaluate a 
large variety of merchandise and set 
vices in terms of their psychological 
The 


Lise ol psychometrics 1) al commercial 


effect on the ultimate consumer. 


laboratory should help industry to 
bridge the long-standing gap between 
mere performance testing and a prod 
uct's or service's final acceptance. 
Foods, beverages, appliances, home 
furnishings, textiles, and other natural 
and manufactured items are analyzed 
in terms of color, smell, texture, and 
oth r features which May consciously 
or subconsciously influence buyer  ac- 
ceptance, With laboratories in eight 
wid ly scattered CitICs, controlled Con 
sumer acceptance testing will be facili 
tated On a Nation wide basis. The com 


pany s main laboratories are located in 


Hoboken, N. J. 


A practical method for electro- 
lytically depositing aluminum at 
room temperature has now been worked 
out by scientists in National Bureau of 
Standards laboratories in Washington. 
Using a plating solution of aluminum 
chloride and a metal hydride in ether, 
it was found that dense, ductile coat 
ings of the light metal were formed. 
Although usually produced commer- 
cially from a bath of fused cryolite and 
aluminum oxide at high temperatures, 
this commoner method almost always 
results Ih a deposit of the metal im a 
Luise dl state unsuitable for electroplating 
or electroforming. 

The new method is expected to have 
Important applications in electrotorm 
ing equipment (such as waveguides) 
which POC ULES close tolerances and lor 


providing various types of equipment 
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with a thin protective coating of the 
metal. Aluminum was one of the first 
metals studied in a series of experiments 
sul in progress at the Bureau to find 
practical ways in which various non- 
ferrous metals including molybdenum, 
tungsten, titanium, and zirconium can 
be deposited in a relatively fine state. 


The shell mold process of mold. 
ing and casting stainless steel was given 
its first public demonstration recently 
by Cr oper Alloy Foundry Co., pioneers 
in the field. The shell mold process, 
which derives its name from the fact 


that the molten metal is poured into 


Stainless ste el is cast lo close) tolerance ‘Hu ith ivi 
proved surface in the shell mold 
Here the molten metal (3100 °F) | 


characteristics 
a ANIGUCL, 


being poured 


thin, plastic-bonded shells rather than 
into heavy sand molds, has been unde 
study ever since May 1947, when a 
Government report described in gen 
eral terms an experimental process at 
tempted by the Germans during World 
War II. 

After much trial and error in the 
laboratory and months of test runs, the 
mass production of shell molds for cast 
Ing stainless steel became a reality and 
now promises to bring more econom!- 
cal operations and better working CON 
‘The 


shell mold process has been shown to 


ditions to the foundry industry. 


permit casting stainless steel to closet 
tolerances and with improved surtace 
characteristics over conventional foun 


dry methods. 


A new process for anodizing alu- 
minum was recently developed by the 
Grumman Aircratt Engineering Cor- 
poration. The metal is immersed in a 
sulphuric acid bath and there subjected 
tO repeated powertul charges of cle 
tricity which provide the chemical 


changes necessary for producing the 
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ow On Display 
fo at Fruehauf Branches 
4 COAST TO COAST 


mericas Newest 








Transport Star 


THE REVOLUTIONARY ALUMINUM 


hbad Star 


WITH 10 FRUEHAUF EXCLUSIVES! 


WE EXCLUSIVE FRUEHAUF EXTRUSIONS 
WE EXCLUSIVE FULL-WIDTH UPPER COUPLER 


YR EXCLUSIVE LIGHTWEIGHT FORGED ALUMINUM 
WHEELS 


WR EXCLUSIVE FULL-LENGTH SMOOTH PANELS FOR 
EASY OWNER IDENTIFICATION 


Yar EXCLUSIVE FRUEHAUF 2-SPEED ALUMINUM 
SUPPORTS 


WH EXCLUSIVE FRUEHAUF FOUNDATION BRAKES WITH 
PRESSED-STEEL BRAKE SHOES 


We CHOICE OF TWO EXCLUSIVE FRUEHAUF 
SUSPENSIONS —Single and Tandem Axle 


WH EXCLUSIVE DEEP, PRESSED, GIRDER-TYPE 
ALUMINUM CROSSMEMBERS 


PR WIDE CHOICE OF FLOOR OPTIONS 


... Including Fruehauf’s Exclusive Extruded Aluminum 
Floor. 


PR EXCLUSIVE WELDED STEEL FRAME DOORS 





IT’S HERE, NOW—THE STURDY, LIGHTWEIGHT ALUMINUM 
VAN AMERICA HAS BEEN WAITING FOR! Fruehauf’s revo- 
lutionary new ROAD * STAR Smooth-Panel Aluminum Van pro- 
vides exceptional lightness for bigger payloads without sacrificing 
strength. The same sound engineering that has made Fruehauf 
products unequalled for long life and dependability is to be 
found in the new ROAD ®*STAR in full measure. Special mono- 
coque construction lends outstanding strength. Extruded Z-Bar 
columns and bows form rigid box sections with deep, aluminum 
crossmembers. And the new ROAD *STAR is built to last with 


Fruehauf’s famous underconstruction features. 


TRAILERS 


“ENGINEERED TRANSPORTATION” 


World’s Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 


DETROIT 32, MICHIGAN 


IN THE FINEST OFFICES... CRESTLINE, OF COURSE 


Comfort ox Efficiency 


isl-eelle Mi lel-le Mel ale Molalelia- Moh al-vilal-lamee)iilicla mes 


efficiency has. gone by the boards. Good businessmen 
know that the two go hand in hand... . a comfortable 
oftice staff is an efficient staff. That’s why, it is so 
important to provide the proper equipment for your 
personnel . . . equipment that is custom-engineered 
for the ultimate in comfort and convenience. We 
think you will agree that the designed efficiency of 
Security CRESTLINE Office 


Equipment is a smart 





investment in office 
efficiency for today 


and many tomorrows. 


by: SECURITY STEEL EQUIPMENT CORPORATION 
AVENTL. MEW JERSEY 


Gin ated hy 


SECURITY STEEL EQUIPMENT CORP., AVENEL, NEW JERSEY 
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sapphire-like hardness of the surface. 
To keep the sulphuric acid cool, two 
banks of Cupralum lead-clad copper 
coils were used, one on either side of 
the large anodizing tank. While ano- 
dized aluminum is not a new develop- 
ment in itself, until now only small 
surface parts have been successfully 
treated in this way. 


A remote control telephone dic- 
tation system with facilities for mul 
tiple users has lately been introduced 
by The Gray Manutacturing Co., Inc., 
originator of the telephone pay station. 
Low-cost dictation facilities for a num- 
ber of users are provided by tying in a 
number of individual dictation tele- 
phones with a single recording unit. 

With the new equipment, called the 
PhonAudograph, each user is provided 


a private line connected with the single 
recording machine. In addition to pri- 
vacy the device makes complete control 
of the system available to each indi 
vidual user including complete lockout 
of the cont rols on all other t lephonc S. 
At any time in the course of his dic 
tation the user can, by pushing the ap- 
propriate button, have a_ playback, 
make corrections or insertions, or make 


marginal comments or instructions. 


The possibilities of television as 
an educational and cultural medium 
on a large scale were brought a long 
stride nearer ultimate realization last 
June. At that time one of the nation's 
leading makers of television receiving 
equipment announced that awards of 
$10,000 would be given to the first ten 
universities or other institutions in this 
COURTLY who set up educ ational tele 
vision stations on a noncommercial 
working basis. 

The offer, made by Emerson Radio 
and Phonograph Corporation, would 


become a vrant as soon as one ol thes 


‘ 





new educational stations began actual 
operation. The Emerson offer, it was 
hoped, would launch a general move- 
ment in the industry for assisting edu- 
cational television. Emerson’s presi- 
dent, Mr. Benjamin Abrams, said he 
hoped other industrial lists in the at ld 
would join Emerson in organizing an 
industry fund of $5 million for such 
assistance. 

In April of this year the Federal 
Communications Commission opened 
the Way for television “schools ot the 
air” by setting aside 242 channels ex 
clusively for noncommercial educa 
tional purposes. The minimum cost of 
putting an educational television sta 
tion on the air was estimated at between 
$100,000 and $150,000. The $10,000 
grant, it was said, would help infant 
stations buy the additional capital 
equipment necessary for high-quality 


operation. 


Three 24-million volt betatrons, 
the first ever built for industrial opera 
tion, are now being used in Eastern and 
Midwestern steel foundries to help 
speed the production of vital armor 
steel castings required in the Army’s 
battle tank program. Powerful enough 
to penetrate seven to nine inches thick 
ness of armor steel in little more than a 
minute, the new X-ray giants greatly 
speed and improve inspection tech- 
niques that formerly required hours or 
even days. 

The three massive units are being 
operated for the Army in armor- 
producing plants of the General Steel 
Castings Corporation at Granite City, 
Il. and Eddystone, Pa., and by the Con 
tinental Foundry & Machine Company 
at East Chicago, Ind. Previously used 
only in physics laboratories in atom 
smashing experiments, for medical re 
search, and in cosmic ray studies, the 
betatron Is now recognized AS the 


most advanced scientific tool for non- 


destructive testing of heavy steel | 


castings. 

How does a betatron work? The 
fundamental principles are the same as 
those applying to an electrical trans- 
former. A high-voltage electric cur- 
rent is passed through a primary coil to 
energize a huge electro-magnet and a 
secondary coil comprising l large 
doughnut-like vacuum tube. Whirling 


( I ctrons trom the tube’s filame iit Spec cd 
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The Chesapeake and Ohio Industrial Development 
Department will gladly send you aerial photographs, 
topographical maps, detailed tax data, water analysis 
and other confidential information on these and other 
available sites. 


C & 0's “Pin-Point’ Surveys are Strictly Confidential 


Finding the right spot for your new plant can be a costly, 
time-consuming job for you and your organization. Let 
our experts in this field make the task easy by preparing 
a special PIN-POINT survey to meet your requirements. 
For further information write Chesapeake and Ohio, 
Industrial Development Department, Terminal Tower, 
Cleveland 1, Ohio. 
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Chesapeake and Ohio Railway 


SERVING: Virginia * West Virginia * Kentucky * Ohio * Indiana * Michigan * Southern Ontario 
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BROADWAY DEPARTMENT STORE 
of Les Angeles, says: 


WHA 
we LEASE ‘Em! 


NTLS is saving time and worry for thousands 
of other firms, too! 

NATIONAL’S Truck Lease Plon releases capital, eliminctes 

buying and maintenance worries, gives known-in-advance 

costs ond a fleet engineered to your needs—olways clean, 

olwoys smart! 


TRUCK LEASING SYSTEM 
embers ta hes 
Write for Booklet: Dept 0-6 - 


FRLOLE 


One-Hour Furnace Tested 
Vertical Letter 
VAULT 


For name of nearest dealer, write 


MEILINK STEEL SAFE CO. 
DEPT. D-8 


23 E. Jockson Blvd. Chicage 4 





Row with ONE Oar! 


Trying to row with one oar is like 
trying to operate inside and outside 
telephone traffic with a single sys- 
tem. It requires two — your regular 
city ‘phones for incoming and out- 
going calls, and SELECT-O PHONE 
for all inside communications! 
SELECT-O-PHONE operates indepen- 
dently of your switch- 

board, requires no op- 

erator! And it permits 

you to talk with from 

one to 55 inside sta- 

tions, individually or 

collectively! 

wh ¥, 


KELLOGG; 
Select O-Phone 


THE (nslo€ VOICE OF BUSINESS 
Get the Facts — Mail Today! 


SELECT-O-PHONE DIVISION, Dept. 54-H 
KELLOGG SWITCHBOARD AND SUPPLY CO. 
6650 $. Cicero Ave., Chicago 38, Ill. 

Please rush your new “Hear's How'’ Booklet that 
explains how 1! con benefit from SELECT-O 
PHONE Dial Intercommunication 

NAME 

COMPANY 

ADDRESS 

== ZONE STATE _ 


DuN'’s 

















around the tube at a mounting rate 
until an energy peak of 24 million volts 
1s reached. 

By this time the electrons are whirl 
ing around the tube about 150 thousand 
times every four-thousandth of a sec 
ond. These high-speed electrons are 
permitted to hit a platinum target and 
the effect of this bombardment is to 
produce high-powered X-rays which 
are then directed in this case to the 


particular steel casting to be inspected. 





MENSWEAR 


ontinued jrom page 2g) 


some 40 per cent in the 1951 adjustment. 
In those years from 1948 to 1951 un- 
usual circumstances were afoot, circum- 
stances which undoubtedly magnified 
the “normal” problems of the mills in 
distributing their products. The 1948 
market saw the renewal, after some 
years lapse, of a truly competitive 
atmosphere. It simultaneously saw 
manufacturers’ and retailers’ inventor- 
ies filled out following the depletion 
created by World War II. Again, in 
1950, the Korean War precipitated 
wild but temporary boom, followed by 
inevitable retrenchment in 1951. 
Those developments aggravated the 
ordinary cyclical fluctuations confront 
woolen and worsted 


Ing menswear 


mills. Yet they served to emphasize 
all over again the real need for infor- 
mation on the movement of merchan- 
dise through the three levels otf the 
menswear industry. 

lo those in the industry who had 
long sought a method of measuring the 
movement of fabrics and apparel, it was 
obvious there was no simple solution. 
They've looked with envy, for example, 
at the manufacturers of branded break- 
fast foods, who by the simple expedient 
of checking a representative group of 
their retail customers, knew how many 
cases of their particular cereal were sold 
each week, how many were in stock. 

Woolen and worsted cloth, on the 
other hand, is in most instances an un- 
branded product. It requires turther 
processing by other manufacturers be- 
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CANADA 


CALLING 


The following Canadian firms seek 
direct contacts in the U.S.A. They can: 
® Manufacture your products in Canada 

® Exchange manufacturing rights 

® Purchase parts to complete pro- 
duction ® Import and distribute 
your goods... ® Act as factory repre- 
sentatives... @ Sell Canadian products 
to U. S. buyers... or. ®Render 
professional services. 





























NOTE: Inquiries as to rates for listings on this 

page should be addressed to Dun’s Review, 159 

Bay Street, Toronto, Ontario, Canada: or any of 
fice of DuN & Brapstreet orf Canapa, Lrp 





Accounting ‘Chartered Accountants 


EDWARDS, MORGAN & CO., Toronto, Montreal, 
Winnipeg, Vancouver, Timmins and Calgary 


Customs House Brokers, Etc. 
BLAIKLOCK BROS., LIMITED, 307 Common St 
Montreal. Est. 1876. Customs-Brokers & Forwarders. 
SEABOARD BROKERS, Halifax, N. S. Shipping con- 
sultants, forwarders, distributors by Air, Land & Sea. 
THOMPSON-AHERN & CO., 40 Yonge St., Toronto 
Ont. Customs House Brokers & Forwarders. Est. 1912 


Food Brokers, Importers, and 
Manufacturers’ Agents 
Ww. H. ESCOTT CO., LTD., 129 McDermot Ave., 
nipeg, Man. Groceries, hardware, drugs, etc. 
all Canada 


Win- 
Cover 


Legal 
FASKEN, ROBERTSON, AITCHISON, PICKUP & 
CALVIN. Barristers, etc., 36 Toronto St., Toronto 1 
LACOSTE & LACOSTE, Lawyers, Barristers, etc., 460 
St. Francis Xavier St., Montreal, Que. La. 7277 
McBRIDE, HICKEY & GREEN, Barristers and So 
licitors, 6 James St., South, Hamilton, Ont 


Manufacturers Agents (General) 
MacKELVIES LIMITED, Winnipeg. Seek agencies 
grocery, drug, light hardware, novelty, toy lines 
Covering Western Canada 
PRODUCTS BROKERAGE CO., 198 Osborne, Winni- 
peg. Interested in general merchandise lines; ai! 
Canada. 


Novettios, Leather Goods, Advertising 
VARCOE, 45 Yonge St., Toronto. Can pro 


advertising novelties 
every occasion 


a. Ge 
vide ha ida-wide distribution 
of ail kinds: gifts, premiums for 


41,620 MANUFACTURERS 


CHES THE 


EXECU 


DUNS REVIEW REA 


PRESIDENTS AND TOP 


TIVES OF 41,620 MANUFACTURERS 


NZ 


CONVEYERS 


Shs lore BON MMM Solosbel 1 J4 Miotele MBs lotsttbloconsety 
ers of Conveyers and Conveyer Systems 
for industry. 

Three modern plants. Engineering Of- 
fices in All Principal Cities. There's an 
Engineering Sales Office near you. 





MATHEWS CONVEYER CO. 
ELLWOOD CITY . PENNSYLVANIA 
SAN CARLOS CALIFORNIA 
PORT HOPE . ONTARIO, CANADA 
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Fishermen used to have a devil of a time hooking 
fish like this in the hot summer time. 

Trouble was that big fish like to stay way down 
on the cool lake bottom. Ordinary trolling line 
just wouldn’t go down there. 

All sorts of gadgets were tried. Trick sinkers 
and attachments were devised to get the hook 
down where the fish could grab it. The lines them- 
selves were cored with heavy substances to make 
them sink. 

Finally, metal lines were given a trial. They 
went down all right. But other difficulties came 
up. They were too heavy. Too thick, too awkward 
altogether. To be flexible enough for easy han- 
dling, the wire line had to be light and fine. To 
be fine, the metal had to be very strong. 

It also had to be a rustless, corrosion-resisting 
metal... and tough to stand the twisting, diving, 
leaping yanks of a fighting fish. 


How to catch fish 
when they're not biting 


Then the news came down from the “big 

muskie” lakes of Canada about the discovery of 

a line that has revolutionized deep trolling from 
, son Higgins, of Pulls ’ 
mountain lakes to coastal seas: MONEL Line. 6 - so 
i. * Ps Wash., beat the previous 
Today, wherever you see fresh water and salt PK \V? world record by nearly three 

« ; 2 . 


New World's Record! Nel- 


water fishermen trolling for the big ones ’way { pounds when he caught this 
. e 32-pound Dolly Varden at 

down deep, you find them using Monel lines... ; Lake Pend Oreille, Idaho, 

and catching the biggest fish in the hot summer on Monel line. 

months when fishing used to be “dead.” 


. 


When ou need hel if you are interested in fish- 
y p ee ing, you'll want to write for 
; . your free copy of “How To 
Like the fishermen, you too may face metal Catch Fish When They're 
selection problems. Not Biting.” It contains 44 
, ; ; pages packed with tips and 
When you are up against a situation where the useful information. Address 
right metal may protect the “fine line” of your Fishing Editor, The Inter- 
7X. coal rs . national Nickel Co., Inc. 
production, Inco’s engineers may be able to help. 
Why don’t you write them today and outline 
your problem? Just send the details to Forward 
Planners at International Nickel Co., 67 Wall 


Street, New York 5,N. Y. 


THE INTERNATIONAL NICKEL COMPANY, INC. 
67 Wall Street, New York 5, N. Y. 


MONEL® © “R’® MONEL © “K’® MONEL © “KR’® MONEL Finca Nickel Allo S 
“S’"® MONEL * NICKEL * LOW CARBON NICKEL * DURANICKEL® TisT cate y 
INCONEL® * INCONEL “X’® * INCOLOY * NIMONICS 
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FREE BOOKLET 
“Dictate with a big 
YOU", 
—wuie business letter 


head, please. 


Ww rile today 


Ee i 


Put the “Other Fellow” 
into Your Letters on 


yp 


WATERMARKED 


Fox RV ER 


*Cotton-fiber makes the finest 


BUSINESS, SOCIAL, AND ADVERTISING PAPERS 


“To sell John Smith what John Smith 
buys, you must see John Smith through 
John Smith's eyes.” 

You keep your “business eyesight” 
trained to produce words of tremendous 
selling power ... make sure your words 
have every chance to work for you. Let 
your letters speak from the clear, white 
surface of cotton-fiber paper by Fox River. 

In relation to the total expense of 
a letter, Fox River's finest grade — 100% 
cotton-fiber — adds little extra in cost, pro- 
duces much in appearance. Prove it with 
your printer... ask him for a quotation 
today. FOX RIVER PAPER CORP., 1524 
S. Appleton St., Appleton, Wis. 


Look through the paper::- 
see the 


Fox River = 
NAME OF QUALITY Va Vf 
o\ 


WATERMARKED IN EVERY SHEET 





fore reac hing the retailer and consumer. 
And more oiten than not it is the repu- 
tation of the retailer, rather than the 
name of the fabric producer or the gar- 
ment maker, that exerts the greatest 
influence on the ultimate consumer. 
Which, of course, is never the reason 
why people buy breakfast foods. 
Some years ago a joint method of 
following the flow of the industry’s 
goods was developed by the National 
Association of W ool Manufacturers, 
National Credit Office, Inc., and Dun 
& Bravsrreet, Inc. Information was 
obtained from all three levels of the 


menswear industry 


mills, garment 
manufacturers, and retailers. By equat. 
ing manufacturers’ shipments and _re- 


tailers’ receipts of clothing, it 1S possible 








CLOTHING RETAILERS 
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Clothing retailers find themselves in a far better 
position than a year ago as stocks are lower and 
cules prospects appear brighter. 


to index operations of both those levels 
to a single base. 

Thus, the indexes show the rate of 
manufacturers’ unit production, ship- 
ments, and unfilled orders, as well as 
the relative pumber of units sold at re 
tail and the relative number remaining 
in retail inventories at the end of each 
quarter, 

The menswear woolen and worsted 
mills and men’s clothing manufacturers 
to-day are just beginning to recover 
from the effects of their wild season and 
a halt that started suddenly in June of 
1950 and halted just as suddenly in 
March 


menswear industry had been going 


1951. Prior to mid-1g930 the 
through one of its slow periods. War 
in Korea was the signal to break loose 
again, 

Clothing retailers and manufacturers 
alike, fearing a repetition of World 
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130” 
éxtrome Lift 


60” | 
Turning Radius 
59'A” 

Free Lift 








“JEEP” Model -230 
2000 Ib. capacity 


Mercury 


Send for catalog on complete line of 
MERCURY trucks, tractors, trailers. 


MERCURY MANUFACTURING COMPANY 
4042 S. Halsted St., Chicago 9, Illinois 











TE 





ST. LOUIS < 
EVANSVILLE 


@) re) PADUCAH 
CAIRO 


N 
SOUTHERN 
ILLINOIS 


IMMEDIATELY AVAILABLE 
INDUSTRIAL SITES— 





Many nationally-known com- 
panies are already enjoying these 
advantages :— 


LOCATION - MARKETS - MATERIALS 


Heart of Mississippi Valley—Center of 
U. S. Population—A “Labor Surplus” Area 
—Tremendous Reserves of Electricity, 
Coal, Gas, and Oil—Excellent Rail, 
River, and Highway Transportation—Fa- 
vorable Climate and Living Conditions— 
Community Assistance and Distinct Tax 
Advantages . 





WRITE OR PHONE NOW FOR DE- 
TAILED INFORMATION AND DESCRIP- 
TIONS OF AVAILABLE BUILDINCS— 
CONFIDENTIALLY AND AT NO 
OBLIGATION OF COURSE. 
v y v Yv vy 
SOUTHERN ILLINOIS, INC. 


CARTERVILLE, ILL. PHONE 5921 
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War II shortages, multiplied their or- 
ders for clothing and fabrics. Produc- 
tion of cloth and clothing shot up. Con- 
sumer demand moved ahead, too, but 
The 


differenc Cc bet ween producti mn and COnl- 


at a comparatively modest pace. 
sumption went into inventories in the 
form of garments on retailers’ racks and 
pied Cc goods inh manutacturers Pactol eS. 

The break came in early Spring 1951. 
Inventories were badly swollen and 





CLOTHING MANUFACTURERS 


MER'S CUTTINGS 
UNFILLED ORDERS 


194) Average 


Quarterly Cuttings 


1952 











the of 
sei dled j . i] t / F 
“tA unfilled orders weli beiou 


Caution evnoles operations clothing 


manufacturers. W 


a year ago, cuttings have declined. 


manufacturers were heavily committed 
with mills. Since then the industry has 
been in process of digesting. Opera- 
tions were scaled sharply down. 

Now it is often being stated, hope 
fully, that “there's no place left to go 
but up.” But when, and how far? In 
terms of reducing inventories, definite 
progress has been made. Consumer de 
mand, however, is sull below par. ‘This 
is how the menswear industry's posi- 
tion looked, at the beginning of May, 
it all levels. 

The most encouraging fact about the 
retailers’ position is that unit inventories 
Ql all types of garments are down from 
he same date a year ago. The total 
reduction for combined coat garments 
(suit, oOutercoats, sport coats) amounts 
to 13 per cent. Stocks cannot be con- 
sidered low, however, lor on the first 
of May retailers had enough units on 
hand to last 27 wee ks. assuming that 
unit sales in May, June, and July of 
[Q52 equal last year s rate for the same 
months. 

Unit sales of combined coat garments, 
in the three months ended May 1, 1952, 
were 5 per cent below the same period 


of 1951 which, in turn, had been 12 per 





Pile Soe 2 


a 
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— because P-A-X Business Telephone 
Systems are speeding production 


P-A-X Telephone Sys- 


hundreds of organi- 


These busy days, 
tems are helping 
zations to meet 
Quick, 


service by 


production deadlines! 


automatic “internal” telephone 


P-A-X 


ol all departments, pulling loose ends to 


coordinates the work 


gether to get each job done on time. 


Through the P-A-X System, questions 


are answered, instructions given, infor- 


| mation flows freely, to speed every phase 


‘of produc tion. There's a tremendous sav- 


‘ang of tume and effort! 


In your organization, too, P-A-X Busi- 


ness Telephones might save countless 


| hours. 





lt 


Why not take a few moments 


now to find out? Address: 


AUTOMATI( ELECTRIC SALES CORPORATION 
1033 W. Van Buren St., Chicago 7, Illinois 


Offices in principal cities. Export Distributor: 
INTERNATIONAL AUTOMATIC ELECTRIC CORPORATION 


business 
systems 


AUTOMATIC 


REVIEW 


NJ \ 
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Name 


end your 


city 
TELEPHONE 


new Bulletin No. 1735 to: 





Firm 





Address 
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cent shy of the similar 1950 months. 


jeg Al vr Ta 
J CENTRI Q) MERGE nee das With so little encouragement from 
f Still the Best Answer to Your retailers, clothing manufacturers con- 


tinue to operate cautiously. Unfilled 


DUST arid FUME PROBLE orders on May 1, made up in the main 


| eo ~ > = of unshipped Spring merchandise, are 
r a i | - 68 a a | nearly a third under last year’s level. 


CENTRI- MERGE 7 | | - 
is COMPLETELY | if manny 
| , a a 


automatic im every ig un: | lla meee, 4 . ? unit shipments show a decrease of 10 
phase of operation, i Ye, a A ‘4 

COLLECTS dustand = ae ee , per cent. 
furnes as soon as they ; ' hi ‘ nie 

nccur, CLEANS by | | | a During the full year to May 1, 1952, 
high pressure water ie _ . > ‘ <tr 
action, DISPOSES Bad | | | manutacturers made up for previous 
by mechanical con- neon lies ; CXCESS output by producing some 12 per 


veyor. Dust and 














Production of over-all coat garments is 
down 1g per cent from a year ago, while 








ace tag “a re H ” .S [ R W cent fewer garments than retailers sold. 
| ? a ne : ne 
back on a stream of CTE are e€verd edadsons ly | hey also made headway in bringing 


e » colle ’ t, , , 

ait . ‘ * ‘ oe n = CENTRI-MERGE ereatly reduces heating cost by re-circulating cleaned ; ; . 
WRSNOS ONE CCS II air in many cases, occupies a minimum of valuable floor space, is easily down their own stocks ot piece On rds. 
from the air into installed. ‘ 

tank below, ooyern CENTRI-MERGE wives non-fluctuating cleaning efficiency every minute Inventories al the beginning ol May 
nently trapped un- of the day, collects and disposes of dust and fumes immediately ' 

: | ! were down more than a third fron 
der water for quick CENTRI-MERGE operates at constant efficiency during many years of } 
disposal as sludge trouble-free service. last veda’. 

CENTRI-MERGE climinates health or fire hazard in dust control by its : 7 
Our engineers will automatic removal as sludge. In terms of inventories plus commiit- 
be pleased to consult CENTRI-MERGE is always dependable, never requires a shutdown dur- 
ing working hours for cleaning or routine maintenance. 





with you in the solu- 


blem. CENTRI-MERGE is engineered for minimum maintenance expense, is | 
tion of your problem a compact, self-contained unit, constructed for flexibility of arrange- WOOLEN AND WORSTED MILLS 
ment to suit plant requirements. er — 


ial ielaiiaaiae | UNFILLED ORDERS 


fo xbusrayes inc 


316 PIQUETTE AVENUE « DETROIT 2, MICHIGAN 


Wt dol Lin PuRGt| 
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Feather feeler! 











Woolen and worsted mills are once again expand- 
inp they output as unfilled orders exceed pro- 
: duction for the first time in two years 
This PB Mailing Scale is sensitive to the slightest variations 
in weight. Its automatic pendulum mechanism ts fast acting : | 
Cy 5 ments with mills for future delivery, 
and exact. The indicator with the hairline edge registers | | ‘ 
| | more than half the manufacturers were 
without wavering. The chart’s graduations run a full half- f . | ) 
, , COVETE( Or Just rourtee weeks (or 
inch per ounce! And the large numerals are easy to read. ] urtecnh , (or 
[he S-120 speeds mailing . . . saves embarrassment less) ahead—based on their antic ipated 
of too little postage, and wasteful over-payment— Ses ecto 28.6 65s | requirements. Less than three out of 
particularly of cxpensive airmagl Stamps . .. Also 10 sod | techn were covered trom 15 to 25 W eels 
and 70 Ib. scales for parcel post... Ask the nearest | ahead, while the number who could 
PB office to show you, or write for booklet. , | Operate for six months or more was 
limited to tewer than two out of ten. 
‘ : . . F sone BD . “an . 20 one , 

FREE: Handy wall chart of new Postal Rates for all classes hat represented 4 sharp improvement 
»f mail, complete with chanees, and parcel post map 
ay an, CON ee ey ne f over a year earlier when most pro 
showing zones for any locality. , 
! : - ducers were covered for a minimum ol 


: four months, many as much as eight 
= PITNEY-BOWES . | : ' . months or more. 
Mailing Sca les na a Menswear woolen and worsted mills. 
PITNEY-BOWES, INC. | . in the quarter ended April 1, 1952. 
1533 Pacific St., Stamford, Conn, showed gains in production and un 
Originators of the postage meter : filled orders for the second period in 


. offices in 93 cities 
a row. But comparisons with a year 





ago pointed to continued curtailment at 
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© Built-for-the-job design... 


“4 th be efi Each Union Steel handling basket is de- 
ere are e n ts signed to do a specific job or jobs in a 
3 ) simplified, highly eficient manner that cuts 

7 * time and cost for you. Note the projecting 
you will get trom handles on the degreasing or cleaning 
basket, lower right, and the nesting features 


shown oncenter basket. They make your dip- 


U N i © N Ss T ic ‘ L ping or bathing operations quick and easy. 


® Rugged, durable construction ... 


All Union Steel handling baskets are of 


heavy-duty wire, permanently electro- 
welded, and are resilient enough to stand 
years of rough usage. Made in a broad 


range of materials and protective finishes. 


The basket at the top was designed to carry 
heavy gear segments through production 
Operations. 


© Versatile performance .. . 


You'll find a profitable place for Union 
Steel handling baskets wherever you are 
washing, dipping, degreasing, storing, ship- 
ping or otherwise handling small parts. 
You'll get maximum protection for your 
products plus exceptional ease of handling 
with these light-weight, low-cost, highly 


efhcient baskets. 


a re ere ts 
IP YOU HAVE A SPECIAL PROBLEM OUR HANDLING prea e's 
ENGINEERS WILL. BE GLAR TO SURVEY YOUR NEEDS ESET KE 
.. « NO OBLIGATION. WRITE, WIRE OR CALL TODAY. \ t equa ae 


> ian et 


P Zz 

x UNION STEEL 

7 PRODUCTS CoO. 
ALBION, MICHIGAN 








SOUTH AFRICA 


THE 
STANDARD BANK OF SOUTH AFRICA, 
LIMITED 


in South Africa, 
Adderley Street, Cape Town 





Hiead Oltice 





sort iwhout South and 

nd toast Af 

oh ad trading contacta 

reial ! Department, 
flown. Monthly Review 

fat availatle free on 

Iinited States 


Eenquirers in the 


fatiif titi “tion 
New York Agency 
O7 Wall Street New York 5. 











LEATHER XMAS GIFTS 


Pocket Secretaries——Letter Cases 
Memo Books—Bill Folds——Key Cases 
Buy Direct and Save 
Minimum Quantity 100 Pcs. 
Inquiries Invited——Write 


LANDA LEATHER PRODUCTS CO. 


111-113 S. Jefferson St Chicago 6, 
Miers. Since 1895 


etc. 











EE ALS 


CAN'T SEE MY 
PAYCHECK 
THROUGH THIS 


“OUTLOOK” 
ENVELOPE! 


\ 


PAYCHECK “OUTLOOK” 
ENVELOPES 


Eliminate the time required for address- 
ing, also chances of making errors. 
Paycheck “Outlook” Envelopes are ab- 
solutely opaque; essential when wages 
are paid by check, Nothing shows but 
the employee’s name. This improves per- 
sonnel relations. 
WRITE TODAY? ) hr  N—you’ll want 
to use *“Outlook”’ en- 
velopes for other pur- 
poses. All sizes and 
styles, with your choice 
of either glassine or 
cellulose transparency. 
Write for 
samples and prices. 





| the mill level. In the first three months 


of this ycar, yardage production of 


civilian menswear fabrics ran 40 per 


cent below the same months of 1951, 
while unfilled orders at the beginning 
of April were per cent under last 
year, 30 per cent below two years ago, 


With the 


inventories ol 


improvement in both re- 


tailers’ varments and 


manufacturers’ stocks of piece goods, 


it’s obvious that the industry is ina 


more balanced position than a year 





WOOL INDUSTRY REPORTS 


The National Association of 
Wool Manufacturers has, for 
some time, been collecting in- 
formation linear yards on 
the produc tion of cloth and on 
unfilled orders from a sizable 
portion of the menswear woolen 
and worsted industry. 





At the garment manufactur- 
ing level, National Credit Of- 
fice, Inc., has formed a panel of 
more than roo manufacturers 
to report quarterly their unit 
production, shipments, unfilled 
orders from retailers, and their 
stocks of piece goods yet to 
be made into clothing. They 
are also asked how long those 
stocks plus commitments for 
undelivered goods will last, 
based on anticipated produc- 
tion requirements. 

At the retail level, Dun & 
sRADSTREET, INc., has formed a 
sample consisting of more than 
1,000 stores to report quarterly 
unit sales and stocks of men’s 
clothing. These reports cover 
the same three months as those 
of the manufacturers and, like 
the latter, show a breakdown 
of suits, outercoats, sport coats, 
and slacks. 








DuN’'s 








back. 


replenishment needs alone are creating 


It’s quite possible that inventory 


some increased demand for both manu 
facturers and mills. 

Such a lift, though, can only be tem- 
porary in the absence of real strength 
in consumer demand. At 
May the mills had still to 
look for definite signs of improved con 


the begin- 
ning of 


sumer demand before anticipating a 
sustained boost in demand from re 
tailers or manufacturers. 
THE END 
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| 80 we may send 





| more materials in a given yard . 





How TRAVELOADER 





increases STORAGE SPACE 
50% or MORE! 








LULL TRAVELOADER 
handling pipe at 
large oil refinery 


When conventional materials carriers are used to 
handle long members, a good part of your yard 
space is taken up by aisles and turning areas. Side- 
loading Traveloader puts this wasted space to work. 
‘Traveloader loads, carries and delivers any material 
up to 60’ long—in aisles only 10’ wide. Turning areas 
need be only slightly wider. You can store 50°, or 
. with all stock 
readily accessible. 


One man operated, the versatile Lull Traveloader 
saves time, money and manpower in many ways. 
Tell us of your materials handling problem today 
you complete information. 


LULL MANUFACTURING CO. 


348 West 90th Street ¢ Minneapolis 20, Minn. 


EXPORT OFFICE: 105 West Fourth St., Cincinnati 2, Ohio 
Cable Address: "Repint” 








FOR 
GUMMED TAPE 


Dial Operated Like a Telephone 


Electric taping saves 20% 
measures exact 
id, cuts it 
off, and moistens with warm water from built-in 
heater. Dial any length in any sequence without 
pre-setting 
packaging 


because the dial automatically 


SeCO! 


length of gummed tape at 36” per 


seals instantly. Far safer 


Tape 
Time 
machine in a few months. |10v.. 60c. A.C 


and tape savings pay for 
power 


FOR MORE INFORMATION, ATTACH THIS 
AD TO YOUR LETTERHEAD WITH YOUR 
NAME AND MAIL TO MARSH 


MARSH 22277 
Oial-Taper 


MARSH STENCIL MACHINE COMPANY 
62D Marsh —— Belleville, Wi. 

















HERE'S HOW OZALID SPEEDS UP 
YOUR WORK...CUTS DOWN COSTS! 


The amazing new desk-top rrnmrmmes 





OZAMATIC 


makes direct copies 
of almost all kinds 


of paperwork! 


No Retyping . . . No Negatives or Plates 
No Stencils .. . No Smudge or Distortion 


No Proof-reading . . . No Darkroom! 


OSE AIC 9 agama 





“4 


YOUR COMPANY CAN MAKE SAVINGS LIKE THESE! The OZAMATIC gives you a low 


cost, high-speed method of making 
clear copies of almost anything 


$30,000 per year in Payroll Computa- 
tion. Thats the amount one major 
railroad saves each year in comput- 
ing payrolls by using Ozalid copies 
of train dispatchers reports to 
check against trainmens time rec 


ord cards. 


Two Full Weeks on Each Production Run. 
Printing press manufacturer cuts 
two weeks time from each produc 
tion run by using Ozalid to speed 


up processing ot paper work! 


$8,000 per Year in Purchasing Opera- 
tions. One moderate-size manufac 
turer reports this saving with 
Ozalid in the procurement of mate 


rials alone. 


Six Clerks in an Order Billing Operation. 
With Ozalid, a wholesale hardware 
firm uses one girl tor work that for- 
merly required seven clerks! 


64 Minutes on Each Report. With 
Ozalid, a large auto manufacturet 
saves over an hour each in the pul 


lishing ofcertain accounting records 


$82.10 on Each Flight Report. A major 
airline makes this saving with 
Ozalid on every flight report pre 
pared 

18 Draftsmen in one Department. Anait 
conditioning manufacturer reports 
that with the aid of Ovzalid ') 
drafttsmen turn out as much work As 


OS or 6Y could normally produce 





typed, written, drawn or printed! 
Any girl in your office can learn to 
Operate the desk top OZAMATIC 
machine in five minutes. She can 
deliver your irst COpy in seconds 
clean, dry and ready-to-use Of 
1,OO0 letter-size copies an hour at 
i cost of less than 1!5¢ each' 


The Ozalid process makes high 
quality, positive copics of letters 
invoices, etc., which have been 
written on ordinary translucent 
paper. Opaque originals require a 
Sim | rr intermediate Ste] Lares rma 
chines are avatlable for wider copies 
ind greater production capacity 

Send today for details, or call the 
Ovzalid listributor liste Lin the classi 


led section of Vou! phone book. 


CUT COPYING 
COSTS. .. USE 


Johnson City, N. Y. A Division of General Aniline & Film Corp. “From Research to Realit) 
Ozalid in Canada— Hughes Owens Co., Ltd., Montreal 


‘aw 
/ 





g Senwice eward 
>) dont 
ust HAPPEN! 


Careful planning 
and preparation are 
important components 
of a successful service 
award program. 

I & R specializes in 
“setting-up” service 
award programs tai- 
lored to individual re- 
quirements. Suggests 
types of awards to se- 
lect, time and methods 
of awarding and num- 
erous other aids to 
insure a successful 
smooth-operating pro- 
gram. 

We would appreci- 
ate the opportunity to 
help make your pro- 








FAIR TRADE 


(Continued from page 28) 


sales law in 1935, Kentucky in 1936, 
Arkansas and ten other States in 1937, 
three States in 1928, and six more in 
1929. In all, 32 States have enacted 
such general unfair sales laws but the 
Courts have invalidated them 11} Michi- 
van (lower court only), New Jc rsey, 
and Ohio on constitutional grounds so 
that the statutes are now ellective in 
29 States. 

In addition Lo these States with yen 
eral untair sales laws, cight more States 

Alabama, Georgia, Indiana, Iowa, 
New Jersey, New Mexico, Ohio, and 
Tennessee—have recent ly pASSE (| SPCe bal 
laws applying LO cigarettes only. ()| 
these the Iowa law has been declared 
unconstitutional so that the limited 


statutes are now eflective in only seven 





Revolutionary New Development 


Nokes Dey 
lM les 


Me, Ming Ustanty 


= OM cine 


£ * 
i 1% 
oa ‘gah 
he 





ApEco /] , ary 
7 Ft Sot 


Makes photo-exact copies direct 
from original letters, forms, bids, 
contracts, invoices, blueprints right 
in your office. 


Save up to 80% on your copying jobs! Eliminate 
retyping, checking of sending out for expensive 
copying service. The Auto-Stat makes error-proot, 
black-and-white photo-like copres — WTTHOUT 
SLOW, MESSY DEVELOPING, FIXING, WASH- 
ING OR DRYING. It's fast—makes prints instantly 
from any originals up to 11°x17”—printed on one or 
two sides. Fits on the corner of a desk and ts priced 
within the budget of even the smallest firm. Can be 
operated by an inexperienced clerk, and requires 
no dark room. 


States. 


| gram a success. 
All the general laws but that of Or« 


No developing * No washing * No 
fixing * No drying * No trays 
Have You Read This New Book ? 
New 12- page booklet pictures and tells 
complete Auto-Stat story —shows how you 
WRITE can use this revolutionary new photocopy 
TODAY! method in your business. 


AMERICAN PHOTOCOPY EQUIPMENT CO. 
2859 No. Clark St., Chicago 14, Illinois 


Yorn prohibit sale S Ly low COST only when 


made with intent to injure competitors 


IRONS & RUSSELL COMPANY. 


Emblem Manu uclurers Since {Sol 
95 Chestnut Street, Providence 3, R. I. 


or to deceive purchasers. Failure to 
specify such intent caused the courts 


to invalidate some ol the early StLALULES 








that have Spice been amended. As on 


| keen student of these laws. Richard 
ae Lovell. has pointed Out, “the shadow 
| of intent is barely visible and its sub- 





sho fof! f Lo 


office offucvency. ¥ 





stance 1s gone: where injury or decep 
tion 1s the eflect or result of suc h sales, 
they are dec lared by the statutes LO have 
been Inte nded to impure of deceive, and 
in many States a prima facie case arises 


(or there 1s ‘presumptive evidence’ of 





intent) on the mere making of a sale 
below cost.” 

The fact of the matter is that every 
| Ice reduction Cal Ly said Lo hurt COM 
petitors, at jieast initially. The great 
Oliver Wendel] 


this more than half a century ago When 


Holmes recognized 


he wrote that, In entore Irhy? COMpctuillon, 


yep ae | the law adopts the economic postulate 


A “Wr - 
——— 


... speeds 
office paperwork 


Rated the finest by Executives, Secre- 
taries and Purchasing Agents... 
PANAMA-BEAVER Typewriter Ribbons 
and Carbons spell Ultimate Economy in 
offices where highest quality standards 
are maintained. 


that “free competition is worth more 
to society than it costs.” But minimum 
price legislation adopts the opposite 
postulate; that free competition among 
sellers does more harm than good. 


Efforts by trade groups to enforce 


i) ot 
le LAL: 
bbs AUHk 


MANIFOLD SUPPLIES COMPANY 
Coest to Coast Distribution 


188 Third Avenue, Brooklyn 17, N. Y. 


State unfair trade laws have already 





run afoul of the Department of Justice 
and the Federal Trade Commission in 


the cases of the Western Confectioners 











tells how on Page 41 


Association, New England Food Coun- 
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cils, and Calitornia Retail Grocers and 
Merchants Associations. But there has 
been no decisive test of the constitution 
ality of these laws betore the United 
States Supreme Court, and one may 
not occur until some time in the tuture 
when enforcement ettorts have been 


intensified. 


Dangerous Definitions 


Both the practical and the theoretical 
significance of untair sales laws d 
pend upon the definition of cost that is 
used in their administration. It 1s the 
definition Ol cost used that makes the 
laws far less innocent than would ap 
pear trom the arguments of the advo 
cates of this legislation. 

‘| he classical CCOLOTTIIC doctrine that 
prices must reimburse the seller tor his 
COSTS Was recognized long dVO as an 
oversimplification. Alfred Marshall 
pointed out that cost is a long run in 
fluence upon prices as a determinant 
of supply, while tor the short run de 
mand is the more important factor. 

The study Ol overhead COSTS has 
shown that a business may be bette: 
off selling particular products at only 
slightly More than direct COSLS than 
not selling them at all. By selling, 11 
is getting help from them in covering 
Its overhead, 

Edwin G. Nourse has pointed out the 
dange r ol basing COST COMPULATIONS Ql) 
a relatively low assumed rate of opera 
tions, thus discouraging price reduc 
LIONS that could expand sales toa lk vel 
where Op rations would he at a hivher 
percentage of capacity. At this highes 
level. unit overhead COSTS would be 
vreatly reduced. In a depression, as 
sales volume declines and unit overhead 
costs rise, Minimum prices are raised 
pus! whe n lower prices are required to 
stimulate demand. 

Perhaps the worst feature of the stat 
ULOry COST definitions, however, 1s the 
dithculties that may beset individual 
concerns that are accused of selling 
below the Ir COST under State untau sales 
laws, and must detend their selling 
prices in the courts. This is so particu 
larly in the nine States that specify in 


their laws that a cost survey covering 














Production Per Worker 
Increases 25 to 60" 
with 
ROL-DEX by Watson! 


established 1887 


A tew of the 17 ROL-DEX record units in the 
Central Traffic Bureau, Baltimore G Ohio Railroad. 


Cut Record-Keeping Costs 


up to ADS % 


Want to save money for your company? By cut- 
ting clerical help. payroll time and expensive 
clerical turnover, ROL-DEX has made substantial 
savings for many other firms. Mail the coupon 
below and learn how the ROL-DEX modern filing 


method can help your business. 


See ROL-DEX on display, Sept. 22-24 at 
the LOMA Convention in Atlantic City. 


WATSON MANUFACTURING CO., Inc. 
Rol-Dex Division, Dept. D-! 
Jamestown, New York 


NO WALKING 


NO STOOPING 


Please send me information about ROL-DEX rolling units 


, ; crwae 7. Compan; 
NO SQUATTING yas 
Nome 

Pat. and Street 
Pats. Pending 
City 


ee 


Watson also builds a complete line of filing cabinets 


and courthouse, bank and hospital equipment. 





SILENT SALESMEN THAT 


lees ~ YOU 


The Executive 
Desk Pal 
No. 300 
Lustrous 
nut Bokelite, 


Wal. 
with two deep 


wells, scads of 3x5 memo paper. 


Blank sample — $1.50 psipd. 


Reminds of You and Your Products 
Every Hour of the Day 

slogan or trademark on an 

Advertising Specialty not 

practical gift for 

ss prospects, bul 

as a constant re- 


Your firm name, 
Feecutive Line 
only 


your cy stomers 


makes a distinctive 
and busine 
builds good will and acts 
minder of your organization 

The distinguished be- 


cause each and every item is 


Executive Line its 


carefully designed to be extra 
extra useful and to 
of use 

BiLi CLIPS © LETTER OPENERS 
TAPE MEASURES © STEEL RULERS 
NOVEL PAPERWEIGHTS ©* KNIVES 

CALENDARS © LIGHTERS 

PLASTIC FOLDING 6-FOOT RULERS 

AND YARDSTICKS © PEN SETS 
The EXECUTIVE LINE products 
are available from most good 
Advertising Specialty firms of 
mail coupon TODAY, attached to 
your letterhead. 


valuable, 


render a lifetime 


ee 


a 


Triple Threat f —eer 


Letter Opener 7 


No. 1102 7 
Stainless Steel © y 
Hondle folding 7 
8 ruler, o mm » 


€ measure 


protractor 


and a 
Back, 
a decimal equiv 
alent table 
reduction 
Blank sample 
$2.00 postpaid 


and 


scale 


Pocket Slide 
Caliper No. 1045 


inches and metri« 





system atid deci 
mal equivalent 
table 
leather 
Biank sample — 


$2.00 _ postpaid. 


(;enuine 








case 





The 
Executive 
Ruler Knife 
No. 503 


steal 


t ullery 
hed hlodes 
fey ti } ght 


| ahtwe Three scales 


Blank sample 


= 


The EXECUTIVE LINE, 136 W. 54 St.. New York 19. N.Y 


am enclosing 


ples (checked) 


> 
4. 


No. 503 [7] 


i 


Name 


~ 


ivm a Name 


Address 


City Zone State 


ss ces Ginn ees caine nd cue enmncanetmneteainaeh aides cient eereenensseake see 


~lifetime 
on. High tem- 
with ? 
Wa- 


$2.00 postpaid. 
™ 





Lt 


1} industry and locality IS ¢ vic bce 7) 


COSTS, CXCE pt whe re the individual S¢ Lhe I 
that his own costs are lowe! 


irom his records. 


an prove 


’ States—Arkan- 
Kentucky, 
Oregon, Wash- 


se lle rs who do 


In these “cost survey’ 


California, Colorado. 
Montana. 


and W yoming 


Sais, 
Minnesota, 
Mneton, 
and CONTINUOUS 


held 


iat to 


not have ade quaté 


records run the danger of being 


to violate the law. They are 


incur severe penalties, even though 


their intent is to sel] above their costs 


AS they estimate them. 


Specified Mark-Ups 


The minimum mark-up provisions 


included some of the unfair sales 


laws to guide cost Computations ap- 


plic able to wholesalers and retailers are 


particularly mischievous. The laws of 


fifteen States specify a wholesale mark 


up of 2 per cent and any wholesales 


who claims he can do business for less 


must prove his contention. In eighteen 


States a retailer 1s similarly required 


to include a specified mark-up unless 


he can prove his cost of doing business 
is less. 
But the minimum varies from 4 per 


cent in Pennsylvania to per cent in 


Arizona. Nothing illustrates the arbi 


trary nature of this minimum price 


legislation. so eloquently as the varia 


tion in mark-up among the different 


States. as well As the wick Variation 


that must exist asto a proper minimum 


dhone different types and SIZES Ol 


1 tale y* 


Minnesota 


raising 


the Way to 
State 


Its stat 


has shown 


PEPLELETVIUIIN Priees undes 
Unt sales laws still further. 
ute does not specify a minimum mark 
up, but provides that sales al a mark Uy) 
of more than 5 per cent are not ith val, 


All types of 


particularly the minimum mark up and 


untair sales laws. and 
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! Need a New 
Plant location 





Then let us prepare a bro- 
chure tailored exclusively to 
your company’s needs, show- 
ing the advantages of locating 
in PITTSBURG, KANSAS. 





Simply lise the 
seeking in making 
There is no obligation. 


PITTSBURG, KANSAS 


Industrial Commission 
Besse Hotel Building 


41,620 MANUFACTURERS © 


DUN'S REVIEW REACHES thoy 
PRESIDENTS ANT TOR 
TIVES OF 41.620 MANE RAG 


requirements 
a relocation. 


you are 





a 
and 
fresh . 


d Daisy! ° 
rate 
———— ods 


{ra 


él 





Oxford 
PENDAFLEX® 


makes light work of my filing. 
The newstyle hanging folder 


is easier on hands and nerves. 
Finding is visual not manual; 
every folder tab in plain view. 


No follower block to loosen: 
no fingering through concealed 
folders. 


Nate Balaban, Detroit Office Sup- 


ply Dealer says:- *‘Oxford Pendaflex 
helps improve work-oufput in the 
offices of my customers. That’s why 
§ recommend Pendaflex systems.‘’ 


i 
| Oxford Filing Supply Co., Inc. 
| 72 Clinton Road 
| Garden City, N.Y. 
: Please send me _ information about 
; Oxford Pendaflex folders and the name 
' of nearby dealer. 
i 

: NAME 

' 

: ADDRESS 

i 

' 

' 

’ 


CITY STATE 























THE NATIONAL CITY BANK 


OF NEW YORK 


Head Office * 55 WALL STREET «+ New York 


67 Branches in Greater New York 


56 Branches Overseas 





Statement of Condition as of June 30, 1952 





ASSETS 
Cash, Gold and Due from Banks..... $1,541,981,993 
United States Government Obligations........ 1,547,303,755 
Obligations of Other Federal Agencies........ 31,222,804 
State and Municipal Securities ere 535,399,509 
Other Securities 99,094,844 
Loans and Discounts..... 2,180,010,102 
Real Estate Loans and Securities 19,373,005 
Customers’ Liability for Acceptances 17,428,469 
Stock in Federal Reserve Bank 9,000,000 
Ownership of International Banking 
Corporation 

Bank Premises. 29 624,883 
Other Assets. . ee Pe ee 8,244,192 

Total as | -..... $6,025,683,556 


LIABILITIES 


7,000,000 


Deposits sae aan | $5,541,640,663 
Liability on Acceptances and Bills. . $38,090,385 
Less: Own Acceptances in Port 
folio 
Due to Foreign Central Banks 
(In Foreign Currencies 


Items in Transit with Branches. . . 11,303,097 


20,056,90? 18,033,483 
18,712,000 


Reserves for: 
Unearned Discount and Other Unearned 
Income. , moar 22,772,623 
Interest, Taxes, Other Accrued Expenses, etc. 40,479,778 
Dividend..... 3,312,000 
Capital...... 


(7,200,000 eee $20 Par 
a 156,000,000 


Undivided Profits............ 69,429,912 369,429,912 
Total. . | Oe $6,025,683 ,556 


$144.000,000 


Figures of Overseas Branches are as of June 25. 
Lom 


$496,901,145 of United States Government Obligations and $19,692,700 of 
other assets are deposited to secure $400,945,247 of Public and Trust Deposits 
and for other purposes required or permitted by law. 


(Member Federal Deposit Insurance Corporation) 


Affiliate of The National City Bank of New York for separate 
administration of trust functions 
CITY BANK FARMERS TRUST COMPANY 


Head Office: 22 William Street, New York 
Capital Funds $31,240,909 














DIRECTORS 


WM. GAGE BRADY, IR 
( biatr in of the | ira 


W. RANDOLPH BURGESS 
( hairman ot the kxecutive 
( of itte. 
HOWARD ¢ SHEPERD 


President 





STANLEY CC. ALLYN 
President, The National Cash 
Kegister Company 


S KEHN 
man. Internationa 
rhe otie and le Mw rat 


(URTIS | (ALDER 
( hairman of the Koard. Electric 
hiond and Share ( « any 


(LEVELAND | Leovh ne, t 
Vice-President, Phelps Dodge 
{ orporation 


| Nl CZIANNINI 
resident Kank oft 
eational Trust and 
(lation 


iH (,L6V ER 
‘ idlent cariad Cee 
naconda © op 


rT ipahy 


MOOSE PH BP. GRACI 
Vresident, Vi R (d,race & 


HAKKY ¢ HAGERTY 
Financial V ice-Presice 
Nett politan Lite Insurance 
{ ompat y 


\MORY HOotlUc,HTON 
( hairmat i the hoare 


Corning (sla Works 


KEITH S, McHUGH 
Vresident, New York 

Lele pt ne ( ompany 

K(MGER MILLIKE!? 
bre ident Ler ing, Milliken & 
( o. Incorporated 


PKEDERICK BL RENISC HLER 
( huirman, United Aircraft 
{ ofpotation 


qa, KR ARID) WiooPh 
Honorary President, General 
biectric Company 


KECGINALID HK. TAYLOR 
W illia thle New 5 TK 
ROHRERT WINTHROP 
Kobert Winthr pa Co 
WHICH YT 
: ling & Wright 


té 
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Mr. Popodopoulis was amazed... 


~ « . When his order to a giant 

western orchard for a carload of 

apples was shipped across the 

nation without a question. He 

wanted those big beauties from 
Yakima and Wenatchee for his candy apple stands 
at school games, festivals, and fairs. It was a 
purchase out of his usual pattern of operation as 
a manufacturing confectioner. “Why did they 
trust me? How did they know I would pay?” He 
was pleased and a bit puzzled. 


But Dun & Bradstreet could tell him why. His 
Reference Book listing and rating established him 
as a capable merchant, and brought him as close 
as the shipper’s elbow. The detailed credit report 
on Mr. Popodopoulis’ 18-year-old venture was 
available promptly through a branch office system 
the nation. It showed that Mr. Popo- 
had his ups and downs. Things were 
shaky during the depression. The credit report 
told how tolerant wholesalers helped him over 
But Plato Popodopoulis had 


covering 
dopoulis 


those dificult vears. 
the stamina to meet difficulties and overcome 
obstacles. Besides, his ‘‘apples on the stick” 


Spec ialty is the kind that attracts youngsters from 


miles around. That’s why the credit manager at 
the orchard decided that Popodopoulis was a 
good risk. 

Mr. Popodopoulis got his carload of apples be- 
cause the facts were available upon which a quick 
and confident be made. And 
three million other businessmen—manufacturers, 
wholesalers and retailers—get merchandise on 
the basis of the pertinent sales and credit informa- 
tion of the Dun & Bradstreet service. 


decision CoO uld 


Dun & Bradstreet subscribers benefit by current 
and significant information—routine credit in- 
formation on normal risks, intimate personalized 
service on larger risks, tailor-made reports on 
management and industrial questions, export and 
import credit and sales data, a wide variety of 
research projects to provide facts for marketing 
decisions, and a broad panorama of business news, 
opinions, and facts in the columns of Dun’s 
Review. 
Fact-finding facilities cover the United States and 
Canada through 158 offices, and the free-enterprise 
nations of the world through 62 branches and 
affiliates. If you need business information. there 
isa Dun & Bradstreet service that will meet your 
specific requirements, | 
(The name Popodopoulis is fictional, of co 


DUN & BRADSTREET, INC. 


Dun'’s REVIEW 
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the cost survey statutes, make no pro 
vision tor: 

1. New enterprises that must sell at 
a loss for a time betore becoming estab 
lished. Thus, potential competition 1S 
headed oft by untai sales law S. 

be (Concerns in othe: helds who are 
eager to enter an industry, but who 
would probably have to sel] at a loss 
before establishing themselves therein. 

5° bent rprises cager to develop by- 
products that must be sold at a loss 
during development and promotion. 

4. Businesses that want to pursue an 
aggressive promotional price policy, 
seeking tO sell at a loss temporarily in 
order to boost demand, with volume 
sales paving the way for a reduction in 


Many 


would never have developed the mass 


unit costs. of our industries 
markets they now enjoy if they could 
not have sold at a loss for limited periods 


while demand was being stimulated. 
Private Enforcement 


Unfair sales laws authorize private 
enforcement action, as well as enforce 
ment by State agencies. Private in 
junction suits can be brought in every 
State except Kansas and South Claro 
lina. Sixteen States authorize damage 
suits, and in eight of them plaintiffs can 
ask for triple damages. This is a par 
ticularly burdensome and dangerous 
Type ot action to detendants where the 
burden of proot may be so dificult to 
maintain, especially by a smaller seller. 

Criminal penalties may be sought 
against \ iolators *) the untair sales laws 
in 260 States. while sixteen States au 
thorize injunction suits by an official, 
and ten States provide sellers may not 
sue for payment on sales made below 
cost. This last provision offers an in 
teresting loophole for financially em 
barrassed debtors Wn these States. In 
seven States violators may lose their 
franchise Or charter ice) do business. 

Trade associations and similar groups 
undertake fo report SUSPCE ted \ lolations 
in a number of instances, thus putting 
law. They not, 


teeth into the 


however, exert pressure to get 


miaty 
pict 
vidual sellers to raise prices without 
Inviting anti-trust law prosecution. 
Every business operating under an 
unfair sales law thus Paces the triple 
threat ot individual mnyunction or dam 
age suits, criminal action or injunction 


suit by State officials, and spying by 


Dun 


Tabulate «- Duplicate 


Use continuous Colitho Offset Plates or Readymasters in place of the 
ordinary paper in your tabulator and you can quickly daliaats the 
information when copies are required. You save tab time—do away 
with costly printed copy paper and your efficiency goes "way up. 

You'll choose Colitho Plates if you have offset duplicating equipment 
—Readymaster if you have spirit or gelatin machines. Any form can be 
preprinted on the Colitho Phase, or Readymaster. Perfect registration 
is automatic. Your duplicating department uses only inexpensive, plain 
paper to turn out completely filled-in forms—any number you need— 
accurately registered—clear and sharp. It’s the way to add more pro- 
ductiveness to your working day. 

For more information quickly, mail the coupon attached to your, 
business letterhead. 


ES Columbia Ribbon & Carbon Mfg. Co., Inc. 
G 130-7 Herb Hill Rad., Glen Cove, L. L. New York 


ol Branch Offices 


and Distributors in Principal Cities 


COLITHO 
OFFSET PLATES 


If you have an offset duplicator 


READYMASTERS 


If you have spirit or gelatin machines 








COLUMBIA RIBBON & CARBON MFG. CO., Ine. 
130-8 Herb Hill Road, Glen Cove, L. 1., New York 


Please send me complete information about tabulator applications for : 


C) Colitho Offset Plates C1) Readymasters 


Name 








Company 


Address 








City a 
Make and Model of offset duplicator 
Make and Model of spirit duplicator 
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OVER HALF 


OF ALL 


P-RATED 
FIRMS USE 


Speed Sweep 


MILWAUKEE DUSTLESS BRUSH Co. | 
530 W. 22 STREET, MILWAUKEE 3, WISCONSIN | 


Send complete facts about Speed Sweep. 








| 
Address 





City Zone__.._. State. 


alla a alae alle 




















trade associations or by other groups. | 
Unfair sales laws are open to the 

basic objec tion that they seck to prevent 

competition and prices from perform 


ing their functions in a private enter- 





prise economy. 


IDEAL XMAS GIFTS 
FOR YOUR 


BUSINESS FRIENDS 





The Role of Prices 





In a sellers’ market. a rise in prices 
stimulate s expansion of production and 


discourages consumption, thus helping 





tO adjust supply to demand. In a 
uyers’ market, similarly, price reduc- 
tions stimulate demand while discour- 
aging production by inefhicient, high 
cost producers. These price changes, 
down as well as up, play a major role 
in directing the allocation of capital 
and resources in our economy. 
Higher prices and profits cause addi 
tional capital and productive resources 
to be devoted to providing goods and 
services Which are in short supply. By 
the same token, lower prices tend to 


1 , ; 7 
cIrive capital and resources out ot pro 





duction of a product or service which 
has become too plentiful. 

Over the long run, prices must be 
high enough to cover at least out-of 
pocket expenses and to make some con 
tribution to overhead. In a sellers’ 
market, they will be considerably 





higher than that, and in a buyers’ mar- 
ket they may dip temporarily below 
that level. 

The concept of dynamic competition 
teaches us to expect and Accept both 
phenomena. Untair sales laws assume 
and seek to perpetuate static, rather 
than dynamic, competitive conditions. 

Even apart from the insuperable dit- 
ficulties of defining cost and enforcing 
these laws without imposing undue 


burdens, especially upon smaller com 














It'll be twenty minutes or 


“Oh, relax George! 
a half hour before your boss gets here.’ 
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LETTER OPENERS 


MONEY CLIPS KEY CHAINS 


Metal Arts Advertising Specialties 


Give your business friends a Christmas 
gift of lasting remembrance—an attrac- 
tive, useful advertising specialty from 
Metal Arts bearing your advertising mes- 
sage, seal, or trademark. 

Hundreds of suggested items to choose 
from... all made of satin-smooth bronze 
by skilled Metal Arts craftsmen. Each one 
is individually gift-boxed, ready for 
mailing. 

See your local advertising specialty job- 
ber, or write today for catalog showing our 
complete line of business gift suggestions. 


METAL ARTS CO., Inc. 


742 Portiand Ave. Dept. 45 Rochester 21, N.Y. 





1g5 


We work by established 
plan, wot from deadline 


to deadline. 


Hamilton Advertising 
Agency 307 N. Michigan 


BELL BUILDING, CHICAGO 1 


+ 








petitors, the principle of unfair sales 


legislation does not have a proper place Snappy start ¢¢ ¢ 


in our economy. The job they nomi 


nally seek to do on behalf of fair com- speeds the day! Mail opened and on the desk ... means 


petition can be done idequ itely by the everybody can get down to business right away! One of 


> » > ‘ . a >» ow ‘ > . . ’ 
anti-trust laws. the best business accelerators isa PB Mail Jpener! 


Considering the great problems of This electric Model LE, will open a// your mail in a 


cost definition and enforcement. and matter of minutes ...snicks a feather edge off any envelope, any 


how thev mav result in establishing and Size, any thickness—as fast as you feed envelopes to it... Quiet 


inning, efficient, durabl S ? 
maintaining unduly high minimum running, efficient, durable! Ask the nearest PB office to show you 


powered and manual Mail Denne or write tor illustrated folder. .. 


prices, these laws threaten to hamper 
FREE: Handy wall chart of new Postal Rates for all classes of mail, 


seriously the healthy functioning of our 


complete with changes, and parcel post map showing zones for any low ality. 
PITNEY-BOWES, INC., 15s.) Pacific St., Stamford, Conn. 


..-Originators of the postage meter, 93 offices in U.S. & Canada, 


PITNEY-BOWES 


© MAILOPENER. 


competitive system as eflorts afe mace 


to apply them more widely. 


ASS SIGNMENT 


Continued from page 31) 


sources, then from special marke 
studies. 

Next, the top management should 
decide where it wants the company to 
go. It isn’t enough for a concern to 
say it wants to have a good business 
and make money. That sort of think- 


ing results in its becoming smaller, not = Th R | ° NEW 

having a good business, and not mak € Revo utionary 

ing money. It can’t stand still. The n } G 
American system is built on every GRIP-STRUT Se GR T i 


body's trying to get bigger. Oddly 


Y 


enough, under this system, everybody —_- GTH 
? | gives MAXIMUM S$ armunauen WEIGHT _ 


can win. For although everyone's 


share of his industry can’t increase, | _— 


everybody’s dollar sales can get bigger | g RUGGED Xx 7 + t , 2 \y 


vear bv vear. 


Regardless of who does this job sie! ) LOW COST 5 " YY 
orientation and goal-setting, the sales me | 
head has a great responsibility to sce NON SKID | } \ 
that it gets done, VERSATILE 4 ' } it 
One very good idea is to make 
plan—say, a ten year plan—that shows ; 1 i ‘ ‘ i } 
what sales you want each year. The \ \ M yh 











industrv’s sales should be shown, and 


F : 
Ao v : 
panes M patent feature 


the company’s percentage of them. 7 7 ! Parodie 
if 

we NOT welded. Vertical members joined by integral saddles 

planned thus far, a decision should be to form a positive NON-SKID surface under al/ conditions. In 

one singie unit, GRIP-STRUT Safety Grating combines great strength 

with light weight, its side channel members greatly reduce cost of construc- 

| tion and simplify installation. Easy to maintain and clean. Replaces old or 

Sometimes this means product diver- obsolete types of grating. Grip-Strut has a lower cost factor than any other 

sification. but not alwavs. As is well type of grating. Available in steel or aluminum. WRITE FOR FULL DETAILS 


| * * 
known. expansion into new products ' CRIP-STRIT nivision 


requires a lot of study. There is a 


tendency to believe that a new product | , THE GLOBE COMPANY 


or a new line will do better than it 4014 S. Princeton Ave. + Chicago 9, Illinois 


That is a forecasting job. Then, having 


reached as to what has to be done to 


achieve those objectives. 
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Can You Match These 
WALES Fabricator 


/me Studs 057 








f 


a 7 - 
Simplicity of Wales Fabricator design and 
operation makes possible these startling 
“never-heard-of-before” time study figures. 





An electric refrigerator setup in only 3.37 min- 
port, 291%" « 614” with utes and subsequent 
10 holes ond 4 notches pieces in only 29 SEC. 
was fabricated including 
tetup in only 5.61 min- An electronic chassis 
utes and subsequent 1246" xn 1144", with 1186 
pieces in only 37 SEC. holes and 4 notches wos 
completed including set- 
up in only 32.45 minutes 
and subsequent pieces in 
only 6.44 MIN, 


A part for farm equip- 
ment, 72! x 22° with 
12 holes and 26” nibbled 
cut-out was finished in- 
cluding setup in only 
12.01 minutes, subse- eter with outside diom- 
quent pieces in only 2.32 eter nibbled and 5 holes 
MIN, punched was produced 

in only 4.26 minutes in- 

An automotive chon- cluding setup and subse- 
nel 28" long with 12 holes quent pieces in only 2.38 
wos fabricated including MIN. 


WALES DRILLING 
eG sll ae 
met 


A circle, 24” in diam- 


®@ This machine is specially designed, 
thoroughly engineered and ruggedly 
constructed to meet the precision require- 
ments of locating, drilling and reaming 
holes in material of practically any length 
up to 36° wide. There is no other drilling 
machine or jig borer like it. It also fills 
a definite need in making templates for 
mounting Wales Hole Punching and 
Notching Units. 


Write Today for Catalogs 10-A and DM. 
WALES-STRIPPIT CORPORATION 


George F Wales, Chairmon 
392 Payne Ave., N. Tonawanda, N. Y. 
(Between Buffalo ond Niogaro Falls) 
Wales-Strippit of Canada Ltd., Hamilton, Ontario 
Specialists in Punching and Notching Equipment 


actually can- 


Dun’s REVIEW 76 


certainly better than the 
old ones. Such views are often based 
on insufhcient knowledge—in other 
words on insufficient study. 

In any case, once the decisions have 
been made as to what will be sought 
in over-all sales, it is necessary to go 
forward with the plan for the months 
immediately ahead. This will involve, 
in its turn, decisions of many kinds 
on many matters. It will involve the 
co-ordinated activity of those respon- 
sible for advertising, sales promotion, 
marketing research and, perhaps, prod 
uct design, with many an assist from 


other departments. 


Clarity and Understanding 


It will involve enunciation by top 
management of a clear definition of 
the responsibility of the sales depart- 
ment—a clear assignment, too, of its 
duties and its authority. Otherwise, 11 
1S impossible for the sales activity to 
proceed at maximum effectiveness. The 
lines of liaison between sales and other 
parts of the business should also be 
clearly laid down and understood. 

This is essential to prevent gaps in 
work, overlapping of functions, buck 
Passiny, lack of proper Co-Op ration, 
and delays. 

One of the matters that has to be 
considered making a sales plan is, 


of course, prices. In the months im 


mediately ahead, it will be especially 


Important and especially troublesome. 
Prices in general have been so high 
as to be seriously vulnerable. This has 
been particularly true in certain lines, 
in some of which prices have already 
levelled off or fallen. 

Prices in general are so high to-day 
that they present one of the two weak 


est points in the economic situation. 


The other weak point is of course the 


question of demand itself irrespective 
of price, buying power, confidence, and 
other key factors. 

ven if the boom were to be resumed 
on the strength of larger Government 
spending for rearmament and foreign 
aid than now contemplated, so high a 
general price level will continue to be 
vulnerable to some sort of a general 
downward movement occurring for 


technical reasons founded in psycho! 


ogy. Under such circumstances, the 
price-maker faces a difficult task as he 


She’ (\RRICE VALET 


Costumers, Ward- 
robe Racks, Locker 
Racks and Check 


An Answer to every 
Wraps Problem 


Welded steel Valet Racks keep 
wraps dry. aired and “in 
press”...end unsanitary 
locker room conditions 

save floor space—fit 

in anywhere... .standard 
in all strictly modern 
offices. factories, hotels, 
clubs, schools. churches, 
institutions 

,or wherever 

i there is a wraps 


, By, 
problem. Write for Catalog No, 2 


VOGEL - PETERSON CO. 


ew ee al | ee ee a ee 





GENUINE & x 10 


Made from Your Negative or Phote 
Unsurpassed in Quality at Any Price 
Under supervision of famous 
James J. Kriegimana 


U. S. A.’s LARGEST REPRODUCTION HOUSE 


WE MATCH YOUR ORIGINAL TO A “T™ 


WE tig WHAT WE ADVERTISE 





41,620 MANUFACTURERS 
DUN'’S REVIEW REACHES THE 
PRESTDENTS AND oe BEAECT 
LIVES OF 41,620 MANUFACTURERS 


for your lively firm with handsome, hard-working 
advertising that respects the facts while boostir 
buy-urge. My “Budget basis” service prov 
valuable help anywhere without adding | 
payroll. On company letterhead, request Folio 2 


’ 


FOR OVER wa qi 
a « 


S50) vears 


MOLINE . 
"Hole-Hog Hes: 


SPECIALLY littl 


DESIGNED Ko . 
MACHINE fw @ =e 
TOOLS. = 


HAVE CUT PRO il 

DUCTION COSTS 

FOR AMERICAN 
INDUSTRY 


DRILLING 
BORING 
HONING 
TAPPING and 
Special Machines 


AUGUST + 1952 





looks ahead. What are the prospects 
for his particular line. 

The key to the situation is, of course, 
to maintain an ear firmly planted on the 
ground in a listening attitude, while 
busily figuring costs with a very sharp 
pencil. Regardless of the implications 
so far as inventory is concerned, one 
should be ready to move quickly as cir- 
cumstances may dictate. 


How to Set Prices 


There are of course basically only 
three ways to set prices. One is to start 
with costs and add profit desired. The 
other is to find out what other people 
are getting, do likewise, and hope you 
make some money. The third is to find 
out what people are willing to pay, and 
then buy and build so as to sell profit- 
ably at that level. And finally, one can 
employ a mixture of any two or all three 
of these methods. 

Some concerns to-day are employing 
their marketing research personnel in 
very extensive fact-finding jobs in 


(SHING FHOTOMRAPH 


which consumer reactions to price are 
explored at the same time that com- 
petitive price movements are investi- 
gated in the field. These data are 
co-ordinated with cost information in 
the formulation of what appears at any 
one time to be the best policy. 1 would 
know of no better method. 

During World War II and the earlier 
post-war periods the consumer was not 
price conscious. He would buy any- 
thing. So would the dealer. Now, in 
line after line, things are changing. 
Pricing has to be accurately geared to 
market, competitive, and cost con- 
siderations. It’s a real job. 

And, as things become more com- 
petitive this situation will be aggra 
vated. The price-conscious chains will 








mped” 
) ~ by a tough 
steel 


Vf fabrication 
* problem 


Give International the nod for 
help on your knotty project... 

Profit by International Steel's 
vast fund of cumulative steel-fab- 
ricating experience — gained 
through many years of serving 
America’s greatest names in 
industry and business — concen- 
trated on solving your specific 
steel-fabrication problem to your 
complete satisfaction. 

Write us today, explaining 
your problem — addressed to 
Special Projects Director, please. 


1922 EDGAR STREET 
EVANSVILLE, INDIANA, U.S.A, 
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FREE 


to qualified buyers 

of fabricated steel — 
NEW INTERNATIONAL STEEL 
FACILITIES-SERVICES 
MANUAL —send for your 
personal copy NOW. 


International Steel is a prime source for: 
Structural Steel; Steel Building Products; 
Warehouse Steel; Standard Steel Build- 
ings; Farm Buildings; Aviation Buildings; 
Revolving Door Entrances; Industrial 
Doors; Railroad Products; Stainless Steel 
Products; Lindsay Structures. 


a 


INTERNATIONAL STEEL COMPANY * 


“4 





have one advantage in their lower costs 
CONSULT of doing business, which have always 
tended to vive them advantages at the 
retail level. The Federal Trade Com 


mission found that food chains sel] 





lor 3.1 per cent less than independent 
food stores, on the average, and that 


chain drug stores sell for an average 


ray 


12.5 per cent less than independents 


=f Natural Advantages 


UTILITIES RACK 


on wheels 
Item NS-415M Item NS-415R 


$6775 $7020 


, - ~ (Roller bearing, {Ball bearing, 8" 
height to top shelf 42'/A top of table 50 ” 0 if.* 9 

. , 6" « 2°, all-metal xn WY", rubber- 
44° long, 20° wide. All steel welded con: 
struction. Semi-crated approx. 190 Ibs 


ftem 86-426 


$67 20 
STOCK CHECKER’S TRUCK 


esigned to handie a large variety of items 


When the economy works into lowet 


price levels, the chains are in the best 


~ parts. Three steel shelves with I” flanges 


position. They have certain natural 


all around. Floor clearance 9'/2". Overall 
low-cost advantages plus the disci- 
wheels) tired wheels) . 
plined cost control that marks chain 
Item $-987 


$1 1550 


operations. Of course, the chains wil] 
have disadvantages, LOO, the principal 


one of which is some lack in flexibility 


TENDER 


item on wheels 

NS-296 item NS-428R item NS-428M 

$5] 15 $9610 $9410 
frubber-tired wh'ls} {all-metal wh'ls) 
HAND DUMP TRUCK moved and rubber tired wheels are 
Built of sheet steel and angle iron. desired. 54” long, 28° wide, 42° 
welded construction-——tubular handle— high at handle. Top of platform 14° 
approx. weight 65 ibs. 30" by 16° « 32 off floor. Welded construction 


high. Top deck 2” deep, lower one 3” Heavy %" plate. Two swivel wheels 
at handle end. Approx. wt. 300 Ibs 


in meeting local price situations. 


Heavy Duty 
WAREHOUSE TRUCK 


Use anywhere heavy loads are 


One good idea in pricing in a tough 
market is to start out with an examina 


hon ol the sales trend ay CVeTy product, 
Reinforced heavy sheet steel, '/y , ; ’ 
cubic yard, capacity—two 8° semi ih} COMParison with the PFiCces charged 
steel! wheels and two "ag metal ' : . 
swivel casters. Wt. 125 ibs In other words. 7 3.2 200d idea €) 


turned edges all around. 


have on hand a complete price history 


DESIGNED AND MANUFACTURED BY 
ka @ on every product, which will give one 
- an idea of the effect which price 
changes have had in the past. 
16034 Fullerton Ave. ¢ Detroit 27, Mich. 


The large chains, by the way, are 


going in more and more for private 





brands, or, as we are now advised to 
They 


are doing this because they can exert 


call them, distributor brands. 


MANUFACTURERS 
DUN’S REVIEW REACHES THE PRESIDENTS AND : Li Re , ? ail 
more control OVC! thei Own brands. 


TOP EXECUTIVES OF 41,620 MANUFACTURERS With such brands they are in a highly 





flexible position in times of sales stress. 











They can manipulate prices readily, 


and in some cases they can make a 


la Camttlla 


™ BAN KerTORONTO 


BUSINESS BANKING 
NEEDS EXPERIENCED 
CANADIAN DIRECTION 


The vast size of Canada creates a 
peculiar problem in business banking 
Ihe widely 
communities and industrial centres 
Operate best with the specialized 
branch banking system designed to 
meet their needs 

Over 235 Bank of Toronto branches 
Canada can provide 


scattered commercial 


throughout 
American businesses with complete 
financial facilites and a multiple 
source of sound market information 
If you plan ro enter the Canadian 
market, write our Head Oftice tor 


expert advice and help. 


incorporeted 1855 


Head Office Toronto 1, Canada 
Correspondents throughout the World 


larger unit profit. These advantages 
are in greater OF less degree offset by 
the fact that these brands are harder 
to sell, and that their use often involves 
greater risk and the employment ol 
larger capital. 

This trend toward private brands has 
Important implications, of course, fo 
manufacturers of national brands 
They find it necessary to introduce 
points of product superiority and to 
advertise in a more original way with 
larger expenditures than otherwise. 

After the war many new brands arose, 
especially in radios and appliances. A 
large number of new private brands 


came into being, too. Many of these 


S? 
new brands are now out of existence. 
Should the individual manutacturer 


seck the larger volume that may ac 





RECOVERED STIMES ITS COST 
IN Z YEARS USE... 
NO REPAIRS OR REPLACEMENTS 


i 


Unsolicited statement made by a Michigan 
user about a Titan Electric Hoist. 


The Titan is a powerful, little hoist with 
big hoist features: Improved Worm Drive, 
Electric Brake, Steel Wire Hoisting Rope, 
Push-Button Control. Capacities: 250 Ibs. 
to 1 ton; with monorail trolley or upper 
hook 
Write for Titan Bulletin 861A; 


695 on licht. 


suspension 


also Bulletin 
overhead Electric Hoist Cranes. 





Material handled overhead valu- 


able floor space for production. 


saves 


GAL eLectric Ho!st 
manufactured by 


THE DETROIT 


DETROIT HOIST & MACHINE CO. 
8262 Morrow St., Detroit 11, Mich. 





company private brand manufacture ’ 
That is of course hard to answer. These 
brands will get him into markets he 
might not otherwise penetrate, but he 
will find that the mass merchandisers 
have to be handled with some caution 
He does not want his customers to 
dominate him, and he does not want 
to have too large a percentage of his 
sales tied up with any one customer. 
This business, too, is often sold at a 
much lower profit margin than other 


Sad les. 
Lower Profits 


As to profit margins, it seems clea 
that this year and next manufacturing 
profits, and business profits over-all, 
will be less than they were last year- 
less in dollars, less as a percentage of 
sales, net worth, or anything else one 
may have in mind. 

[In fact, this profit question will be 
important as never in any recent year: 
profits will be harder to get unless we 
have ad great accel ration in the dete 1iS¢ 
program, the pressure for them will be 
strony; everything that bears on them 
will be under intense scrutiny—espe 
cially, perhaps, pricing and disti ibution 
COSLS, 

For a concern which faces declining 
profits, it will be doubly important to 
hudget the proht margin. The princi 
ple here is to budget the profit In eae h 
scyment of the business, and build up 
to the total: but of that more later. 

There will also be greater emphasis 
on organization than in recent times. 


unc I 


Untl recently, organizations 
the influence of boom business and eas\ 
profits were permitted in many cases 


Now 


the heat will be on tor common sense 


pon 
ff 


' 
| 


to burgeon ce UTP rece ar nted SIZC, 





~ 
. § 
. 





Helper? 
Woyt 
would rain the first week-end Ed had the 
power mower!” 
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PRINTWEIGH 


STOPS HUMAN ERRORS 


in reading Y 
remembering 
recording 


Toledo Printweigh Scales give 
your accounting department ac- 
curate printed records of each 
weighing operation. 

Every time you weigh, material 
becomes money. Basic accounting 
figures originate at your scales... 
in receiving, shipping and in pro- 
duction departments. These 
weight figures affect your inven- 
tories, receivables, payables and 
the final profit figure! Errors made 
at the scale stay wrong forever. 

TOLEDO offers a complete 
selection of models and capacities 
to start your cost records right. 


TOLEDO 


HEADQUARTERS FOR SCALES 
r---"SEND TODAY!-~~~ 


Toledo Scale Company, Toledo 1, Ohio | 


20387 describing 
Control and Printweigh 


TOLEDO Weight 


re cords, 


} Please send me bulletin 
i 


! Name_ 
j ~ompany 
Address 


City 





are you 
really the 
business man 
you think 
you are? 


Of course you are! You're in- 
terested in expanding your 
business in every way you can, 
youre curious about new 
methods, restless for improvement. These are the reasons why you'll be 
interested in the new VUE-FAX*, the Vertical Visible System designed 
to outperform any other method in present use for maintaining important 


business records. 


WRITE TODAY FOR FULL INFORMATION ON HOW VUE-FAX*® CAN 
BENEFIT YOUR BUSINESS THRU LOWER COSTS AND IMPROVED 
EFFICIENCY! THE RETURN MAIL WILL BRING YOU SOLUTIONS TO YOUR 
MAJOR RECORD-KEEPING PROBLEMS! 


"VIEW CONTROL FACTS 
WITH VUE-FAX 
(PATENTS PENDING) 


FASTER FACTS 
WITH VUE-FAX 


CORPORATION 
90 GOLD STREET, Dept. A * NEW YORK 38, N. Y. We 
Distributed In All 


5p E the VUE-FAX 


mark of identity- 
en nee edges 


Principal Citi. s 


MANUFACTURERS 


PRESIDENTS AND TOP EXECUTIVES 
TURERS 


A I . & : @ 
2 


DUNS REVIER REACHES THI 
Ok 41.620 MANULEFAG 





The SHEPARD HomeLIFT 

or EscaL lk T ts the practical solution 

for the family interested in eliminating 

starr cliambing drudgery. Safe —easy to install 

and operate—and priced within the family budget. 


Repre sentatives in all porary ipal cities, W rite 


for dese riptrve bulletins, 


THE SHEPARD ELEVATOR CO. 
BROTHERTON RO 
CINCINNATI 9, OHIO 


swe P ARO ‘. , SHEPARD 
HMOMELIFT FL FSC aiifrt , 
v 





In organization size and structure. And 
should be so. 

The changing status of the sales man 
aver, which has been noted tor som« 
time, will gain new impetus. I rete: 
gradual passing of the old line 
sales manager whose chief ability lay 


. ] 
In his power lo energize the sales force 


to the 


He was not in many cases qualified by 
nature or training to take his rightful 
place in the councils of the manage- 
ment. He was not capable of analyz- 
ing the business in the practical ve: 
thorough way that is essential to-day, 
or of putting to work the results of such 


analysis When made by others. 


New Sales Manager 


The modern sales manager must 
have Ne less ability than before to build 
a great organization, keep it enthused. 
and keep the customers happy. But hi 
must also be a man who knows how 
to get and use facts in a severely com 
petitive time. 

He must know about his market 
what and where it is and how and why 
it acts. He must be a master of the 
devices ol control the budgeting O] 
his operations and directing his men 

It is probably natural that this mor 
capable, broader type of sales manage: 
to-day SO often finds advisable iO) 
effect under him a division between the 
functions of planning and execution. 
If the organization is not too large, 
the sales head is himself sometimes th« 
planner. But it is increasingly common 
to find that such a sales manager has 
entrusted the execution of the plans to 
a strong right-hand man. 

And very often in the larger organ 
izations the vice-president in charge of 
sales has under him in effect two right- 
hand men. Or perhaps one should say 
one right-hand and one left-hand man 

one of whom is the planner, with the 
stall le partments reporuny to him, and 
one is the action man, with the line 
personnel as his responsibility. 

Such a plan is based upon the theory 
Ol Sp ( malization, and sometimes also on 
the belief that different types of men 
are required tor planning and tor ex 
With this latter view I do 
not agree, l think 


this specialization in function, but that 


ecuting, 
1S good to hav 
both the planner and the doer should, 


tor the good the business, be bal- 





anced types capable of acting in either 
role and Mt to be advanced to direction 
of the whole sales effort in time. And 
of course in the smaller concerns this 
Spec alization IS not teasible In the first 


Mstanece. 


Problems to Be Met 


Many questions of COUTSE GATS when 
, , 
i sales Organization is to be built ror 
rimes of] Increased COMpcuhtion. Should 
thy li nve oOrvaniZation de divided by 
regions, DY type sof customers, D\ prod 
()] how 4 I] there 18 a need Or 
} } ] 
SaicS CHYINCCTING work. should this be 
entrusted to a separate group of men, 
| should i¢ salesme 1 thle mise ae _ 
ld tl | ntl ly 
NVIIec>rss W he r¢ and how should the 
Hason berween bhiye and statl depart 
ments be effected > 
Only about one-third ot the manu 
facturing concerns in this country ar 


large enough to split the line organiza 


IIENLE Pil 


tion up under territorial sales execu- 
Lives. Stull fewer can etlect a division 
by tvpe of customer. Rather more tind 
advisable a division by product. Bur 
the great majority provide in their o1 
ganization set-ups tor no division of the 
line whateve £ The home othice sales 
OryvahiZation vorks directly with sales 
men who handle everything with all 
Types Or customers, and there ate ho 
T coronal sales he ads. 

‘| he Propel method. of course, 1S as 
eaner h sey reyation and Spec alization as 
ire Necessary tO VIVE adequate, but Heol 
CACCSSIVE WOI Ik loads and adequate, Duit 
bhootr UbyMeCcessa»ry specialization, and no 
more. And the big need in this day of 
tightening competition is an organiza 
Mon set-up that will be tlexible. fast 
POV IGIY. «aa reared fc thie quUICK 
changes that will need to be made tor 
OMSstant improvement i selling eth 
ciency and operating methods 


filk END 


Increase cash 


orking capital 25%, 


()% or more... 


in 3 to 5 days 


ee” 


I} Ve Lil bu ire Ci | ; ub , j rf. rit | ' ect t 
MIORIE CASH than ° 7 fre r mal ana hol ' 
| if you don ave used HALF A BILLION DOLLARS. 


tl ual irc? li 


ruc? y¢*? 


a rane that Ca 
CONTINUOUSLY 


C OMMERCIAI 


There is nothing more costly 
than lack of cash. 


tion. writ i 


t COMMERCIAL CREDII 


le y\ rif 
i ‘ 


Pheer 


if Your fice 


Capital and Surplus Over $125,000,000 


COMMERCIAL CREDIT COMPANY 
BALTIMORE 2, MARYLAND 


COMMERCIAL FINANCING SUBSIDIARIES: Baltimore | * New York 17 
Chicago 6 ® Los Angeles 14 © San Francisco 6 and other financing 


offices in principal cities of the United States and Canada 


My 





CHECK 

YOUR 
HANDLING 

at these key points 


ON PRODUCTION FLOOR 


Need more space for production? Then 
put this RAYMOND Low-Lift Electric 
Truck to work! It lets you consolidate 
stock areas — serve 2 to 4 production 
areas using a single truck. Replaces 
several hand or walkie-type trucks — 
spots skid loads of work-in-process right 
at machines. 


IN STORAGE AREAS 


Take narrow aisles in stride — use the 
RAYMOND Low-Lift Truck to pick 
up raw materials or store finished 
parts! This truck actually right-angle 
stacks skid loads 48” long in aisles 
only 5 ft. wide — thanks to its short 
length and patented* off-set drive 
wheel with 200° turning arc, 


ON LOADING DOCKS 


No more slow-downs when you load box- 
cars or trucks with a RAYMOND Low- 
Lift Electric Truck. It travels up to 6 
mph empty, up to 5 mph loaded — features 
fast starting and stopping. Patented* 
RAYMOND knee-action swivel caster 
compensates for uneven floors. Truck has 
4,000 lb. capacity. 


Lose time moving materials from floor 
to floor? Not with a RAYMOND 
Low-Lift Electric Truck! This truck 
operates safely on low-capacity ele- 
vators or floors hecause it’s so light, 
so compact, has no counter-weight. 
Operator rides in safe standing posi- 
tion, protected by metal guard. 


Choose ) ; Low-Lift 
| | ELECTRIC TRUCK 


GET THE FACTS Send for Bulletin 750 and learn the RAY- 
MOND Low-Lift Truck story! Ask for a demonstration. 


The RAYMOND CORPORATION 


* Patent No 4682 Madison St., Greene, N.Y. 
2,564,002 





Gentlemen: Please send me Builetin 750 on your 
Low-Lift Electric Truck. I’m interested in a dem- 


| onstration: [_]Yes [_]No 
oe i’ 








~~~ 
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MODEL EL4P for skid plat 
forms Also available for 
single and double-face pallets 


~—Model EL4AF. 








SALESMEN 


(Continued from page 26) 


now look upon as our hidden salesmen. 

If our people can do a better job than 
competition, we reasoned, we don’t 
have to worry about bringing in the 
business. We didn’t have to be very 
smart to figure that much out. But 
how do you sell your own people on 
the fact that doing a good job, helping 
the company, is also going to help 
them? How do you sell them on the 
little fish-bowl of free-enterprise which 
Is your company. 

We found out that this simply-stated 
objective could become a little compli 
cated. 

One day we read about company X, 
with a wonderful employee benefit pro- 
gram, security from the cradle to thi 
yrave, high pay, low priced lunches in 
air conditioned cafeterias, and for all 
| know, velvet-lined shower rooms. W: 
could hardly wait to copy company X’s 
example. 

We could hardly wait, that is, until 
we read a month later that the employ 
ecs of this same company X were out 
on strike, picketing the plant, and 
damning management up one side and 
down the other. 

Company X hadn't solved its prob 
lem. Neither has any other company 
in America. I know that I don’t know 
the answers. But doesn’t it seem a littl 
incongruous that a company can do an 
outstanding job ol selling almost total 
StUranyers On its products and tS COI 
porate self, yel cant even come close to 
selling its own employees on their jobs - 

Doesn't this indicate that perhaps 
you and I, the down tO-¢ arth tree entel 
prisers of America, just haven't dug 
deep enough? Should we share Parl 
of the blame? 

We chuckled al the thought ot ail) 
engineer making a sales call on a cus 
tomer. Yet I’ve seen strong salesmen 
blanch at the suggestion that they take 
over a union negotiating meeting 
Why? = Isn’t that a selling job, much 
PLLOre down the alley ol the sales Mtha- 
el than ol the lawyer OT personne! 
man assigned to this work? Isn’t this 
sort of help in our own best interest 

bor the ability to mecl production 
schedules, yuarantee gor re quality, kee \) 
reyects at a minimum, hold the line on 


COSTS, and Carry out dozens ol othe: 





. rANIA 


Bt 
mee ’ 


State Tax Reports... 


® State taxation once was easy. The property tax, a franchise tax, and 
a few license taxes made up the picture. But now all this is changed. 


® New and drastic forms of taxation have been created, rates have sky- 

rocketed, more and still more tax money is demanded. | Today, as never before, 
correct, continuing tax information is vital to effective, economical business management. 
And not just at return time, but all through the year. Tax control must be carefully planned, 
plans constantly revised to match the swift pace of present-day tax changes. 


® For these basic reasons Tax Men everywhere welcome the special assistance of CCH's 
State Tax Reports. 


® Forty-eight states and the District of Columbia are each individually covered by CCH's 
State Tax Reports, each state the subject of its own reporting unit. Swift, accurate, con- 
venient, the informative regular issues of each unit keep your tax facts and information 
constantly up-to-the-minute. Coverage includes new laws, amendments, regulations, rul- 
ings, court and administrative decisions, return and report forms—in short, everything 
important or helpful in the sound and effective handling of corporate or individual state 
taxes and taxation. 
Write for Full Details of Reporting for Your State 
COMMERCE. CLEARING. HOUSE, INC., 
PUBLISHERS OF TOPICAL LAW REPORTS 


CHICAGO 1 NEW YORK 36 WASHINGTON 4 
214 N. MICHIGAN AVE S22 FirTH AvE 1329 E STREET. N. W, 


CCH TOPICAL LAW REPORTS 


Dun’s REVIEW 52 AUGUS1 1952 





ex? 


») 
Pr ss 
caused by 


static electricity 


ven CONDUCOTE 


Prevent death and destruction—grim 
partners of static-produced explosions 
by coating your floors with spark-proof 
C ONDUCOTI 


Costs only pennies per square foot, 
yet it may save you a King’s ransom.in 
property damage and liability suits. Pro 
vides a natural outlet for stored-up static 
charges by creating conductive surfaces 
on your floors. 


to apply. Leaves a smooth, at- 
surface that is no problem to 

CONDUCOTE Finish ts available 
5 colors. 


beasy 
tractive 
maintain. 
in your choice of 


Certified by Underwriters’ and Electri- 


cal Testing Laboratories. 


CONDUCTIVE 
BOOTIE 
Safely Disperses 
Static Stored in 
Human Body 


Worn ovel 
CONDUCTIVE 
body currents 


the | LOGE 
dangerous 
floor. 


shoes, 

drains 

skin to 
to wear, casy to store. Made in 
for men and women. Sterilized 
after cach wearing, so it need not be in 
dividually assigned little more 
than half as much as conductive shoes. 

white 
tt 7 6 


“LEGGE: 


» raTARD ON mm 
“yy 


ordinary 
Boottl 
from 

bass 
$ SIZES, 


C Osts 


Clip coupon today fot 
full information. 
WaLTeER G. LEGGE COo., 
Inc., I!O1 Park Ave., 
New York 17, N. Y. In 
loronto—J. W. Turner 
Co. Branch offices in 
principal cities 


\LEGGE SYSTEM 


a! S\Sa@tlets + leer 


Vemtecnanme / 


a 


Walter G. legge Company, Inc. 
101 Park Ave., New York 17, N. Y. 


Gentlemen 
detailed information on 


Please send me 


Conducote and Conductive Bootie. 
Nome 
Firm 


treet 








routing plant robs That together make 


Ui) good SCFVICGC, 1S Vital to the SUCCESS 
of anv business and the foundation of 


Who ex 


cept our hidden salesmen in office and 


our tree enterprise system, 


. 
_ 


shop Canh vive Us this assistance 


No Simple Solution 


Electric 


as we tri to develop Our hidden sales 


Cun thin! me, al Products. 


men, came harder and harder. It’s a 
proble 1) that Calli HCVCT be solved until 
Vou realize how tough if really 1S. 

lor example, you know and I know 
that the world isn’t beating a path LO 
ADV doo lor a better mousetrap. The 
world Wants not only a better mouse 
trap, but it has to ay assured of continu 
ing quality, available supplies, continu 
ing improvements in design, and a 
hundred similar factors. 

(sradually, we became aware of what 
we are really selling. We realized that 
we are s¢ ling hat things, but the brains 
and time of our business family. 

When a customer places an order 


dollar S 


lor some thing a little bit ora reat deal 


Involving many thousands of 


diflerent trom anything we have ever 


ar Signed oO built betore, Ios ane ae 


ol faith. ... It is faith in our engineer 


mnie now how. ul production skills, 


our financial securitv. oun corporat 


Mtcerity. 


ustomers buy from us because « 
their taith in the peopl who make uy 


[hi 


buv vour produc ts and services because 


Electric Products Company. The 


of a simular taith. People are the great 











H(IIHMNAN 


RM O ANDELZES CU 


and put through an immediate raise 
for our cleaning lady, Mrs. O'Malley, who is 
doing such an outstanding job. ...” 


RevViIbW 4 Litatst 


For Faster, Easier 
PALLET MOVING 


SE 


| U 
 “Weld-Bilt’ 


: 


_° PALLET TYPE 
f HYDRAULIC LIFT TRUCKS 


Weld-Bilt'¢ 


You'll speed up and sim- 
plify moving of a greater variety of single 
or double-faced pallets — with the “Weld- 
Bilt’ Pallet Truck! Here's why: Sturdy 
forks, with greased-for-life ball bearing 
wheels, multi-stroke hydraulic lift, acceler- 
ator-type lower pedal, “‘anti-kick-back” 
safety handle, front wheel equalizer 
many other long-service features. 

Write for ‘‘Weld-Bilt’’ Pallet truck bulletin 1149 


WEST BEND 
EQUIPMENT CORP. 


445 Water St... West Bend, Wis. 
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PLLLBARABLAABLEBRELLBELEE 


PERSONALIZED 


GLASSAASHRTR ; YS 


BLLRERRERLBEE 


: 


BLBRELREREEEE 


tree illustrated catalog of “ 
RAINBOW GIFTS IN GLASSWARE # 


RABBBABTABRLLELSEELELARBSBEEELEREEBE 


HUNTINGTON 
LAL 


IQg52 





CStE assel OF VOUT! COTTDP ATL and of mine. 
But how many ot our hidden sales 
men have had this tact pointed out te 


them? How many have experienced 


Federal Specializes 


the thrill of seeciny themselves as vital 
Darts Oo] the sales team? 

It thus seems that the common sens« i COMPI EX 

: m 4 

thing to do is to provide these hidden 
desmen with a magic carpet to trans 
port them to the firing line where their Business Forms 
brains and tim< are being sold, to whi re 
their teamwork 1s so often weighed 11) 
the balance. The magic carpet can bs including 
provided only by the daily eflorts (>| 
our sales teams to bring the trials and 


tribulations of their work with custom 








ers back to the men and women in thi 


ofhice S and shops. 


\ / | 
How It Is Done . \ | a / 


&t AP’'N PART 
This is the line of reasoning we tol S N Ni 
/ 


lowed in trying to bring out the tull | a“ vA wn 
talents of our hidden salesmen. / 
y, 
VW Cc decided to keep OUT employe \ 


really informed about the operation ol ’ = 
eally informed about the operation o Riiwitiioti«towtehwnl 
the company, to show them how they 3 

Sets 











fitted into the sales picture, to show 
how they could build greater oppor 
tunity and greater security for them 


selves by helping to build sales. 


| ; . . . : : 7. .t) “ ° ° 
Now, we tell our people in the sho; Federal designs and prints forms to 


and 11) the othice who Our customers : 
solve your business problems. 
are, how Important these customers are , | 
to them and to the company, how much We specialize in complicated carbon- 


business different customers give us, interleaved sets of all sizes and 
and what this business means in term combinations of sizes. And because 


of the hours of our work it will buy we use only the fastest, most modern 


And we try to show our peopl how, . ° 
: : machines available, you can depend 

like every other team, they must b na ma 
: | on us for finer precision-printing — 
competitive to move up in their league. 
very new customer lined up, ever) and prompt delivery. Federal prices 
large order booked, is a major victors are attractive. Why not have us 


lor The Electric Products Company quote on your next job? 
team. And we tell our people about it. 


It a good customer walks through 


our plant and compliments us on I 


dppearance, we want the fellow s who FEDERAL DESIGNS AND FREE FORMS FOLDER ee Products, Inc. 


worked hard to make the shop neat and PRINTS multiple carbon 
90 Gold Street, New York 38 
clean that day to know about it. Call forms . . . carbon-inter- 
leoved cletements . . . Send me your free illustrated folder, “Short Cuts in 
. voucher and payroll Business Forms 
help you and they can help me i checks...spot carbon and — 
they ve done a good job when yout die-cut carbon forms... 


} 
Clustomers and Mie walk through. 


them janitors if you will, but they can 


ADDRESS 





CITY — cement Rime 


drawings, or for wiring diagrams and 
Instructions, we want the blueprint boy FEDERAL 
to know that tor the moment Ae ts th 


man carrying the ball. It the prints 


It a customer asks tor dimensional 


PRINTERS OF BUSINESS FORMS SINCE 1926 


he sends are neat and clean, if they 





Shred You ON Ly OAL 
i : fiom . 


Converts used wrapping paper, old § | het 


newspapers, folders, obsolete age — 
Sng office waste, blueprints, many big shippers, for packing, and 


boxboard, and other waste paper by plants doing defense work, and 


ay ) : government departments for de- 
ga the best kind of pack stroying confidential documents. 
6 They can be set to make shreds as 


Taylor-Stiles Shredders are used by narrow as 1 /64th of an inch. 


The #218 machine shown 


here shreds up to 4,000 lbs TAYLOR-STILES & CO. 


of newsprint per hour— 


other sizes from 600 to 47 Bridge Street, Riegelsville, N. J. 
20,000 Ibs. capacity per 
hour. 


TAYAOR-STILES 


ee UL TLLLLT | 


TUT.-TING’ MACHINES GENIiVe 


Please send me illustrated folder describing your 
Paper Shredders as used by leading industrial concerns: 


FASTER SORTING... | 
in perfect order ae 


geographical 


with less handling! , | or ony ether 


special indexing 


LeFebure vertical sorters are tailored to fit EACH job. Saves space, saves time, easy to learn, 
easy to operate and economically priced. let a LeFebure trained representative study your 
sorting job and offer a sound, workable solution to your sorting problem, No obligation of course, 


just outline your problem when writing us. 


FOR FURTHER INFORMATION—WRITE FOR FOLDER 808 


CORPORATION 
e 'Z CEDAR RAPIDS 1, |OWA 
Most complete sorting line available. Easy rolling stands also available. 

* |? ah AT ej i) 
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show his pride in his work, they’ 
a missionary job in building good 
every time the customer looks at them. 
If a shipment is held up because a 
STOC I clerk forgot to order brass wash 
ers when the stock dipped below th 
re-order point, we show how that in 
convenienced the customer, how that 
slip Pave the COMpenition a chance to 
hit through our lime 2) ce fense, and 
perhaps to move into sCOrINg Positron 


during a crucial quarter. 
Everybody’s Job 


We try to picture for the craters in 
our shipping department what a bad 
Hirst impression can be created in th 
customers mind if, on unpacking 
machine he finds a bad scratch trom a 
arcless nail, or finds paint chipped by 
improperly placed bracing. 

The actual fact 1S that CVCTY ¢ mplove 
ol every Company has dl dire ct effect on 
sales. If he doesn’t, he’s hat Like ly to 
stay on the job very long. 

You and | have walked through a lot 
of plants and othces where thy Wool kers 


stand around with a sour look 


GENDREAU PH®! 


faces and plod along as it they 
have the slightest idea of what 
were doing. And the real truth | 
they probably don’t know. 

We'vi tried tO tell OUT peopl What 
they’re making and why they're mak 
ing it and what it means to them. 

That man is not just ughtening 
bolt. He ts helping to teed tens ol 
millions of men and women whos 
tood moves through warehouses and 
processing plants on industrial trucks 
charged by our equipment. And that 
fellow at the start of our assembly linc 
is not just soldering a piece of wire. Hi 
is helping to build a plater that wil 
add sparkling beauty to a lot of auto 
mobiles. 

We've told our people that they are 


part ot a crusade tO make The Elect a 





Products Company thie leading firm 
in the entire Powel CONVCTSION fi ld. S) 
We've told them that the ob ol on 
| ga8 


employee Oul of every four depends 


(st) TEW products OPpPorvunily prod 


— 
LictS. We call them. 


DRILLING, TAPPING 
AND BOSSES ELIMINATED 
.A superior switchgear pro- 
duct plus 20 per cent reduction 
opportunities, and their own future 1 | in its selling price, resulted from 
al big assumption these davs. After all. , Nelwelding, according to a lead- 
doesn’t the Government take care oj | : ing manufacturer 


| 
Assuming thal employees are intel 
ested in their own company and in 


building their own security, their own 


all of those things: But, just give a 7 | MANUAL ARC WELDING 
man half a chance to understand th . | ELIMINATED 

score and watch his interest blossom = J | | | -. Blimination of a manufacturing 
: | bottleneck by using the Nelweld 
| | method enabled a boiler com- 
Qur people have become interested | | | pany to boost production 25 


Interest in ““Know-What’’ 


mn our sales picture. ‘They want t | | | per cenf. 


know about it when we get an order, if | l MATERIAL HANDLING 
lose one, when we pay $22,000 for a | | GREATLY REDUCED 


new machine. when VW fart to meet a = = - By taking the tool to the 


delivery date. They take real pride in “| || work, Nelweld not only reduced 
the fact that they've never had a strike | ir’ material handling costs but cut 

We tried tor years to get a suggestion | fastening time on large coal 
plan working without much success pulverizers from . hours to 
But it’s working now and without any approximately 53 minutes. 


artificial pump priming. | ee] PUNCHING AND THROUGH 
W welcome Customers to our plant | | | BOLTING ELIMINATED 


} 


In fact, we bought an airplane to bring | ..»-Man-hours saved by Nelweld- 


' 
i 


more of them he re to see us, and W ing me making refrigerator cars 





encourage them to talk with the peopl enables ae jeading rani shop to 
) increase productivity one car 
their yobs. Just last week we had a 
| | be per day. 
| cy ! ‘v¢) cy cy 

ee ey. See oe AN ELECTRIC ARC WELDING PROCESS 


plant airtel regula working hours. He 

stepped up to an employee named Bill, | | OFTEN STEM FROM A 
who was turning a shaft on a large | palit 

engine lathe 


ah Netwero FASTENING CLINIC 


tomer said. “How do you like that?” 

Bill hardly took his eves off his work. 
“It don’t make much difference how | 
like it, he suid. “Customer needs this 


equipment real bad,” Bill said, “and ¢ The Nelweld clinic can 


we ve got to get it out to him.’ show yeu™ right in 
That tough customer was so easy 1 your own plant how 

hook, atter Bill’s comment, that it sort you can benefit from 

of took the pleasure out of landing him. this modern fastening 

\nd we've ue) Bill so located now that eal-aaareler 

you can’t get into the shop without 


talking to him. 


/avestigate Wow/ 


Write today to Lorain, Ohio for the 


+7 
Cin dollar out ol every foul that Wwe 
now take nN Omcs Troms thre 


products th il we Were nt pushis :” Nelweld Clinic Brochure. 


vears ago. Our people are trying hare. Futian 1. Creitr.. a Lite Cont. wilh ELWELD 
We know now that our hidden sale: vagal ti 
men are our Diggvest asset in Overcol | 
r tl | ] | Til | 
Ing the entrenched compectition a 
new fields 


} 
VC ALSO Know 


lies ned aeeueane DIVISION OF GREGORY INDUSTRIES, INC., LORAIN, OHIO 


AUGUST! 





—__— why WAL K? 


just push a button... and 


TALK? 


Countless dollars are wasted every 
day when employees leave their work 
to reach people in other departments! 
Executone Intercom gives everyone 
instant contact with everyone else. 


Helps Step Up Production — With 
Executone, everyone is always within 
talking distance — without taking a 
single step! With the spee ‘d of sound, 
questions are answered, information 
exchanged, material ordered and per- 
sonnel located. With people on the 
job, you get more work done faster! 
Cuts Operating Costs — Executone 
relieves the switchboard of all “in- 
side” calls, frees phones for receiving 
important customer calls. Executone 
quickly pays for itself with increased 
production and efficiency. 


get 
the 
facts 


untercom systems 

ee ee 
EXECUTONE, INC., Dept. H-2 | 

5 Lexington Ave., New York 17, N.Y. |{ 
W ithout obligation, please let me have: | 
[] The name of your local Distributor. | 
(] Free descriptive literature. 
NAME — =x 
FIRM_ 


ADDRESS. - 


In € ataaliaten 


6 nut natin maaan dae i Rae 


331 Bartlett Ave., Toronto. 


r? 


) still ais only nibblis v away at the com 


picte d4hiswer we must find <6) thre prob 


lem of se ling employees on the ben 
fits that ther Company's growth mean 
to them. 

For in industry to-day 


spectacle Ol a larg part Of our team 


}} 
enthusiastically, 





and doing it 
Pressure Point Paradox 


Doesn't it seem 





little paradoxic a] 


that much of the pressure towards 


socialism cames from the unions. In 


other words, it comes from Our OWD 


employees, trom those self-same people 
I've been calling your hidden salesmen 
and mine? 


‘The hact th if they look to W ashing 


ton tor comtort and SCCUTLITY 1S a direct 


| yardstick of our own failure to make 
| 


them feel like part of the Free Enter 
prise team they are playing on. 

They are confused because they don’t 
know what the objective ot the xame 
is, and they don’t know because we 
haven't told them. 
and to 


Yet can we continue to exist 





Provress unt SS We tell them: 


A young man came to us one day 


Lyeac Ik \W\ hye 1} hobs Were a lot SCaTCer than 
He'd 
home from work. laid off 


And 


acti) W ith 


they are now, looking tor a yob. 
been sent 
indefinitely. a layoff isn’t much 


lun for a young a wite and 


two children. He was bitter about the 


company which had laid him off. 


Yet he 


had cheered enthusiastically 











“It began, ‘Dear Louise’—and for your informa- 
tion there's an ‘i’ in Louise.” 


oly AUGUS' 


we have the 


scoring touchdowns for the opposition, 


: ONLY 2 pee $0. FT 


(AVERAGE) 


for all costs... 


speeds office paperwork. 


~~ 


COPYFLEX 


tells how on Page 41 





AUTO-TRUCK-FIRE 


Assets Over Surplus Over 
$81,600,000 $25,190,000 


FARMERS INSURANCE GROUP 
LOS ANGELES, CALIF. 











41,620 MANUFACTURERS 
DUNS REVIEW REACHES THE 
PRESIDENTS AND TOP EXEC 
TIVES OF 41,620 MANUFACTURERS, 











CONTRACT MANUFACTURES 


“+ Refrigeration Equipment + Special Devices 
: Vending Equipment . Ordnance Products 


We ENGINEER and BUILD 
short and medium production runs 


oe? 


» Send for a brochure covering our 


complete facilities. Tell us 
your problem. 


UNITED SOUND & SIGNAL CO., Inc. 


Columaie, Peaasyivanis 





at each of a series of pay raises and new 
benefits which his union had forced 
the company to introduce, until its 
prices were no longer competitive. 
‘that young man, and a lot of others, 
had voted themselves into a layoif. 
Someone’ tell down on the job at 
that company, and it may not have 
been cl Nie mber of the union. Men do 
not cheerfully destroy their family’s 
livelihood if they know they are doing 





so. But, neither can they be expected 
to sympathize with problems they 
neither know nor understand. 

And unless we find the road to un 


derstanding, we are in for real trouble. 


A Positive Approach 
| Here are six 
If | may become personal for a good reasons 


moment, I’ve spent a number of years why many of 
hghting communism—first with a lot America’s 
3 } | cera leading companies 

of enthusiasm and then with an increas 

4 SR liad have standardized on 

1ny SCTISC ol ( men action. agaont MAGC( VA Light-weight 

think we Americans are cut out to be Magnesium DOCK BOARDS 

only negative against things. We like for use in all plants Sx important advan- 

to mect our problems directly. We tages that only MAGC( A can offer you, 

prefer to be pro-free enterprise rather 
Quarter-round safety curbs deflect wheels, 


than anti-con ist. 
- renee prevent run-offs, prolong tire-life; are low 


But the problem each of us faces is for equipment clearence 
how we can best be effective free entel ‘ , 
. | , Rounded curb ends for safer, easier, tire- 
prisers. Certainly, each of us is offered C.. saving turns 


ample portunitie r bf 
, pl opportunities to com bute to Rugged, bridge-built safety spans—individ- 


Various PrOoprams selling the ree enter ~~» vally engineered for extra strength and 


prise idea—our mails are full of such elimination of dangerous slipping 


solicitations. | One-piece, weather-sealed hand-holds, 
Frankly, I'm a little fed up with all ‘Le molded to fit the hand—for complete safety 
this talk about saving our tree entel in lifting and positioning 


prise system. ‘Loo many of us are do ’ Special rounded edge beveling eliminates 
ing too much saving in public and not ~ © jars without sacrificing strength—saves tires, 


enough in our own back yards through equipment and loads 
simply and effectively letting ou (Individually engineered crown keeps edges 
; ‘ e | at railroad sidings of 


flush with floors wherever material is moved 


people know what their businesses are 
all about. 
Light-weight HEAVY-DUTY Magnesium Construction 


Lightness, coupled with riupypye cline 48. 1S arent he ! M prea lock bo ira feature th ita ures 


or techinque. The r¢ 1s none. What you of qui ker, safer easier handling asit has for other { ‘ the handy coupon to 
£ 1 helpful literature illustrating exclusive M poo 1 deve khourd fs iture anal other 


I'm not suggesting any pat approach 


we a°re doing Start | sole ly aS aan lL Ore ‘ Mage oa materials handling equipment At the iisvee)=« tirnv ask for new literature 


showing how Magecoa'’s magnesium fabricating ¢ <penmence and facilities can he Ip you 


SIVE ¢ dM paren to broaden QUT Tit! k« ts. improve your products through use of light-weight, heavy-duty magnesium. 


Only by hindsight did we discover that 


the things we were telling our employ MAG he x g j uU M COMPA A Y OF AMERICA 
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You can make your office quieter 
and more efficient by placing 
Kil-Klatter pads under all of your 
typewriters. Your typists will 
make fewer mistakes, and office 
efficiency will go up as Kil-Klatter 


pads absorb the shock and deaden 


the noise of typing. 


® Made from genuine long-life 
OZITE felt. 


@ Dent-proof and skid-proof. 


@ Fits all typewriters and other 
office machines too. 


$125 


at your stationer or office supply dealer 


AMERICAN HAIR and FELT CO. 
Dept. D-28, Merchandise Mart 
Chicago 54, Ill. 


RIL RLATTIER 


THE SCIENTIFIC TYPEWRITER PAD 
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2212 E. 12th Street 
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4] 620 Manufacturers 


DUN’S REVIEW REACHES 
THE PRESIDENTS AND 
TOP EXECUTIVES OF 
41.620 MANUFACTURERS. 














STOP HUNTING!» 


RENT it 


MACHINE &@& 
TOOLING 


..for All Standard 
Our Ten 
Million Dollar Tool 
Crib is serving indus- 
trial plants of all sizes. 
Overnight delivery to 


All Parts of the U. S. 
WIRE— WRITE— PHONE RENTOOLS 


ps} om 
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DEPT. D, 416 SOUTH CENTRAL AVENUE 
LOS ANGELES 13, CALIF. ¢ PHONE: Mi 7891 








YOUR DESK 
IS ALL OF THIS 


Partner of your business day; 
Custodian of your hopes and schemes 
and plans put down on paper. 


The friendly place you lean your elbows 
and, deep in thought, 

project your business 

across the rushing years. 


Or, hoist your heels 

up to its comfortable top 
and relax, 

for a minute or two. 


The place you greet a friend, 

an associate, a customer, 

offer him a chair, 

and listen 

to his problems and his successes. 


The precise neatness 

of its morning's top 

becomes the cluttered surface 

of your middays 

that you sweat the afternoon to clear. 


Headquarters of your decisions, 
container of your hopes, 

escape from your disappointments, 
caretaker of your possessions, 

and taskmaster unequalled. 


Your desk is all of this... 
and more. 


Make it a good one. 


BERGER MANUFACTURING DIVISION 
Republic Steel Corporation 
Canton 5, Ohio 
STEEL OFFICE 


@ EQUIPMENT 
Berger Steel Desks and Tables... at good office furniture dealers Quncnerny, everywhere 





... but not a very dependable one / 


When an industrial plant begins running short of 
water, smart management calls in recognized pro- 
fessional help—and fast! 


For the time to act on a water shortage is 
before the problem becomes acute. Qualified con- 
sultants have shown scores of companies how to 
do the same jobs with less water, how to re-use 
water, how to recover (for re-use, or for sale as 


by-products) valuable materials from waste water 
— and even how to improve the quality of their 
regular products! 


For an economical as well as an effective solu- 
tion to your plant’s water shortage, or for help on 
any industrial waste-treatment problem —call on 
men with wide experience as specialists in this field. 
Call on Gilbert Associates! 


FREE BOOKLET 


Approaching an Industrial Waste Problem 
is an informative, factual treatise offering much 
useful information on its subject. Write for your 
copy today! Address: Gilbert Associates, Inc., 412 
Washington Street, Reading, Pa. 
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|f GILBERT ASSOCIATES, INC. 


ENGINEERS © CONSULTANTS ® CONSTRUCTORS 
READING, PA. 
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